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Real Estate, Real Compassion,
Real Results.

From Your First Home to Your Final Move — The

Raymond Team Is With You Every Step of the Way

Whether you're buying your first home, selling a
family estate, or preparing for a transition later in
life, The Raymond Team offers trusted guidance

rooted in care, clarity, and expertise.

Based on the Central Coast and serving
communities throughout San Luis Obispo County,

we specialize in real estate that supports your long-

term goals — including senior estate planning,
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Imagine Your Home in
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Front Of theI Right Eyes_ " .- rﬁ'l':-lﬂ WE ARE o ) YOUR TRUSTED PARTNER IN EVERY MOVE

Wit deap mots alar i California’s Coantral Coast and 3 trusted Af The :-!.-rr'.l'l-._:-.':_l Team, wie take the time (o understand i ;=1|_:.:li'-—.::||-_! th |if

F ru'm Sa n Lu is 0 b ispu tu repufation across the state, The Raymond Team connects your stage behind them, Whether you're preparing to downsize, planning for the

property with qualified, motivated buyers. Our reach extends future, or managing a family estate, we approach every sabe with care, clarity,

through strategic marketing, established referral networks, and and strategy.

Fa r Beyo n d - long-sianding relabionships = especially within communibies

navigating later-life transitions. Ne stay closedy attuned to local market trends across the Central Coast and
broader Califormia, allowing us to positon your ome far the nght buyer at the

4 " i, T [~ T =arfater] matoe weEn markstnmd =ng 3 nefworg o oy
We don't just list homes — we position them with p reght time, With targeted, data-driven marketing and a network of trusted

T i F Eing with shes i
matching sach property to the right buyer at the right time through professionals, we guide you from listing to closing with steady hands and full

fransparancy
sure and thoughtful guidance

You'll never teel like pust another transachion—because to us, It's personal.

homes@raymondteamre.com 805-201-6341 www.raymondteamre.com




Preparing to Sell

Preparing your home for the market is one of the most
powerful steps you can take—and it can directly impact
both your timeline and your return.

At The Raymond Team, we guide you through the key
updates, staging tips, and presentation strategies that
will make your property shine in today's Central Coast
market, Whether it's enhancing curb appeal or refining
the details that matter most to buyers, we'll help you
highlight your home's strengths with care, intention, and
a clear plan.

Because a well-prepared home doesn’t just sell—it
scale back clutter and orgamae each room

stands out.

& Deepclean every space, incliding offen-overlocked areas

Repaint walls and toech up trim ar detasds

Remove perzonal photos and items o create a neutral space

Upgrade cutdated lighting fixtures for & fresh fesl

Conseder updating appliances for added value

Refinish hardwood floors and refresh canpets
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Handle maintanance issues before buyers spot them

Helping Buyers See Themselves
at Home

When buyers step into your property, the goal is to help
them picture their future—not your past. In fact, 81% of
buyers say that staging makes it easier to visualize a

home as their own.

Staging deesn't have to be complicated. Simple updates
—like rearranging furniture, adjusting decor, and
highlighting key features—can make a powerful first

impressian and inspire stronger, faster offers.

Price It Right. From the Start.

Pricing your home isn’t a shot in the dark—it's a strategic
decision rooted in experience, timing, and market insight.
At The Raymond Team, we analyze current trends, buyer
demand, and the unique aspects of your property—
especially those that matter in later-life transitions—to land
on a price that supports both your financial goals and your

timeline,

We go beyond the numbers to consider how buyers will
perceive your home, what may invite hesitation, and what
sets it apart. Then we craft a pricing strategy that positions
your property to sell confidently, efficiently, and for

maximum value,

Marketing That Moves the
Needle

At The Raymoand Team, selling your home is never one-
size-fits-all. We create a tailored marketing plan that
highlights your property's strengths, speaks to the right
buyer demographics, and aligns with your long-term goals
—especially when estate planning or downsizing is part of

the journey.

From compelling visuals and strategic online promation to
personal outreach and community engagement, we
combine smart exposure with meaningful storytelling to

ensure your home stands out in today’s market.

Because visibility drives value—and your next chapter

deserves nothing less.
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Rooted in California. Recognized for Results.

YOUR PROPERTY BY DESIGN

You won'’t find flash or fluff here—just real people, doing honest
work with purpose. At The Raymond Team, our reputation isn't Every home has a story—and we know

MAXIMUM EXPOSURE.
ZERO GUESSWORK.,

built on gimmicks. It’s built on trust, referrals, and results SRk

earned across California’s Central Coast and beyond. et S e e e |

Clients know us for our integrity, experience, and straight-talk AT e e

approach—especially when life’s transitions call for care and e e A

clarity. We're not here to impress. We're here to deliver. i i N -
5 home:

homes@raymondteamre.com 805-201-6341

www.raymondteamre.com



SMART DATA. SMARTER DECISIONS.

At The Raymond Team, we don't just market —we

fIveasL e
Using real-time analytics and performance dala, we
idantify exactly where your lsfing gats the most traction

and wihsth chamneis atiract the reghi Duyers,

This insight lets us adjust strategy o the fly, 0 even

marketing dellar works harder=and every move is made

with purpass,

Ina compatitiee markel, fata snt ophanal—IE s your

edvantage.

MARKETING THAT HITS WHERE
IT MATTERS

Mo cookie-cutier campaigns here. Your property gefs a
custom-buly markelhng plan designad 10 mage an impaci—
locally and beyond.
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We combine Mgh-performing digital ads, targeted maile
sharp prnt malbenals, and direct oulreach o make sure

wour ome stands cul m all the nghl places

Every detail is intentional. Every channel has a purpose. Mo

fluf, just sraart exposue that maves the nesdle

CONTRACT TO CLOSE

Qv you ve docepied an aifes W puide you througn the
fimal stretch with steady kands and shafp attantion to
detail. From coordinating inspections and paparaork 1o
prepping for closing day and tying up loose ends, wa

manage the process so you don't hive 1o

‘W stay with you through tha finish Gine—and beyond

SHOWINGS WITHOUT THE STRESS

Latting strangers our your home can feel like a lot—ba
W'y 2ot you cosverad. Al The F.;rr'l'u_lnl;l Teearm, we Ll work

with o to create a showing plan that fits your ifestyls,

protects yaur time, and keeps your goals front and centar

Whethes you nied set windows, advance notice, of justa
bit more control, we'll make sure eviry showing warks for

yau=while still ghing buyers every reasan to faill in love.

That mMight mean wetkend open hoauses, prvale one-on-
one tours, of 2 mixof both—whatewver works best for your

situiaTion,

We keep the process smoath with clear communication,
advance planning, and a heads-up on every detall 5o

you're never caught off guard.

Yo 1l Krow whal' s happening, whehn s happen|ng, and

hiow we're positioning your horme every step of the way

NEGOTIATION THAT WORKS FOR YOU

Letting strangers wour vour homa can feel ke a loi—but
wive 2ot you odvered. We'll veark with you to create a
showing plan that hts your [I1estyle, protects yaur time,

and keaps your goals front and center

Whet e oL pesd sel wWindows, advance notice, of JUst a
bit more contred, we'll make sure every showing works fos
you=whila still giving buyers evary reasan to fall in love.
That might mean weekend open houses, prvate one-on-
afiE touis, &F 8 s ol Belh—whaleved Waiks BE<] 1ad void

satiation

We H-EE"|'.I the process a0l walh clear communicatssn
advance planning, anda Reads-up on every delall £o

yauwre neves caught off guadd

You"|l kmow what's happening, when it"s happening, and

how wé'r @ posilianing your hame every slep ol the way,



Moving Cheeklist

1 Eoep your valuables and imperian] documenks with
you duning e mive 10 ersune e salery.

Pack a "Siar-Lip Ki™ with essential ieems poull meed
immedialely. This will come in handy if yous
belangings are delayed or you need fo unpack
slages

Lvbel each box by its confents and The rocm if
belangs 1o, making e unpackng process much
smanthi

WHAT TO EXPECT AT CLOSING
DECLUTTER AMD DOMATE CHANGE YOUR ADDRESS
A5 long a5 you hava |:'.'|_-|I||"|I||'!-;_| i oeder, the i,‘.l.:}ﬁiru“
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Batore packing, ke mmdeniony of your lurmetuns Be sire to updale your address with friends process should be straighiforivand

and belongings o determing what 1o keep and tamily, service providers, and any mailing clubs or

what lo purge. If an item isn't worth the hasshe subscriptions. Don't Sorget to  notify  wility Closing day usually occurs 4-6 weeks alter the sales

ol packing, mosing, and unpacking, conssder contract is signed, It nwvolves the buyer, sefier, their

oEmpanies o end sensce an your oid address . and

: f 0
donating, seling, or discarding iL. start it Al your new one. IR, R TR e c e | LUk, COTpanys o

closing agent or attomey, and the lender
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FINAL PREPARATIONS Dunng closing, both pares will Sign e remaining

& MOVING DAY

&
STRATEGIZE [&Lﬂ PACK IT UP

A smooth and successiul move starts with a solid
plan, Choose a moving day and work backward
from there. Secure a mowving company as- early
as possible — The Raymond Team has a
national roladex of mowver - we're happy 1o
recommend- a trusted company o handle your

MOve,

S

51ﬂll:t“‘!'?l';'.lpllmhﬂﬁlﬂﬂ YOUr moving supplies, such as
boxes, labels, and bubble wrap. Begin packing
flems wou won'l need before the mowve, like
decarations, photos, and off-season clothing. Then
schedule fme 0 pack the remakning sems by room
of cateqary, making unpacking mare arganized and
efficient

Closing iy k5 Wi your mosing stralegy pays off,
allvwing you o focus on saying your goodines and
embracing the axciement of your few home. Once
you're setthed in, one of the first things to do s have
new locks installed and git extra sets of keys made
fof peace of mind

legal documents, pay closing cosis, and setle escrow
tems. Be sure to bng two forms of 10, cerified funds
for any  remaining costs, and any - additional

AOCUMEns neduiested by the bender

Cnce all papanvork is sighed, you'll receive the keys

o your new home — and then it's time o calebsate!

805-201-6341

homes@raymondteamre.com

www.raymondteamre.com




We're here to make your next move smooth,
strategic, and successful—so you can focus

on what'’s next. With'a proven process, local 75 : 3
expertise, and a no-nonsense approach to asy I-
service, the The Raymond Team is ready to

deliver

Let’s get to work.
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homes@raymondteamre.com 805-201-6341 www.raymondteamre.com
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Seniors Real Estate Specialist
Certified Probate &
Trust Specialist

homes@raymondteamre.com 805-201-6341 www.raymondteamre.com



