
Home Prep Checklist for Maximum Sale 
Appeal
A comprehensive guide to preparing your home for listing. Strategic updates and careful staging can significantly increase buyer 
interest and help you secure the best possible price. This practical checklist covers everything from curb appeal to showing-day 
details, helping you present your property at its absolute best.



Exterior & Curb Appeal
First impressions matter tremendously in real estate. Buyers form opinions within seconds of arrival, so your home's exterior 
must shine. These targeted improvements create immediate impact without breaking the bank.

1

Tidy Landscaping
6 Mow and edge lawn

6 Trim bushes/trees away from roof and windows

6 Pull weeds throughout property

6 Add fresh mulch to beds

6 Plant simple seasonal flowers by entry

2

Clean Hard Surfaces
6 Pressure-wash driveway

6 Clean walkways and porch

6 Wash patio surfaces

6 Remove oil stains from concrete

6 Eliminate algae and dirt streaks

3

House Exterior
6 Soft-wash siding and trim

6 Paint or touch up peeling areas

6 Address faded paint spots

6 Repaint fascia and trim

6 Ensure consistent color throughout

4

Repair Visible Issues
6 Replace cracked or missing shingles

6 Fix loose gutters

6 Repair torn screens

6 Secure loose railings

6 Straighten leaning fence panels

Create Your Front-Door Moment

6 Repaint or refinish the front door

6 Update worn hardware (knob, knocker, house numbers)

6 Add a clean, neutral doormat

6 Place a simple potted plant for welcome appeal



Interior Clean-Up & Neutralizing

Deep Clean Every Surface
6 Scrub all floors thoroughly

6 Wipe down baseboards

6 Clean windows inside and out

6 Detail window tracks

6 Dust light fixtures

6 Clean all vents and ceiling fans

A spotless home signals pride of ownership and proper 
maintenance to potential buyers. Don't overlook details4
buyers notice everything.

Declutter for Maximum Impact
6 Clear kitchen countertops (coffee maker plus 1-2 items 
max)

6 Remove piles of mail and papers

6 Eliminate refrigerator magnets

6 Reduce excess décor items

6 Organize bathroom counters

Less is more when showing your home. Buyers need to 
envision their belongings in the space.

Remove Personal Identity Items

6 Take down family photos

6 Remove children's names from bedroom doors

6 Store religious items and symbols

6 Pack away ethnic or polarizing décor

6 Neutralize political or controversial items

Depersonalizing allows buyers to picture themselves living in your home rather than feeling like guests in yours.

Organize Closets & Storage

6 Remove at least one-third of clothing

6 Organize remaining items neatly

6 Use matching bins or boxes on shelves

6 Clear floor space in closets

6 Eliminate storage overflow



Paint, Repairs & Small Updates

Strategic Paint Refresh
6 Paint main living areas in light, 
neutral colors

6 Cover hallways with fresh paint

6 Touch up scuffs and marks

6 Ensure consistent sheen 
throughout

A fresh coat of neutral paint makes 
spaces feel larger, brighter, and 
newer4one of the highest ROI 
improvements you can make.

Quick Essential Fixes
6 Repair all nail holes

6 Touch up wall scuffs

6 Replace broken switch plates

6 Fix squeaky doors and hinges

6 Replace burnt-out bulbs with 
bright LED lighting

Small repairs prevent buyers from 
imagining larger problems lurking 
beneath the surface.

Hardware Refresh
6 Update dated cabinet knobs

6 Replace worn drawer pulls

6 Install modern faucets where 
needed

6 Choose simple, consistent 
finishes

Modern hardware elevates the 
entire look without requiring 
expensive remodeling.



High-ROI Focus: Kitchen Updates
The kitchen is the heart of the home and often the deciding factor for buyers. Strategic updates here deliver exceptional returns 
on investment. Focus on improvements that make the space feel fresh, modern, and well-maintained.

1

Cabinet Refresh
6 Repaint cabinets in neutral colors 
(white, gray, or navy)

6 Update all hardware with 
modern pulls and knobs

6 Ensure doors close properly

6 Clean or replace cabinet liners

2

Counters & Backsplash
6 Replace heavily worn 
countertops if budget allows

6 Install stylish but neutral 
backsplash

6 Repair chips in existing surfaces

6 Deep clean grout lines

3

Appliances & Lighting
6 Deep clean all appliances

6 Ensure everything functions 
properly

6 Replace dated light fixtures

6 Install bright, modern lighting

6 Consider stainless steel appliance 
updates



High-ROI Focus: Bathroom Updates
Bathrooms are critical selling points. Small updates create a spa-like 
feeling that appeals to buyers. Clean, bright bathrooms suggest the home 
has been well-maintained throughout.

Essential Bathroom Improvements
6 Re-caulk tubs and showers with fresh white caulk

6 Re-grout stained tile areas

6 Replace old, worn shower curtains

6 Update mirrors or add new frames

6 Install modern faucets and fixtures

6 Replace outdated light fixtures

6 Style with fresh white towels

6 Add simple, neutral accessories (soap dispenser, tissue box)

6 Ensure excellent ventilation and eliminate odors



Showing-Day Details
The final touches make all the difference. These showing-day preparations ensure your home presents perfectly during every 
visit. Attention to detail demonstrates pride of ownership and helps buyers fall in love with your property.

1

Entry Preparation
6 Place clear "shoes off" sign at entry if applicable

6 Provide basket of shoe covers

6 Set out bench or chair for sitting

6 Ensure entry area is spotless

2

Staging Basics
6 Open all blinds and curtains

6 Turn on every light in the house

6 Set comfortable temperature (68-72°F)

6 Remove all pet items and odors

6 Make beds with simple neutral bedding

3

Last-Minute Sweep
6 Empty all trash cans

6 Hide visible cords and chargers

6 Remove personal items from surfaces

6 Secure valuables in locked areas

6 Walk through every room for "photo ready" check



Utility & Service Contact Information
Keep all essential contact information organized in one place. Having these details readily available ensures smooth coordination 
during the selling process and helps with the transition to new ownership.

Water Service
Provider: 
_________________________

Account #: 
_________________________

Phone: 
_________________________

Website: 
_________________________

Electricity
Provider: 
_________________________

Account #: 
_________________________

Phone: 
_________________________

Website: 
_________________________

Gas Service
Provider: 
_________________________

Account #: 
_________________________

Phone: 
_________________________

Website: 
_________________________

Internet Service
Provider: 
_________________________

Account #: 
_________________________

Phone: 
_________________________

Website: 
_________________________

Cable/TV Service
Provider: 
_________________________

Account #: 
_________________________

Phone: 
_________________________

Website: 
_________________________

Trash & Recycling
Provider: 
_________________________

Account #: 
_________________________

Phone: 
_________________________

Pickup Days: 
_________________________



HOA & Additional Services
Homeowners Association
Association Name: _________________________

Contact Person: _________________________

Phone: _________________________

Email: _________________________

Monthly Fee: _________________________

Payment Due Date: _________________________

Website/Portal: _________________________

Lawn & Landscape Service
Company: _________________________

Contact: _________________________

Phone: _________________________

Service Schedule: _________________________

Security/Alarm System
Provider: _________________________

Account #: _________________________

Phone: _________________________

Code: _________________________

Pool/Spa Service
Company: _________________________

Contact: _________________________

Phone: _________________________

Service Schedule: _________________________

Other Services
Service Type: _________________________

Provider: _________________________

Phone: _________________________



Your Path to a Successful Sale
Congratulations on taking the steps to prepare your home for sale! By following this comprehensive checklist, you're positioning 
your property to make a powerful first impression and attract serious buyers. Remember, strategic preparation pays dividends4
homes that show well typically sell faster and for higher prices than comparable properties that haven't been properly prepared.

85%
Buyers Influenced by Curb 

Appeal
First impressions matter tremendously 

in real estate

3-5%
Average ROI Increase

Strategic home prep delivers measurable 
returns

17%
Faster Sale Time

Well-prepared homes sell significantly 
quicker

Stay organized, tackle improvements systematically, and don't hesitate to reach out to your real estate professional with 
questions. Your effort now will translate into results when your home hits the market. Best of luck with your sale!


