Reviving the Lost

Why FSBO Listings Lose Momentum

Why early interest fades and how to reset buyer urgency

Why Momentum Matters

Why the First 14 Days Matter

The first two weeks of a property listing are crucial. This is when buyer interest is at its peak, and
the sense of urgency can significantly impact the sale. During this period, potential buyers are
more likely to engage, schedule viewings, and make offers. A strong initial response helps maintain
the perceived value of your property and can lead to competitive bidding, ultimately protecting
your asking price.

Momentum creates urgency. Urgency protects your price.
What Kills Momentum

Pricing Friction

Setting the right price from the start is key. Overpricing can deter interest, while underpricing
might lead to undervaluation. It’s important to strike a balance that reflects market value and
attracts serious buyers.

Limited Exposure

A property needs to be visible across multiple platforms to reach a broad audience. Relying solely
on one or two channels can limit the pool of potential buyers, slowing down interest and
momentum.

Weak Follow-Up



Timely and effective communication is essential. Delayed responses or lack of follow-up can cause
potential buyers to lose interest and move on to other opportunities.

Buyer Confidence Issues

A lack of information or transparency about the property can create doubt in buyers' minds.
Providing detailed, accurate, and appealing information is crucial to building confidence and
maintaining interest.

Resetting Momentum

How to Reset Buyer Interest

To regain momentum, consider strategic adjustments rather than emotional reactions. Re-
evaluate your pricing strategy, enhance your marketing efforts by utilizing diverse platforms, and
ensure prompt, professional communication with all inquiries. Additionally, refresh the property
details or imagery to capture renewed interest and confidence from potential buyers.

Strategic adjustments outperform emotional reactions.

For more information or assistance, please contact me at (256) .221-1295 or
erik.chapman@exprealty.com
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