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6. Enter the Option Period (Texas Only)
 

1. Schedule a Buyer Consultation
(In Person, Phone, Facetime, or Zoom) 

We’llschedule showings and help you evaluate homes, neighborhoods, and
features to find the best match for your lifestyle and goals.

Connectwith atrusted &vettedlender to review your finances and secure a
pre-approval letter. This shows sellers you’re a serious buyer and helps define
your price range.

Duringtheoptionperiod,hireaTexas licensed professional home inspector to
evaluate the property’s foundation, structure, major systems, and safety.
✅ This helps you identify potential issues and protects your investment.

Whenyou findtheright home, we’ll prepare and negotiate a strong offer based
on market conditions and comparable sales.

As part of your offer wenegotiateaOption Fee, which is a typically $10-$20 a
day that gives you the right to cancel the contract for any reason during a set
period (usually 5–10 days).
✅ This is your due diligence window — use it to schedule inspections and fully
evaluate the property.

Determine your comfortablebudget and make a list of “must-haves” and “nice-
to-haves.” Don’t forget to factor in property taxes, HOA dues, and insurance
when calculating monthly costs.

Meet with your real estate agent (that’s
us!)to discussyourhomegoals, budget,timeline, and must-have features. We’ll
guide you step-by-step and help you plan your path to homeownership.
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11. Finalize Financing
 

13. Closing & Funding
 

14. Close & Get Your Keys!
 

9. Appraisal Ordered by Lender
 

8. Negotiate Repairs or Credits (if necessary)
 

Submitany finaldocuments to your lender and complete underwriting. Once
everything checks out, you’ll receive your official “Clear to Close (CTC).”

12. Final Walk-Through
We’ll conduct a final walk-through right before closing to ensure the home is in
the agreed-upon condition and that all negotiated repairs are completed.

Iftheinspection revealsmajor issues,we’ll help you negotiate repairs, request
credits, or adjust the terms of the contract before the option period ends.

Oncetheloanisfundedand the transaction is recorded, you’ll receive the keys
to your new home. 🎉 Time to celebrate — you’re officially a Texas homeowner!

Atclosing, you’llsign all final documents, finalize your loan, and pay any
remaining closing costs. After signing, the lender will fund the loan, and the title
company will record the deed with the county — officially transferring
ownership. You must valid drivers license, state ID or Passport at signing.
✅ This step finalizes the sale and makes you the legal owner of the property.

Yourlender will order anappraisal (Only after option period) to verify the
property’s value. If the appraisal comes in lower than expected, we’ll discuss
strategies like renegotiating the price or adjusting your financing plan.

10. Secure Homeowners Insurance
Before closing, shop for and secure homeowners insurance — your lender will
require proof of coverage before issuing final loan approval.  ✅ Tip: Compare
quotes and consider bundling with auto insurance for savings.
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ABOUT KEITH & SHEILA
Your Trusted Real Estate Advocates - We are a husband-and-wife real estate team with over 25 years of combined experience

in the industry. Our diverse life and career paths complement one another, allowing us to bring a unique balance of insight,

strategy, and compassion to every client relationship.

When you hire Keith & Sheila Realty Group, you’re not just hiring REALTORS® — you’re partnering with a professional

team that is honest, experienced, hardworking, and deeply committed to serving your best interests.

What You Can Expect from Us

Integrity and Transparency: You’ll always receive honest, straightforward answers about the buying and selling process.

Innovative Marketing: Our expert marketing and creative home-selling strategies ensure maximum market exposure.

Client-First Commitment: Your goals come before our commission. We are dedicated to protecting your best interests in

every transaction.

Professional Excellence: We pride ourselves on professionalism, promptness, resilience, experience, and a passion for real

estate.

Skilled Negotiation: With decades of experience, we know how to negotiate effectively to secure the best results for your

family.

Veteran Advocacy: As a U.S. Army Veteran, Keith brings specialized expertise in serving military families. His designations

include MRP, CMR, CMRS, and CPE, providing advanced training in VA and military relocation services. We understand

the PCS process and are proud to serve those who serve our country.

Comprehensive Support: From the first consultation to long after closing, you’ll receive exceptional communication and

continued support.

We’re passionate about helping families buy, sell, and invest in real estate — and we do it with integrity, excellence, and care.

Whether you’re purchasing your first home, selling your current one, or relocating, we’re here to be your trusted advocates

every step of the way.

Our mission is simple: to make your real estate experience the best it can be.

Keith has lived in the San Antonio metro area for most of his life and proudly served in the U.S. Army’s 25th and 9th Infantry

Divisions. A lifelong entrepreneur, Keith has built and sold several successful ventures, including a wholesale irrigation supply

company and an aftermarket performance business.

As a former Texas Professional Home Inspector with over 13 years of experience and more than 3,500 homes inspected, Keith

brings a unique eye for detail and property condition that benefits every client. He also holds an IRC general contractor license

and has personally renovated or restored over 100 homes and historic buildings through Campbell Custom Builders, LLC.

Beyond real estate, Keith is an ordained minister and active pastor who has served in various ministry roles — from youth and

associate pastor to lead pastor and church planter. His leadership, service-minded heart, and commitment to helping others are

the foundation of his professional life.

Sheila is a lifelong resident of the San Antonio area, Sheila grew up in a proud military family — her father is a retired U.S. Air

Force Senior NCO. She understands firsthand the unique lifestyle and challenges that come with military life.

Sheila earned her degree in Speech Pathology from Our Lady of the Lake University in 2002 and spent 11 years as an

elementary educator before transitioning to real estate in 2012. Her teaching background and attention to detail empower

clients to make informed, confident decisions throughout their home-buying and selling journey.

Faith, family, and service are at the heart of everything we do. As a blended family with four adult children, we know what it

means to work hard, stay grounded, and live with gratitude. We believe that every client relationship is an opportunity to serve

— guided by God’s grace, love, and purpose.

Your real estate needs are our mission. We look forward to serving you with excellence.
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We love to serve those who have served us!
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