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Selling In
2026 is
Different

Selling a home in Atlanta used to feel
easy.
Homes sold fast, buyers competed,
and sellers had the upper hand.

That has changed.

Homes are still selling, but pricing,
preparation, and strategy matter
more than ever. Buyers are cautious.
Negotiations are stronger. And
guessing can cost you time and
money.

This playbook gives you clarity,
options, and a plan.

The Past

The Present
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• Buyers are more selective
• Pricing matters more than timing
• Preparation creates leverage
• Strategy beats luck

What this means for you:
Homes that are priced right and well
prepared sell faster and with fewer
surprises.
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The Smart Seller Prep
Checklist
Focus on what buyers actually notice.

Declutter every room and closet

Deep clean the entire home

Fix small visible issues

Improve lighting throughout

Boost curb appeal

High-Impact, Low-Stress
Updates

What To Skip

✓ Neutral paint touch-ups
✓ Light staging or furniture edits
✓ Professional photography

✕ Major remodels
✕ Trendy or bold design choices

✕ Over-improving for the neighborhood

If buyers notice it in
the first five

minutes, fix it.
If not, ask before

spending the money.
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PHASE 1: STRATEGY AND PREP

Pricing, prep, photos, and choosing your best selling option
Timeline: 1 to 3 weeks

Phase 2: ACTIVE MARKET

Showings, feedback, offers, and negotiations
Timeline: Days to weeks

Phase 3: UNDER CONTRACT

Inspections, appraisal, final negotiations, and closing
Timeline: 30 to 45 days (possibly less with cash offers)

Your HomeYour Home
Selling TimelineSelling Timeline

Your Home
Selling Timeline



YOUR
SALESURE™
SELLING OPTIONS
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Option 1:  List on the Open Market
Best for sellers focused on maximizing

value with full exposure and strong
negotiation support.

Option 2: Buy Before You Sell
Best for sellers who need their next

home first and want to avoid rushed
decisions.

Option 3: As-Is or Off-Market Sale
Best for sellers who want speed,

simplicity, and fewer repairs.



What Happens Estimated Amount

Home sells for $500,000

Agent fees -$30,000

Seller closing costs -$7,500

Repairs or buyer credits − $10,000

Mortgage Payoff − $250,000

Money you take home $202,500

📊📊 SELLING YOUR HOME: SELLING YOUR HOME:
COST COMPARISONCOST COMPARISON

(SAMPLE)(SAMPLE)

📊 SELLING YOUR HOME:
COST COMPARISON

(SAMPLE)

Example Home Price: $500,000
Mortgage Left: $250,000
Location: Georgia
For example only — real numbers may change

Good to know
You may make the most money
Buyers can ask for repairs
You live in the home while actively showing
You may need to move before buying your
next home

These numbers are examples only.
Your real costs may change based on price, timing, and condition of the home.
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What Happens Estimated Amount

Home sells for $500,000

Agent fees -$30,000

Seller closing costs -$7,500

Bridge Program Fee -$10,000

Carry costs (taxes, insurance) -$5,000

Mortgage payoff -$250,000

Money you take home $197,000

📊📊 SELLING YOUR HOME: SELLING YOUR HOME:
COST COMPARISONCOST COMPARISON

(SAMPLE)(SAMPLE)

📊 SELLING YOUR HOME:
COST COMPARISON

(SAMPLE)

Example Home Price: $500,000
Mortgage Left: $250,000
Location: Georgia
For example only — real numbers may change

Good to know
You can buy your next home first
No sale contingency when buying
Small extra cost for convenience

These numbers are examples only.
Your real costs may change based on price, timing, and condition of the home.
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Example Home Price: $500,000
Mortgage Left: $250,000
Location: Georgia
For example only — real numbers may change

What Happens Estimated Amount

Cash offer $500,000

Program fee -$30,000

Future selling costs -$27,500

Safety reserve (held back) -$50,000

Mortgage payoff -$250,000

First payment to you $142,500

Second Payment (After Resale)

What Happens Estimated Amount

Reserve returned later +$50,000

Total money you take
home

$192,000

📊📊 SELLING YOUR HOME: SELLING YOUR HOME:
COST COMPARISONCOST COMPARISON

(SAMPLE)(SAMPLE)

📊 SELLING YOUR HOME:
COST COMPARISON

(SAMPLE)

These numbers are examples only.
Your real costs may change based on price, timing, and condition of the home.

First Payment (Fast Close)

Good to know
Very fast and low stress
No repairs or showings
Money comes in two steps
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Buy Before You Sell
Programs (Quick Guide)

Buying a new home while selling your current one can feel hard.
Many homeowners worry about timing, money, and moving twice.

How It Works (Simple Steps)
1.You see if your home qualifies
2.You unlock some of your

home’s equity
3.You buy your next home first
4.You move into the new home
5.Your old home is listed and

sold
6.The program is paid back after

the sale

You are not guessing.
You are following a clear plan.

What Is a Buy Before You Sell Program?
A Buy Before You Sell program helps you buy your next home before your
current home sells.

This can help you:
• Move once instead of twice
• Avoid rushing into the wrong home
• Take time to prepare your home for sale
• Make stronger offers when buying

Think of it as short-term support to give you more control.

What Does It Usually Cost?

These programs are not free,
but many sellers feel the
flexibility is worth it.

Typical costs may include:
• A program or service fee
• Interest on short-term funds
• Monthly carrying costs
• Normal selling costs when
your home sells

Costs are often lower when
your home sells faster.
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Buy Before You Sell vs Sell
First

Buy Before You Sell
• Buy first, sell later
• More flexibility
• Stronger buying offers
• Extra short-term costs
• Less pressure

Sell First
• Sell first, then buy
• Fewer extra fees
• More pressure to find
a home
• May require
temporary housing
• Less flexibility

There is no “right” choice for everyone.
Who This Option Is Best For

This may be a good fit if:
• You need your next home first
• You want to avoid rushing
• You have equity in your home
• You value calm and control

It may not be needed if:
• You can sell and rent easily
• You already have cash saved
• You are comfortable selling first

Important Cost Disclaimer

Buy Before You Sell programs involve fees and short-term financing.
Costs vary based on market conditions, timing, loan terms, and how quickly the home sells.
Program fees, interest, and carrying costs are estimates and not guaranteed.
All programs are subject to qualification, approval, and change.
This information is for educational purposes only and is not a loan offer or financial advice.
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This Is More Than a
Listing Plan

✓ Strategy before selling

✓ Options without pressure

✓ Clear numbers and timelines

✓ Calm, informed guidance

MEET YOUR ATLANTA PROPERTY PRO

I help Atlanta homeowners sell with clarity
and confidence. My approach is simple. I
lead with education, strategy, and options
so you can make the best decision for your
life, not just the market.

You don’t need pressure.
You need a plan.

       Christa
Want a Personalized Version of This Playbook?

Schedule a free seller strategy session and get a
custom plan for your home, timeline, and goals.

Call or text: 470-740-6387
Email: support@propertyprochrista.com

Website: propertyprochrista.com
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