Buying with
[ .aura Sikorski

Helping you navigate the home buying process
with honesty, heart, and real support.
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Welcome!

Buying a property—whether it’s your first home, a fresh start, or an
investment opportunity—is a big step. | know it can feel overwhelming at
times, and that’s why | created this guide: to help you feel clear, confident,
and ready for every part of the process.

No matter your goals, this guide breaks down what to
expect and what really matters. | want you to feel confident
with the info you have, so you can make the best decisions
for your unique situation and move forward with peace of
mind.

Buying a property isn’t just about paperwork and numbers.
It’s about your future, your goals, and what feels right for
you. I’'m here to make sure you feel supported, informed,
and genuinely excited as we move forward.

Let’s get you where you want to be.

— Laura Sikorski
REALTOR® | Grande Prairie, AB
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Hi, it's me! e

) ¢ reat | RedL GP
I’m Laura — REALTOR® here in Grande Prairie, proud mom of
three, and someone who genuinely loves what | do.

I’'ve been in real estate for nearly a decade, and |
can honestly say it never gets old. Every client,
every story, every key handoff is different — and
it’s such a privilege to be part of that.

| don’t take it for granted that you’re here, thinking
about taking this next step. Whether you’re buying
a home to live in or a property to invest in, I’'m here
to make sure you feel supported, seen, and fully
informed throughout the entire process.

| have deep roots in Grande Prairie — it’s where
I’ve raised my family, built a business | love, and
found the kind of community that truly shows up
for one another. If you’re looking not just for a
property, but a place to belong, | get it — because
that’s what this city has been for me.

| believe in honest work, good conversations, and
walking alongside people through real life — not
just real estate. My faith, my family, and this city
are the foundation of how | show up in this
business.

Real estate is how | serve — and it’s a joy to do it
here, in a city that’s full of potential and heart. My
goal is to help you feel confident in your decisions,
well-informed at every turn, and truly supported
from beginning to end.

— Laura




The People Who've Got
Your Back... REAL GP

Me.. Laura.. of course!
REALTOR®

Dennis Stauffer
REALTOR®

Dennis has over 20 years of experience in the industry
and deep roots in Grande Prairie. (He’s also my Dad!) He’s
known for his extensive knowledge of the market and his
ability to get the deal done efficiently and smoothly.

Brooke Funk
REALTOR®

Brooke has a sharp eye for the details and is a pro at
managing the paperwork and processes that keep deals
moving forward. With her warm, approachable style and a
deep understanding of what buyers need, she helps you
feel confident and supported throughout your journey.

Lydia Jardine

Transaction Coordinator

Lydia is the organized backbone of our team,
expertly handling all the details, paperwork, and
deadlines behind the scenes. Her careful attention
keeps every transaction on track, so you can focus
on the excitement of your new home or investment.
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[.et’'s Break Down

the Buying Process

Buying a home can feel like a big puzzle — but ’'m here to walk alongside you. This
is the roadmap we’ll follow together. We'll dive deeper into each step as we go,
so you always know what’s coming next and feel confident along the way.

Getting Started & Pre-Approval:
(A VERY IMPORTANT STEP!)

Before we start looking at homes, it’s important to get clear on your budget. I'll
connect you with trusted mortgage experts who’ll help you get pre-approved
so you know exactly what you can comfortably afford.

We’ll also go over and sign the Exclusive Buyer Representation Agreement.
This agreement protects both of us — it outlines my commitment to working
for you and ensures you have dedicated representation every step of the way.

Please take the time to review this agreement below before we meet, we’ll go
through it together and make sure all your questions are answered.
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EXCLUSIVE BUYER REPRESENTATION AGREEMENT
An Agreemant to Exclusively Represont a Buysr
[For Use in Designated Agency Brokerages)
Botwoon
THE BROKERAGE (WE) and THE BUYER (YOU)

MNama e
Mamea el

THE PROFERTY [SEARCH CRITERLIA)
1.1 Your seanch cribona ang:
Property Type

Miawriond Al 5)

i OUR AGEMNCY RELMNTHONSHIP

21 You give us the exchusive right to assist you in buying a property that maiches the search criteria you give us. We appoint

(the designated agenl) 1o serve as sode agent for you. This agreement creates a sole agency relationship with the designabed
agent. as the Real Estate Councll of Alberta’s Consumer Relaionships Guide (Guide) explains. Thal means you cannol appoint
sellers and other buyers.

2.3 if ithe designated agent s no longer regicienad with ws and at your request, we will appoint another designated agent o serve as
sole agent for you or this agneement ends.

23 MWMMHMHMMHHMMWMWWM

24 This agreement begins on 20 o —
It ends on 0___ - m

OUR RESPONSIBILITIES

31 Dwring this agresment we must
(a) beimpartial in our dealings with you and ofher Sellers represented by us in whose property you ang inleresied.
B)  redlos Sung th designaled agent thal réprésents you mests our apphicable polces and procedures.
) suparviss the designated agent and support staff o make Swne their responsibiliies angs med.
(d)  hokd money we recede in st s the Real Estales Act requires.
(&) give you a copy of this agreement as 500N a5 possible after sioning.

41 The designated agent must meat thesr agancy responsibiliies o you in 3 imely manner.
4.2 In addiion (o the nesponsbiliic: describaed i the Guide, the desgnaled agind mius] also;
(a) lookfior properties that mabch youwr seanch criteria, wentil you buy 8 propesrty ender this agresment, or this agresment ends.
b) keep you nformed during the search and any resulling ransacton.
e} tedl the seller of a property you ane inleresied in thal they ane your agenl.
{d} take reasonable sleps bo find and give you information aboul propesties and rensacions you ane interestad in
{g)  heip you prepare an offer and negotiate favourable lerms and conditions with a seller.
M help you o comply with a conlract 10 buy the property.
fgl present all offers and counteroffers o and from you, enven when the property is already the subject of an accepied offer.

THE DESIGMATED AGENT'S OTHER SERWVICES

1 You request and the designated apent agrees o provide the following sendces:

81 Dusring Ehis: sgresment you must:
(83) communicale and Coopere with us.
)  descuss with us any Specfic INformation you want about a propedty. This may include:
() information the seller does nod harve 10 disciose, or
(§) issues that may prevent you from buying a propenty.
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fc) give us enough panonal and financial INoMABoN S0 Wi CAN ASSeES your abdity 10 buy propoerty thal matthes your sognch
Cribaia.

(@) el us about NQUEKES YOU Maks oF reconve aboid purchases thal affec thes agreament.

82  During this agreement and days after this agreoment ends_ you must give us copes of any ofers we don'l know about that
you make of receive for properties that match the search critenia, unless you Sign a buyor representabion agreement with another
brokerage that begns afler the agreement ends.

CONFLICTS OF NTEREST

T4 it s not & conflsct of interest if e designaled agent simply’ shows you a proparty cwred by @ seller they also represant.

72  Aconfictofintores] occurs when the designabod agont acts as the sobo agent for both you and the seler. In that case, they must el
you Bhere i 8 confect and el you and the seller yOur Optons.

T3 H there = a confict, you and e seller may agnes o have the designaled apent acl 85 a ransacton iaclitator. in thal case, they work
for both sides 1o bang about a purchase and Sale and do not act a5 soba afent for either of you.

T4 i the designated agond. you of the seller docide nol o have them faciitale the purchase and sale, they willl ol as the sole agond of
Eher sacky whuch first signed a representation agreement with us, unless we all agree ofheraise in wiiting.

7.5 H the desiynabed agent does nol continue 10 act 85 your sole agent, you many ack us 10 dessgnale another agent from our brokerages,
you may choose another brokerage, ask owr designated agent to refer you to another brolerage, of have 8 customeas relationship
with the designated agent. I you are a dusiomer, the desgnated agent's responsblibe: are Irled 1o thoss cullned i the Gusde.

OUR FEE. RETAINER, AMND LIMITS O PAYMENTS

81 Our fee is:

(plus GST)
A i you pary us a retainer we will apply the retainer iowands our fee. The relainer iz § and = payable by
« 20 . Iy oo ol owe ws fieds, weo st refund Bhe netainer within darys after this agreament
ends, unless we and you agres ofherswise in writing.
O

B3 Yiou sl pary our i i

(2) while this agreement is in effect, you enler inlo a legally binding contract to buy 8 property that matches the search criterta,
whether thhowgh us or nol. You must pay us even il you donT complete the purchase, unless you have a legal reason fior not
complaing it.

{b) inme days after thes agreement ends, you enter into a legally binding contract 1o buy & propedty we introduced 1o you
during the term of this agresmant. Yiou musst pay us even if you don't compléde the purchase, unless you have a legal reason
for not completing it

ou aulhorids us o a5k the seller's real efiale brokerage (or the seller, if the seller does not hawe a brokeraga) o pay our fea.

 you are resspainesihie fior the winnbs fee, yo0 miest pary i withan days after the purchase B oomplets.

Yo cho m0t pry oo e if your

(@) buy a property exciuded in writing from this agresmenl

(b} sign a buyer epresantation agreement with another brokerage thal begins after this agreement ends.

ar H the money paid ko ws s mone than our fee we must refund the difference o you within days after thes agreement ends. if
our fel 5 Mg Than B Mmooy paid 10w and your etlines, you must pay us e diflenincs willen dirys alfler this aghiiment
emds.

¥ ] H you change your mind about kooking for a proparty, you must btell us in writing. You must reimburse us for our reasonable
expinSas up b0 h G you el us. Reasonably eopanses will inchoda:

2kt

H you pay thess reasonable expenses, i does nol REMove your respongibility 1o pay other amounts you may owe us under this
agreement.

B8  'We musi nol accept any other fees including finder's fees, refemal fees, bonuses or gifts directly or indirectly related to this
agresmant, unksss we first tall you in writing everything nelevant abowt the paryment and you consant in writing o the: paryrment.

4 PERSOHAL AND CONFIDENTIAL INFORMATION

81 You give your consent o us o collect, mainiain, use and disclose your parsonal information for this agresment and for all uses
congitent with you buying, or polentially buying, propsty.

82  You agree that we, our real estate board, and other Esting services may keep and give out information about vy propaerty bouwght
through us for reporiing, apprasal and statistical purposes. Ary further o addiSional uss of the informalion will require Your consent.

2.3 Wie will not:
() give oul any of your confidential information withoul your consent, unless requined by law,
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b)  use confidential information received from you or that we got as a resull of performing under this agreemant flor any other

pUrpose Ehan those in s Honoemient UnlosSs You Sned in wriling,
(c) ghe you any confidental information we have because of a pasi of prosent agoncy nelaionship with SOMacne elsa.

10 ORGOMNG DBLIGATIONS
101 Owr duly o kibep your information confidential continues afler this Bgreamant ands.

B b P e B i e M per it FEe————

AUDK AND VIDEQ RECORDING S AND PHOTOGRAPHY

111 You acknowiadge thal properties you choose 1o view may be equipped with active cameras oF ofher livae necording devices and
that wo and our brokorage representatives may be unawane of the oxistenct of such devices on th property.

112  You release and hodd us and our brokerage representatives harmiess from all legal claims and Habdlity due o any alleged
breaches of privacy araing from the selier neconding audo of video of you whils in or on thesr phoparty.

121  You agres that you will indemnify us and our brokerage representatives against all claims and legal actions thal may aniss firom
any consents of acknowledgements you make in this agreement, or because we reasonably and in good faith relied on
information you gave us. This means thal you will kanae 1o pay us in full for the oulcome of these claims and legal acions and
any nelabed expenses including legal fees.

13, ADDITHOMAL TERMS [IF ANY)

141 Despite the end dale Esled af the beginning of this agresment, the agreement ends immediately if any of these things happen:
(a) youcomplete a punchase of a property matchang the seanch criteda.
(b} we and you agres in writing o an earber end dale.
e} owr Bcence bo trade in eal estale & suspendad or cancaliad.
(d] we ame banbropt insobeent, of we ane in recekenchip.
(] youmaleraly breach this agreement and we give you written notice to end it, or we materially breach this. agresment aind
YOu give s writhen notics 0 end iL
M  yougive us writlen nolice to end this agreement because our board membership status changes 1o the extent that we cannol
Fulfll o oblgabons under thes agnoement.
If the agreamant ends for sy of thess reasons, our fights and your nights under thés agreemant will not be affacted.
15. OTHER DETAILS ABOUT THES AGREEMENT
151 Documents atached b ths aghistrmient only fonm par of this agresment i we and you Sign of nitial them, This dgnisment nciudes
these attached docurments:

152 Any fubure changes o this agreement must be in wriing and skgned by both of us 1o be effective.
153 Words with & Sangular méarend may' be fead &5 plural when feguered by the conlisxd.
154 Wany daises added 1o el agrddmint Sonfec with Slandind dlauses in thl sgreament, e addid cliuses apply.
155  This agreament is the entire agresmant between us and you. Anything we discussed with you, or that you told ws, is not part of
this agreement unkess i is n ths agrsement,
156  Tha laws of the Prowvince of Alberta govemn this agresment, and all disputes will be resobsed in Albedta.
15.7 A purchass i complebe when all money R Dien pasd b0 the seller of the sellers’ lwyer and 13 releasable.
. BUYER ACKMOWLEDGMENT
181 You acknowledge that:
(@)  you hane nicd this Sgneamisnt
bl  you hand Recehasd and read the Guadi.
{cd  this agreement creales a sole agency relalionship with the designaled agenl, a5 the Guide doscribas.
(@ you had he opponunity I ol independan] advics Irom & bivyer balond Signing thes Sghbemant.
(g) thi agreamen soouralily S6tS oul whal we and you Bgness .
171 Tha following contact information must be used for all writlen communications batwesn us and you. Il this contact informalion
changes, wi and you mest el each ol i writing within beo danys of the change.
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BUYER:
Mame fama
Address Addrass

[poainl oode) (portal Do)
Phonea Fax Fhone Fax
Emiail Ermnail
BROKERAGE: BROKERAGE REPRESENTATIVE:
Mame Mama
Address Address: oo the Brokerage

[aind oo
Fhona Fax Phone Fax
Email Emuail

17.2  We and you may communicate and deliver docurnents and information to each other in parson, by mail, or electronically. We and
you acknowledge thare are risks with sach of these methods and we have axplained these risks to you.

173 We and you agrs thal for our communication an electronic signature will have the same function as an ink signatuse and that
any documents of information exchanged babieen ug will be considered delvened when they are sent,

SIGNATURES:

SIGNED AND DATED on

Signatude of Buyer

Signature of Buysr

Print Mama of Bauyar

Prinl Mame of Buyer

Signature of Wilnoss

Signaturg of Witness

Print Mame of Witness

Prind Mawma of Wilness

Signaturg of Brokorage Roprosaniativg Prind Mama of Brokorage Represoniative
AREACA ZADARDO_JULHIES Pago 4 of 4
"Thin form wank deresiopad by B Aorta Peal Estate Asscciation (AREA) for e uia of k) membens only. Raprodction in whoks o in par i ifnicSy prohibiied withou? T mmﬂ

i e Pesvrsainn o ARER. Copsrighl 87115 112 AREA 22T Trsdesmuinis. & Oserasdl of Conirodied by The Caeadiors Aol Eelss Assooiaion (CREA) v ahenbly
i, i roal oridals profersioedln wh sm mambens of CREEA (RREAL TORE) ancdior B qualey of servicon By provick (ML 5
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[.et’'s Break Down

the Buying Process

Buying a home can feel like a big puzzle — but ’'m here to walk alongside you. This
is the roadmap we’ll follow together. We'll dive deeper into each step as we go,
so you always know what’s coming next and feel confident along the way.

Getting Started & Pre-Approval

Before we start looking at homes, it’s important to get clear on your
budget. I’ll connect you with trusted mortgage experts who’ll help you
get pre-approved so you know exactly what you can comfortably afford.

House Hunting: Wants & Needs

We’ll chat about what really matters to you — the neighbourhoods, the
size, the style, your must-haves and deal-breakers. That way, | can find
homes that fit your lifestyle and goals.

Viewing Homes

Once we have a list, we’ll go see the homes — in person or online,
whatever works best for you. I’ll help you notice the important things and
compare your options so you can make the best decision.

Making an Ofter

When you find “the one,” I’ll help you put together an offer that feels
right — fair, competitive, and tailored to the market and your goals.
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[.et’'s Break Down

the Buying Process

Conditions & Checks

Most offers come with conditions, like home inspections or financing. I’ll
guide you through all the details so you feel confident and informed
before moving forward.

Firm & Closing

Once all conditions are met, your offer goes firm. Then we work with
lawyers and everyone else involved to wrap things up and get you ready
to move in.

Moving In & Beyond

Closing day is a big milestone, but it’s really just the beginning. I’'m here
long after to help with recommendations, support, or just to hear how
you’re loving your new place.

Sharing the Love

It’s always my goal to make this a great experience for you —and I’'d
love to hear what stood out. Your feedback means a lot and helps me
keep showing up better for future buyers. And if you ever pass my name
along to a friend or family member? That’s truly the biggest compliment
you could give. I’'m so grateful.



[.ets Get You Ready

Before we start looking at homes, there’s some important prep to do first. Jumping
straight into house hunting can cause confusion and stress. Getting these basics in place
helps keep things clear, simple, and focused on what matters most to you.

Here’s what to have ready before we dive in:

\l}et Pre-Approved

If you haven’t already been pre-approved this is step one...before we ever step food
inside a home. I’ll connect you with trusted mortgage pros who can help you figure out
what you’re approved for — and more importantly, what feels right for your lifestyle. It
also means you’re ready to move quickly when the right place shows up.

\Aﬁlow Your Numbers

t’s more than just your down payment. We’ll chat about closing costs, inspections, legal
fees, and a few other things that might pop up so you feel fully prepared — no surprises.

\/Get Your Docs Together

Lenders will want things like income statements, employment letters, bank records, and
tax returns. It’s a good idea to start gathering what you can early so you’re not
scrambling down the line.

\/ Start Paying Attention

Try to avoid taking on new debt, be mindful of spending, and keep an eye on your credit.
These little things can make a big difference when it comes to approval and rates.

&\ read | REdL GP




Making an Offer

When you find a home that feels right, it’s time to make an offer — a formal
way of saying, “This is the one | want.”

This can feel like a big step, but I’'m here to make it simple and clear.
Together, we’ll put together an offer that works for you and fits the market.

What’s included in an offer?

Here are the basics of an offer: the price you’re willing
to pay, any conditions you want to include—like
iInspections or financing—the closing date you’re
aiming for, and a deposit to show you’re serious.

How | help?

I'll help you choose the right offer price, coordinate
with your lender and lawyer, handle the paperwork
and deadlines, and negotiate with the seller’s agent
—all while keeping you informed.

What happens next?

Once your offer is in, the seller can:
e Accept it

e Rejectit

e Counteroffer

I’ll be here to explain your options and help you decide what to do.
Making an offer is a big deal — but you don’t have to do it alone.

reat | RedL GP




Conditions: What are they?

When you make an offer, it often comes with “conditions” — steps you
need to complete before the sale is final. These conditions give you a
chance to double-check that everything’s right before fully committing.

Common Conditions

* Financing: Making sure your mortgage approval is finalized

e Home Inspection: Checking the home’s condition to avoid surprises
Appraisal: Confirming the property’s value meets the lender’s requirements
Other: Sometimes there are extra conditions specific to your situation

| have a list of trusted inspectors as well to help out!

How | help?

I'll guide you through each condition, helping you understand what’s needed,
connecting you with trusted inspectors and lenders, and making sure deadlines
are met. My goal is to keep the process smooth and keep you informed so you
feel confident every step of the way.

When conditions are removed?

Once all your conditions are satisfied, the offer becomes “firm” — meaning the
sale is set to go ahead. At that point, we move into the final stages before closing.

Conditions can feel overwhelming, but you’re not on this journey alone.
I’ll guide you through every step to keep things clear and simple. Plus,
Lydia on our team is working behind the scenes to make sure

everything stays on track and runs smoothly.
[t Sebong
REALTOR®
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Pecoirerded

Nathan Normandeau is who | normally go with because he doesn’t miss a
thing. He co-owns All Peace with his dad who had been in the business
forever. He really focuses on grading and electrical which a big factors for
fires and floods. Expect a 65 page report but it might take a day or two to
get b?ck. He’s super busy and needs to be booked in advance. (Costs about
$550

Gary Wood has been doing inspection in GP for a zillion years and
understands older homes and | don’t trust anyone else with wood
foundations. (Although yours isn’t wood) He is quick but thorough and also
doesn’t miss anything. You can expect your report on site. (Cost about $650
he is semi retired so hard to book)

Gerald Vicory from A Buyers Choice is another favourite. He will also give
you a detailed report. He’s really great with construction and building
systems. He has all the latest gadgets and technology and will get a clear
picture of everything. He is easy to book with and will get the report back
super fast. (Costs about $550)

Chad Wnuk is also from A Buyers Choice. He has been in the industry quite a
few years and knows the ins and outs of houses and is very thorough. He is
also the only inspector that offers a mini inspection which only covers the
basics, takes half the time and saves money. This is for the frugal buyer or
the buyer who is knowledgeable in construction and doesn’t really need an
inspector. (Costs about $550)

Daniel Miller from Expert Home Inspections is brand new to the industry and
| use him for last minute inspections because he is still building his book of
business and is always available for me. He’s done several inspections for
me so far with zero issues. He’s certified with a background in construction.
What he’s lacking in experience he makes up for in kindness and

professionalism. (Costs about $550)
[t Sibotgh
REALTOR®
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Firm & Closing:
What happens next?

Once all your conditions are met, your offer goes firm — which means
the sale is officially set to move forward. This is a big step and one to
celebrate! From here, we move into the final phase before you get the
keys to your new home.

What to Expect Between Firm and Closing

e Your lawyer will start preparing the paperwork to
transfer ownership

e You’'ll arrange your home insurance and finalize your
mortgage details

e We’'ll coordinate the final details to make sure
everything is on track for closing day

e See my “Important Numbers” sheet to help you!

Closing Day

Before closing day, we usually do a final walk-through of the
property 24 to 48 hours ahead to make sure everything’s in
order. You’ll schedule a day with your lawyer to sign the
closing documents. Once everything is signed and
processed, ownership officially transfers to you, and the
keys are yours! YAY!

How | Support You
I’m here to answer any questions, coordinate with your

lawyer and lender, and make sure the process stays
smooth right up to (and after) closing.

Closing isn’t the end — it’s just the beginning of your new
\ \ chapter. I’m here to help with renovations, recommend

trusted services, and connect you with the right people.

ReAL GP
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UTILITY COMPANIES

Aquatera (Water hook-up) (780) 538-0340
City of Grande Prairie (780) 538-0300
Direct Energy Regulated Services 1-888-420-318"1
Enmax (Alternative for Power) (780) 310-2010
Telus (780) 310-2255
Eastlink Cable 1-888-345-1111

or 780) 533-3340

OTHER
Alberta Blue Cross (780) 532-3505
Alberta Motor Association (780) 532-4421
Canada Post (780) 831-0200
Daily Herald Tribune (Newspaper)  (780) 532-1110
The License Centre (780) 532-4033
\U/
Wi
e =N
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Moving in & Beyond

Closing day might feel like the finish line — but really, it’s the start of your
new adventure. Moving in can be exciting, a little overwhelming, and full of
to-dos. I’m here to help make this transition smooth and even enjoyable.

Moving Tips é

 Plan ahead with a checklist to stay organized (See my moving prep checklist)

e Schedule your utilities and internet in advance (See my Important Numbers
sheet)

e Change your address with the post office, banks, and subscriptions

e Pack a “first-day” box with essentials to make your arrival easier

Settling In

e Take your time getting to know the neighbourhood
* Meet your neighbours and explore local spots
e Ask me for trusted service providers if needed

I’m Still Here

This isn’t goodbye! Whether you have questions, need help, or just want to share
how you’re loving your new place — reach out anytime.

If this guide has been helpful, I’d love your feedback. And if someone in
your life needs a little guidance on their real estate journey, I’d be
honoured if you sent them my way.
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Before Moving Day

Plan ahead with a checklist to stay organized (See my moving prep checklist)
Schedule your utilities and internet in advance (See my Important Numbers sheet)
Change your address with the post office, banks, and subscriptions

Pack a “first-day” box with essentials to make your arrival easier

Moving Day

Do a final walkthrough of your old home to check for anything left behind
Keep important documents and valuables with you (not in the moving truck)
Label boxes clearly by room and contents

Check that utilities are set up and working at your new home

Make sure movers have clear directions and parking access

Take pictures of your new home before unpacking (for reference or any damage claims)

What Not To Pack In The Moving Truck

Important documents and paperwork
Medications and prescriptions
Jewelry and valuables

Perishable food and plants

Essential electronics and chargers

(\
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So EXCITED To Work Together

Thanks for taking the time to explore this guide. If you have any questions, need
recommendations, or want to chat about your next move, ’'m here to help.

Your feedback is always appreciated, and referrals mean a lot.

Feel free to connect anytime!

(780) 296-1480

www.laurasikorski.ca
laura@realhomesgp.ca
@thereallaurasikorski

9835 101 Ave #300,
Grande Prairie, AB T8V 5V4
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