How to Buy a Home

Your Essential Guide to

Buying Your Home Successfully

Dear Future Homeowner,

Please review the enclosed information carefully. It was
thoughtfully written with the intention of helping you navigate
the process of purchasing your home or investment property with
greater ease, confidence, and clarity.

Our goal is to provide you with a comprehensive, step-by-step
guide that is both extremely helpful and highly informative —
whether you are just beginning your search or preparing to make
an offer.

If you have any questions regarding the content of this packet, or
if you would like personalized advice tailored to your unique

situation and goals, please feel free to reach out to me directly.

It would be my pleasure to assist you on your journey to
homeownership.

Warm regards,

Joe Johnbosco

Realtor & Investor

Joe Johnbosco Team -LPT Realty

Direct: 215.544.3440

joe@JoeSellsPA.com
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1. Begin Your Financial Preparation

Buying a home is a significant financial milestone. Careful preparation will set you up for a
smooth, successful experience.

If you haven’t already begun, start saving for your down payment well in advance of purchasing
a home. While a traditional down payment is typically 20% of the purchase price, many loan
options allow for smaller percentages — but the more you save, the more flexible your options
will be.

In addition to your down payment, it’s essential to plan for closing costs. We recommend setting
aside an additional 2-5% of the purchase price at least six months before you begin shopping.
These funds will cover necessary expenses like appraisal fees, title insurance, and loan
origination fees.

A good starting point is to review your overall financial picture:

e Calculate Your Debt-to-Income (DTI) Ratio:
o Assess your current debts and income to determine how much you can
comfortably afford in a monthly mortgage payment.
o A lower DTI ratio strengthens your loan application and increases your
purchasing power.
e Anticipate the Additional Costs of Homeownership:
o Unlike renting, homeownership requires budgeting for property taxes,
homeowners insurance, utilities, and ongoing maintenance.
o Incorporate these expenses into your household budget when determining how
much house you can afford.

Below, we’ll review the major costs associated with purchasing a home and explain key financial
terms you should know as you prepare for this exciting journey.

) At the Joe Johnbosco Team, we ensure our buyers are financially prepared from day one —
giving you a confident, competitive advantage when it’s time to make an offer.

Down Payment: Building Your Investment in Your New Home

Your down payment is a significant, one-time investment toward the purchase of your home.
Many buyers believe a 20% down payment is required — while ideal, it is not mandatory for all
loan programs.
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Today'’s financing options offer greater flexibility:

o Conventional Loans:
As little as 3% down (confirm eligibility with your lender).
¢ FHA Loans:
Require a minimum down payment of 3.5% for qualified borrowers.
e VA Loans and USDA Loans:
Allow eligible buyers to purchase with 0% down, making homeownership even more
accessible.

While smaller down payments are possible, there are notable advantages to making a larger
investment upfront:

o Lower monthly mortgage payments

e Access to a wider range of mortgage programs

o Potentially lower interest rates

¢ No Private Mortgage Insurance (PMI) required when putting at least 20% down on a
conventional loan

=) Pro Tip: Even if you qualify for a low down payment option, increasing your initial investment
can dramatically reduce long-term costs and improve your financial flexibility as a homeowner.

> The Joe Johnbosco Team partners with top lenders who can help you explore every loan
option available, ensuring you choose the right financing strategy for your goals. We are here to
advocate for your best interests from start to finish.

Closing Costs: Planning for the Hidden Expenses

In addition to your down payment, you'll need to budget for closing costs — the necessary fees
and expenses associated with finalizing your home purchase.

Closing costs typically range between 3% and 6% of the home’s purchase price. For example, if
you are buying a home for $200,000, your closing costs could fall between $6,000 and $12,000.

Typical Closing Costs Include:

e Loan origination and underwriting fees
e Appraisal fees
e Title search and title insurance
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e Recording fees and transfer taxes

e Prepaid property taxes and homeowners insurance

e Government-backed loan fees (such as FHA upfront mortgage insurance premium or VA
funding fees, if applicable)

Before you close on your loan, your lender will provide a detailed Closing Disclosure — a
comprehensive breakdown of all your closing costs.
It’s critical to review this document carefully to:

o Understand exactly what you're paying
o Verify all costs are accurate
e Address any discrepancies early

(= Pro Tip: Every loan program and local market can influence closing costs slightly. Working
with an experienced agent — like the Joe Johnbosco Team — ensures you understand every fee
and have opportunities to negotiate where possible.

> Our team is dedicated to helping you navigate every financial detail with confidence. We
will work closely with your lender to ensure transparency and help you prepare well ahead of
closing day.

Other Costs Based on Loan Type: What to Expect

In addition to your standard closing costs, your specific loan program may require additional
expenses — particularly related to inspections and loan-related fees.

Here's what to watch for:
Specialized Inspections:

e VA Loans:
Most VA loans require a pest inspection to check for termites or other issues that could
impact the property’s safety and value.

e FHA Loans:
Homes financed through FHA loans must meet minimum property standards, which may
trigger additional repairs or certifications.

e USDA Loans:
Rural property purchases may require environmental hazard checks depending on the
location.

Page 30f18
Joe Johnbosco | 215-544-3440 | joe@JoeSellsPA.com

Please do not reproduce or share without prior consent.



mailto:j.johnbosco@kw.com

Insurance Premiums and Funding Fees:

o Government-backed loans (such as FHA, VA, and USDA) often require upfront insurance
premiums or funding fees.

e These costs are typically due at closing, though they can sometimes be rolled into the
loan amount.

=) Important Tip: While these expenses might seem minor compared to your down payment or
closing costs, they can add up quickly. It's essential to account for them early in your financial
planning.

> The Joe Johnbosco Team ensures that you are fully informed about every potential cost
from the start. We work alongside your lender and inspectors to make sure there are no last-
minute surprises — helping you stay on budget and in control.

Strengthen Your Credit Profile: Prepare for the Best Loan Terms

Your credit health plays a major role in your ability to qualify for a mortgage — and in the loan
programs, interest rates, and monthly payments available to you.

Taking time to review and strengthen your credit profile before you apply can result in
substantial savings over the life of your loan.

Steps to Improve Your Credit Health:

o Request Copies of Your Credit Reports:
Check for any errors or discrepancies and dispute them if necessary.
¢ Reduce Outstanding Debts:
Pay down credit cards and existing loans to lower your debt-to-income (DTI) ratio and
improve your credit score.
o Make All Payments On Time:
Consistent, on-time payments are one of the most important factors influencing your
credit.
o Avoid New Credit Applications:
Opening new credit lines or taking out loans during the buying process can lower your
score and impact your mortgage eligibility.
¢ Understand What Makes Up Your Credit Score:
o Payment history
o Total amounts owed
o Length of credit history
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o Types of credit used
o New credit activity

Credit Score Benchmarks for Homebuyers:

e 620+ — Minimum for most conventional loans and government-backed programs
e 720+ — Ideal for securing the best rates and terms

(= Pro Tip: Continue to monitor your credit carefully until after you close on your home. Even
small changes — such as financing a car or missing a payment — can affect your final loan
approval.

> At the Joe Johnbosco Team, we proactively help our buyers understand how their financial
decisions impact home financing. Our trusted mortgage partners can review your credit early
and offer personalized strategies to strengthen your buying power.

Quick Recap: Financial Preparation Essentials
Before you start house hunting, make sure you are financially ready:

e Save early for your down payment — and plan for closing costs too.

¢ Understand the ongoing expenses of homeownership beyond your mortgage.

e Strengthen your credit profile and monitor it carefully throughout the process.

e Review your income, employment, and debts to ensure you qualify for the best loan
options.

(=) Buying a home is one of the biggest investments of your life. With the right preparation — and the
right real estate team — you'll be ready to make your move with confidence.
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Step 2: Get to Know Your Market

Understanding your local market is a critical part of a smart homebuying strategy.
The more familiar you are with neighborhoods, home styles, prices, and market conditions, the
better prepared you'll be to make confident decisions.

Start your market research early — ideally 4 to 5 months before you plan to buy.

Begin Exploring Homes Online

e Search for listings in your desired areas to get a sense of price ranges and availability.
e Save properties that match your interests to identify trends.
e Pay attention to how long homes stay on the market and how frequently prices change.

Visit Open Houses

o Walk through different homes to get a feel for layouts, features, and neighborhoods.
e Compare homes across different areas to refine your must-have list.

Open houses are a low-pressure way to explore your options — even before you're ready to
make an offer.

Define Your Wants and Needs

Now is the time to start narrowing down what matters most:

o Essential features: (e.g., number of bedrooms, outdoor space, location)

o Lifestyle considerations: (e.g., commute time, school districts, community amenities)

¢ Non-negotiables vs. Nice-to-Haves: Prioritize wisely to stay flexible when you begin
serious home shopping.
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Hire a Trusted Real Estate Agent

Choosing the right real estate agent is one of the most important decisions you’ll make. A skilled
agent will:

e Help you interpret local market trends

e Guide your search based on your needs and budget

o Connect you with trusted mortgage lenders, home inspectors, and attorneys
e Advise you on making competitive, strategic offers

=) Important Reminder: Hiring a professional early can give you access to off-market listings,
expert negotiation strategies, and crucial local knowledge you might not find online.

Stay Financially Steady

While you're getting to know the market, maintain excellent financial discipline:

e Avoid large purchases or financing new debts — this could impact your credit score and
debt-to-income ratio.
¢ Maintain steady income and employment — changes could affect your loan pre-approval.

Any major financial changes during this stage can jeopardize your home loan eligibility.

4-5 Months Before Buying: Checklist

e Start searching for homes online

o Visit open houses to explore options

o Define your needs vs. wants

e Hire an experienced real estate agent

e Track your spending and protect your credit

> The Joe Johnbosco Team knows the local market inside and out. We’'ll help you define your
goals clearly, show you the best opportunities, and protect your interests every step of the way
— saving you time, money, and stress.
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Step 3: Get Pre-Approved and Start Your Serious Search

Once you've defined your goals and explored the market, it's time to move forward with
financing — and begin actively searching for your future home.

Getting pre-approved for a mortgage strengthens your buying position and signals to sellers that
you are a serious, qualified buyer.

Choose a Lender or Mortgage Broker

e Research and compare lenders early.

e Consider mortgage brokers, who can shop multiple lenders on your behalf.

e Look at loan options, interest rates, estimated closing costs, and customer service
reviews.

Selecting the right lending partner sets the tone for a smooth financing experience.

Get Pre-Approved for a Mortgage

Pre-approval is an essential step before making an offer.
It provides a realistic understanding of what you can afford — and gives you a competitive
advantage when it's time to negotiate.

To Get Pre-Approved, You'll Need:

e Recent pay stubs (or income documentation if self-employed)
e W-2 forms or tax returns (typically for the past two years)

e Recent bank statements

¢ Valid photo ID

Important Notes:

e Most pre-approval letters are valid for 60 to 90 days.
e Pre-approval is based on a snapshot of your financial situation — avoid major changes to
income, debt, or credit during this time.
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G Pro Tip: A full pre-approval (not just a pre-qualification) shows sellers you are financially
ready to close — making your offers stronger and more credible.

Understand Your Loan Options

Your lender or mortgage broker will guide you through available loan programs, such as:

e Conventional Loans:
Standard loans requiring as little as 3% down for qualified buyers. Ideal for those with
good credit and stable income.

e FHA Loans:
Backed by the Federal Housing Administration. More flexible qualification standards with
as little as 3.5% down.

¢ VA Loans:
Available for veterans, active-duty service members, and eligible surviving spouses. Offer
0% down financing with favorable terms.

e USDA Loans:
For buyers purchasing in designated rural and suburban areas. Require 0% down for
qualifying households.

Each loan type has unique eligibility requirements, benefits, and costs.
Your real estate agent and lender will help you choose the best financing strategy for your
needs.

Set Up Saved Searches and Start Touring Homes

With your pre-approval letter ready, it's time to act:

o Set up saved searches on trusted real estate websites.

e Create custom alerts to be notified immediately when new listings matching your criteria
hit the market.

e Schedule private showings through your real estate agent.

Focus your search on homes that fit your needs, budget, and priorities.

Key Factors to Consider:
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e Home price and affordability

e Condition and possible repair needs
e Square footage and layout

e Local schools and amenities

e Commute times

e Property value trends and taxes

2-3 Months Before Buying: Checklist

e Obtain a pre-approval letter

e Understand your financing options

e Set up saved searches and custom alerts
e Tour homes that fit your criteria

> The Joe Johnbosco Team combines deep market knowledge with proven strategies to help
you find the right home — at the right price — while making the entire process efficient and

enjoyable.
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Step 4: Make an Offer

Once you've found the home you love, it's time to make an offer. This is one of the most critical
moments in the homebuying process — your offer not only reflects your interest but also sets
the stage for negotiations.

Submit Your Offer

When you're ready to make an offer, you'll need to submit an offer letter. This written document
includes details about your proposed purchase, the price you're willing to pay, and your terms.

Key components of an offer letter:

e Purchase price

¢ Down payment amount

¢ Financing details

o Closing date

o Contingencies (such as inspection or appraisal)

The Joe Johnbosco Team will guide you in drafting a clear, competitive offer letter that
showcases your strengths as a buyer and aligns with your goals.

Earnest Money Deposit

An earnest money deposit is typically required to show the seller that you are serious about your
offer. This deposit is usually 1% to 2% of the home’s purchase price and is applied to your down
payment or closing costs if the deal proceeds.

In the event you back out of the deal (for non-contractual reasons), you may lose your earnest
money deposit.

Review Your Contingencies

Contingencies are conditions that must be met before the sale can go through. Common
contingencies include:
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¢ Inspection Contingency: Gives you the right to request repairs or walk away if the home
inspection reveals significant issues.

o Appraisal Contingency: Allows you to renegotiate or walk away if the home appraises for
less than your offer.

¢ Financing Contingency: Protects you if you are unable to secure financing for the home.

These contingencies protect you throughout the negotiation and ensure that your interests are
safeguarded.

Negotiate the Offer

Once submitted, the seller may respond to your offer in one of three ways:

1. Accept the offer: If the seller accepts, you move on to the next step — closing the deal.

2. Reject the offer: If the seller rejects your offer, you can decide whether to move on or
submit a new offer.

3. Counteroffer: If the seller makes a counteroffer, they may change the price or terms of
the sale. You can accept, reject, or make another counteroffer.

Negotiating can take time, so stay patient and rely on your real estate agent for guidance. Your
agent’s expertise can help you navigate counteroffers, deadlines, and terms to secure the best
deal.

(= Pro Tip: While it’s important to be flexible, don’t be afraid to walk away if the terms don’t
align with your goals. Your agent will help you make informed decisions every step of the way.

1-2 Months Before Buying: Checklist

¢ Submit your offer letter and earnest money deposit
e Review contingencies and finalize terms
e Prepare for negotiations

> At the Joe Johnbosco Team, we work tirelessly to ensure your offer is competitive and
strategically crafted. With our expert negotiation skills, you can confidently present your best
offer — and secure your dream home.
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Step 5: Complete Escrow-Related Tasks and Finalize Plans

After your offer is accepted, you'll enter the escrow period — typically lasting 30 to 45 days.
This phase is all about inspections, appraisals, finalizing your loan, and preparing for closing.

It's a busy time — but with the right team, it stays smooth and stress-free.

Schedule Your Home Inspection

A professional home inspection is essential — even if not required by your lender.
The inspector will carefully review the home’s major systems and structure, ensuring there are
no hidden issues.

After the inspection, you'll receive a detailed report outlining any concerns.

(=) Pro Tip: Focus on major systems like roofing, plumbing, electrical, and foundation. Minor
cosmetic flaws are common and easily addressed later.

Ask for Repairs or Credits

Once you receive your inspection report, you have options for how to proceed:

e Ask for a discounted purchase price based on the inspection findings.
¢ Request that the seller provide credits to offset your closing costs.
e Ask the seller to make repairs before closing.

Your real estate agent will submit these requests professionally to the seller’s agent.
The seller may accept, reject, or negotiate your request.

If your purchase offer included an inspection contingency:

e You retain the right to cancel the contract without losing your earnest money if
significant unresolved issues are discovered.
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(= Pro Tip: It’s important to be strategic — focus repair requests on safety concerns, major

systems, or expensive fixes, not minor cosmetic items.

Complete the Home Appraisal

Your lender will order a home appraisal to confirm the property’s fair market value.

o If the appraisal supports your offer price or higher, you move forward confidently.
o If the appraisal is lower, you may renegotiate the price, cover the difference, or exit the
contract depending on your appraisal contingency terms.

Keep in Contact with Your Team

Maintaining prompt communication is crucial during escrow.

o Respond quickly to any requests for updated documents or verifications from your

lender.
e Select and provide a homeowners insurance provider — proof of insurance is required

prior to closing.
o Stay connected with your real estate agent, mortgage broker, title company, and
insurance agent to ensure all milestones are completed on schedule.

(=) Pro Tip: Fast communication helps avoid delays, last-minute stress, and ensures a smooth

path to closing day.

Prepare for Your Move
While inspections and appraisals are underway, use this time to organize your move:

e Schedule movers

e Set up utility accounts for your new home

e File your change of address with the post office
¢ Notify your current landlord (if applicable)

Under 1 Month Before Buying: Checklist
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e Schedule and complete home inspection

o Request repairs, credits, or price adjustments if needed
¢ Finalize home appraisal

e Stay in active communication with your team

e Arrange moving plans and insurance coverage

> The Joe Johnbosco Team manages every step during escrow — protecting your interests,
coordinating with your lender, and ensuring you’re fully prepared for a smooth and successful
closing.
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Step 6: Close on Your New Home

After all the inspections, appraisals, and final approvals are complete, it's time for the moment
you've been working toward — closing on your new home.

The closing process officially transfers ownership from the seller to you. With a trusted team by
your side, this final step can be smooth, exciting, and stress-free.

Schedule Your Final Walkthrough

Typically conducted the day before or the morning of closing, your final walkthrough gives you a
last opportunity to inspect the property.

During the walkthrough, check carefully to ensure:

e The home is in the agreed-upon condition.

o All requested repairs have been completed.

o No new damage has occurred since your inspection.

o Fixtures and appliances included in the contract are still present and operational.
e The seller has removed all personal belongings (unless otherwise agreed).

(= Pro Tip: Bring a copy of your inspection report and repair agreements to verify everything is
in order. Don't rush — take your time to check carefully.

If any issues are discovered, your agent will advise you on how to address them before
proceeding with closing.

Sign Closing Documents

At closing, you will meet with your settlement agent (typically at the title company or attorney’s
office) to sign the final paperwork.
Documents you'll sign include:

e Mortgage loan agreement
e Deed of trust
e Closing Disclosure
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e Various affidavits and certifications

Bring to Closing:

o Valid government-issued photo ID
o Certified or cashier’s check for any funds you need to bring (if applicable)
e Proof of homeowners insurance

Once all documents are signed and funds are properly distributed, the home officially becomes
yours!

Receive Your Keys and Celebrate!

After closing is complete, you'll receive the keys to your new home.

Congratulations — you are now officially a homeowner!

Closing Week: Checklist

e Schedule your final walkthrough

e Confirm all agreed-upon repairs are completed

e Bring necessary documents and certified funds to closing
e Sign your paperwork

e Get your keys and celebrate your new beginning!

> At the Joe Johnbosco Team, we guide you through every step of closing — ensuring all final
details are handled smoothly so you can enjoy a joyful, stress-free transition into your new
home.

Page 17 of 18
Joe Johnbosco | 215-544-3440 | joe@JoeSellsPA.com

Please do not reproduce or share without prior consent.



mailto:j.johnbosco@kw.com

Make Your Next Move with Confidence

You deserve more than just a transaction — you deserve
a strategic, knowledgeable, and trusted partner who puts
your success first.

At the Joe Johnbosco Team, we combine expert market
insight with personalized service to help you find the
right home — at the right price — with total confidence.

Start the journey today.
Contact us for your free homebuyer consultation and
take the first step toward your future.

Connect with us today:

<1 Email: Joe@JoeSellsPA.com
Q5 Phone: (215) 544-3440
£ Website: www.JoeSellsPA.com
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