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When you choose the
Taylor Made Team, you can expect:

Qur team of experienced professionals all work together to ensure the
successful sale of your home. This Includes access to our preferred & trusted
network of vendors,

Qur superior services are directly catered to you and your unique needs in
the sake of your home,

Effective and targeted marketing strategies to our vast network of agents,
investors and buyers.

A promise to provide excellent service to you during the sale of your home
and after you close.

Your are our *Client For Lifel*

TAYLORMADE

HOME SOLUTIONS FOR YOU
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Buying Your New Home:
The Process of Home Buying

tven if you have Dought or SOid 3@ home in the past. the real estate process can be
confusing. This chart will haip you better understand the steps nvolved in your real
SSLALE rarsdacbon. My 10D 1S 1O Die the stéps together as smOothly a4 posiie ankd tO keep
you nformed along the way

BUYER THE BUYER
NT VICE FEE
PRE-APPROVAL CONSULTATION PSS
: o Helps YOU Understand » Buyer is responsible
o Cives Creater ‘ the "Purchase Process . for paying this fee,
Leverage in & Agency”
;‘;Poom‘ with » Your Agent works by
o Referral.
PRESENT PURCHASE WRITE A STRONG
AGREEMENT PURCHASE ACREEMENT
* Acceptance » Helps YOU Learn
. « To BUY the home for ps .
* Rejyection. . YOUR Family. . Pricing and where the
» Counter Offer « Earnest Money Market is.
Deposit Is Needed * View 3to 4 homes per
appointment.

MORTCAGE SELECTION OF TITLE
APPLICATION COMPANY

HOME &

TERMITE INSPECTION

« Credit Check Paid in o Tithe searchis « Major components of
Advance, ‘ performed ’ the’?\'ouse are

o Assets Verified. » Protects YOUR Rights nspected by a

« Appraisal Paid In of Ownership Scensed professional

Advance,



Buying Your New Home:

The Process of Home Buying
[Continued]

MORTCAGE APPROVAL
HOME WARRANTY & WRITTEN LOAN e o
COMMITMENT

« For YOUR Protection * . Cht.;arantees YOU Have . :‘rﬁu Y?UR
the Loan men

TRANSFER UTILITIES
TO YOUR NAME CONGRATULATIONS m

e To Save YOU Money. . o After Care Program . « Within 3045 days

» Transfer Fee is o Appreciation Events * Acquisition of the
cheaper than Home and YOUR Right
reconnection fee. of Cwnership

PRE-SETTLEMENT
WALK-THRU

o For YOUR Protecuion.
o TO Prevent Unwanted

Surprises.
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Buying Your New Home:
The Process of Home Buying

A brief, step-by-step overview

Step I Select your agent

Step 2: Pre Approval

Step 3: Home Showing

Step 4: Home Selection

Step 5: CMA prior to offer

Step 6: Discuss terms of home with your agent exclusively
Step 7: Written offer presented on your behalf

Step 8: Negotiation of offer

Step 9: Acceptance of offer

Step 10: Loan application completed

Step Tk Earnest Money

Step 12: Home Inspection, including survey ordered and completed
Step 13: Negotiation of inspection items requested

Step 14: Appraisal

Step 15: Title requested and reviewed

Step 16: Loan Condition

Step 17: Warranties ordered and given to closing attorney
Step 18: Clear to close issued

Step 19: Final walk through of property

Step 20: Close on your property
Step 2% Take possession of you home
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THE COST OF BUYING A HOME

The list below is an estimate and may not be a complete list.

BTyl U

The purchaser provides earmest money as a demonstration of their genuine interest in
acquiring the property. This amount is submitted within two days of entering into the
contract and i kept in escrow until the closing. The entirety of the earnest monay
contributes 1o the overall purchase and is commonly viewed as a deposit. In the event
that the buyer decldes to exit the contract for reasons permitted by the agreement,
such as withdrawing due to inspection findings, they are entitied 10 a refund of the
money. However, if the buyer chooses 1O terminate the contract for reasons not
approved by the agreement, there Is a possibllity that they may forfeit the earnest
money. For instance, if the buyer changes their mind just two days before the
scheduled closing.

INSPECTIONS | \{ bl

o $500.$650 for Single Family Homes  « $300-$500 for Condos

o $40-$50 for Termite Inspection « $400-$800 for Radon Inspection
Payment for inspection fees Is made directly to the inspector either before or during
the inspection process. Additional inspections, such as those for lead paint, septic,
radon and chimney, can also be conducted for an additional fee,

« $500-$700

The appraisal cost might be included in the closing costs, or the lender might ask for
upfront payment through a credit card. However, this varies depending on the lender
and the terms of the ioan product you choose.

« Fee for title o Prepaid Property Taxes
« Fee for aloan ¢ Pro-rated HOA Dues

o Recording Fees « Home Owners Insurance
o Prorated Property Taxes o Buyer Agent Commission



100% LENDER FEES

If the buyer secures a loan, they are
accountable for all the related fees.

100% TITLE INSURANCE FOR LENDER

If the buyer obtains a loan, they are
required to acquire a title policy for
the lender to safeguard the property
title in case the lender requires it.

PRORATED & PREPAID PROPERTY TAXES
The buyer is responsible for prorated
property taxes determined by the
closing date. The loan terms may
necessitate the prepayment of

several months' worth of future
property taxes,

HOA DUES

The buyer covers prorated HOA dues
starting from the date of purchase

PRE-PAID HOMEOWNER'S INSURANCE

If the buyer secures a loan, they are
required to make a prepayment for a

ortion of the homeowner's
nsurance.

100% REAL ESTATE COMMISSION
The buyer compensates their buyer’s

agent,




TAKE THE NEXT STEP

FINDING A
LENDER

| have Over 18 years in the mortgage industry as » Loan
Originator and Salkes Manager, | have helped marny
homeownars realize the dream of home cwnership
MOst pecpie wil buy or refinance one or two homes in
their life and the importance of surrounding yourself
with knowledgeabie and experienced peopie Is how to
INSure an easy pProcess with successful results, | make
the home financing decsion smple With the rig
COMBDINMTION Of experience and knowiedpe. personal
atrenthveness and imegrity | hefp you reach your goals
and remove the bumps along the way. | work havd 1o
earn your trust and respect. You'll find we stand head
and shoulders above the rest. NFM 5 3 premium lenders
dedicated to providing the right home loans for fs
CUStOMErs. With many pragram <hokes including
Conventional Jumba. FHA VA and USDA. we have the
OO At our dEPosal 10 2ACress your particular needs

NFM LENDING

NICK MAUTINO | SALES MANAGER
240-417-8181
NMAUTINOBNFMLENDING.COM




Whether you're buying seling refinancing or
bulding your dream home, you have a lot
riding on your loan officer. Since market
conditions and morgage programs change
frequently, you need 1o make sure you're
cealing with a top professional who is able 10
give you quick and accurate financial advice.
As experienced loan officers we have the
knowledge and expertise you need to eaplore
the many financing options available, Ensuring
that you make the right <hoice for you and
your famiy & our uitimate goal and we are
COMMITIAd TO Providing our CustOmers with
MOrtgage services that exceed thewr
expectations.

SOUTHEND
FINANCIAL

RICKY PETERS | SALES MANAGER
518-796-3132
RICKY@SOUTHENDFINANCIAL COM

In this everchanging housing market, you'll want
SOMBOOR On your homebuying team who &
wellversed in 2 the availabtie financing cptions
and strate@es avalable to you. | have Deen in
the mortgape Industry for over 24 years andd
can help you find the right approach to make
HOMEOWNenip & réainy | 3m expenenced with
down payment asistance programs, firsttime
homabuylr programs. VA loans, FHA loans,
USDA 1oans. and conventional loan programs. |
am passionate about making home possible for
my hOomeSnryers | 1ake the Limw 1O Inten
understand the needs of my chents individually
SO wi Can Aigure Out the Dest plan and produdts
for your specific goals. | wil guide you through
e eNting process and do myy Dest 10 work
through ary obstacies that you may be facng

MERIDIAN
BANK

MICHAEL COOPER | MORTOAGE LOAN ORIGINATOR

301-655-3020
MCCOPERGMERIDIANBANKER COM



THOU SHALL NOT...

what NOT to do when in a contract (if getting a loan)

change jobs, become self-emplioyed or quit
[ y K ) y
LCar ) |
iy O
d Yy Y ! )
rmat del ) vies from your Tl | ) n

change marital status

Each of these items can risk you NOT qualifying for the loan and
can make you lose the house.



UNDERSTANDING
TITLE AND ESCROW

Many individuals lack a clear understanding of the purpose of *TITLE® in
real estate transactions and its protective role for the buyer. In real
estate, “title® specifically pertains to a tithe insurance policy. The seller
acquires one for the buyer, and a second policy is obtained by the buyer
for the lender (although no second policy is necessary in a cash
transaction). The title company conducts thorough research on the

property to identify and provide insurance coverage against the following
aspects:

Taxes & levies

Errors in public records

¢ Unknown liens « Easements

o lllegal deeds o Assessments
e Missing hairs . SUrveys

+ Judgements

In the event any of the following show up after closing of the property,
you as the buyer have insurance to help resolve the ssue,

ESCROIE

*ESCROW" is a term used to depict the impartial third party responsible
for managing funds, documents, and tasks associated with the closing (or
settiement) as stipulated in the real estate purchase agreement or sales
contract. The primary objective of escrow is to streamline the transaction
process by overseeing the distribution of funds and documents. This
encompasses the calkculation of amounts owed by various parties.
Additionally, escrow is tasked with officially recording the change in
ownership with the county






CONTACT ME FOR
MORE INFORMATION

@ 240.737.5000 - Main
O :01.634.2300 - Direct
e info@taylormadeteam.net
@ @taylormadedmv_V2 .

Q www taylormadeteamdmv.com E

TaylorMade Team
Keller Williams Preferred Properties
1441 McCormick Drive, Suite 1020
Upper Mariboro MD 20774
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