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HOW WE WILL SERVE YOUR BEST INTEREST
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Driven & guided by our faith, we are committed to providing you with an exceptional real estate experience! 



3. Set the Right Price
 

5. Go Live & Schedule Showings
 

1. Schedule a Seller Consultation
 

6. Review Offers & Negotiate Terms
 

4. Launch a Strategic Marketing Plan
 

2. Prepare Your Home for the Market
 

We’ll completea Comparative Market Analysis (CMA) to help you price your
home competitively based on recent sales, market trends, and buyer demand.
Pricing correctly from the start is one of the most critical steps in a successful
sale.

When offers come in,we’ll carefully review each one together — evaluating not
just price, but contingencies, financing, closing timelines, and buyer strength.
We’ll negotiate skillfully to secure the best possible deal for you.

First impressions matter.We’ll guide you through essential pre-listing steps like
decluttering, deep cleaning, minor repairs, staging, and curb-appeal
improvements to make your home stand out online and in person. ✅  Pro Tip:
Homes that are professionally photographed & marketed sell faster and for
more money.

Your home goes live on the MLS and major real estate platforms. We’ll
coordinate showings, open houses, and private tours while keeping you updated
on buyer feedback and interest.
✅ Tip: Flexibility with showing times increases buyer traffic and improves
your odds of receiving strong offers.

Once your home isshow-ready, welaunch a multi-channel marketing campaign
including professional photography, drone video, targeted social media ads, MLS
syndication, print media, neighbor post cards, and more — designed to reach the
right buyers fast. ✅  Seller Tip: Begin gathering key documents early — such as
HOA details, warranties, utility info, and repair receipts — to keep the process
smooth.

Meet with us (in person, phone, Zoom, or Facetime) to discuss your selling goals,
timeline, pricing expectations, and property condition. We’ll review market
data, your home’s unique features, and map out a custom plan to get your
property sold quickly and for top dollar.
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11. Closing & Funding
 

10. Final Walk-Through
 

8. Appraisal & Buyer Financing
 

12. Celebrate Your Successful Sale! 

9. Title Work & Closing Preparation
 

7. Under Contract & Option Period (Texas Only)
 

🎉

Congratulations—yourhome is officially sold! Whether you’re moving up,
downsizing, or relocating, we’ll be here every step of the way to ensure your
next chapter begins smoothly.

Ifthebuyeris financing the purchase, their lender will order an appraisal. If
the appraised value is lower than the contract price, we’ll help navigate
solutions such as price adjustments, concessions, or appraisal gap strategies.

Just before closing, the buyer will conduct a final walk-through to verify the
home’s condition and that all agreed-upon repairs have been completed. We’ll
help you prepare and address any last-minute concerns.

Once you accept an offer, thebuyertypically pays an option fee for the right to
cancel within a negotiated timeframe (usually 5–10 days). During this period,
they’ll conduct inspections and request any repairs or credits. ✅ We’ll advise

you on which repair requests are reasonable and help negotiate terms that
protect your bottom line.

The title company will conduct a title search, clear any liens, and prepare final
documents. We’ll ensure all paperwork, disclosures, and contractual
obligations are handled correctly and on time.

At closing, you’ll sign the necessary documents, transfer the deed, and hand
over the keys. Once the buyer’s lender funds the loan and the transaction is
recorded, your proceeds are disbursed -Usually same day if closing before 2pm.
✅ Bring a valid ID (driver’s license, state ID, or passport) to closing.
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THE 5 BIG SELLING TRUTHSTHE 5 BIG SELLING TRUTHS



THE 4 PILLARS OF MARKETING



PILLAR #1  - IN HOME ACTIVATION



PILLAR #2  - NEIGHBORHOOD CANVASS



PILLAR #3  - DIRECT MAIL



PILLAR #4  - DIGITAL MARKETING

lpt Realty



AMAZING PROFESSIONAL PHOTOGRAPHY

DRONE PHOTOGRAPHY & VIDEO



 Your listing will be featured on our website as well as have its own
personal page within the site.

MLS’s & SYNDICATED SITES



SOCIAL MEDIA MARKETING



YARD SIGNS AND SIGN RIDERS



OPEN HOUSE MARKETING & EXPOSURE



OUR PROMISE TO YOU



YOUR COMMITMENT TO US



INSIDE YOUR HOME PREPARATION



As you look at your home, always look at it from the eye of a buyer and make the changes as

needed. 

OUTSIDE YOUR HOME PREPARATION



THE HOME SELLING PROCESS 1.0



THE HOME SELLING PROCESS 1.1



 Each agent will need to receive permission from their clients to proceed with verbal

negotiation. 

The seller’s closing

cost is usually about 1.5% of the contracted sales price. 

THE HOME SELLING PROCESS 1.2



Buyers can get their earnest money back also under the Third-Party Finance

Addendum if their loan is not approved during the negotiated time frame both parties

agreed to in the original contract. The buyers may also get their earnest money back if

the home does not appraise for the contracted price. 

There are several potential scenarios where buyers may be entitled to get their earnest

money refunded. 

The majority of contracts move forward to closing if the seller’s agents have done their

due diligence by contacting the buyer’s lender and confirming the level of qualification

of the contracted buyer and the reputation of the lender to get loans closed. 

THE HOME SELLING PROCESS 1.3



BUYERS HOME INSPECTION



 but you don’t have to purchase the legal insurance policy

L

SELLER DISCLOSURE & NOTICES



EXTERIORS
 

INTERIORS

DINING ROOM
 

LIVING/FAMILY ROOM
 

 

PETS
 

KITCHEN

BEDROOMS
Make beds
Tuck in all sheets, straighten
comforters

BATHROOMS
 

GREAT HIDING SPOTS
 

  
 

 

 
 
 
 
 

 

 

 

  
  
  
  
  
 

 

 
 
 

  
  
  
 

  
  
  
  
  
 

   

   

 
 
 

 

     
   

   

 
 

 

      

Closegarage doors 
Remove cars from driveway
and front of home 
Clean up landscaping
(mow, trim, rake) 
Remove visible water hoses 
Clean up dog waste
Remove dog leashes 
Put trash bins in garage 
Clear snow from driveways,
walks, and decks 
Clean deck furniture,
tidy cushions 
Clean pool, remove cover
and hoses 
Remove toys, dog toys,
soccer goals, etc. 

Open window shades, curtains
Turn all lights on
Replace burned light bulbs
Hide shoes from entries
Clean windows
Fresh flowers make a
great impression

Remove stacksofmagazines,
papers, etc
De-clutter fireplace mantle
Arrange furniture pillows neatly
Remove kid toys 

Cleartable, dust
Straighten all chairs
Remove booster seats
Stage the table with tableware,
placements 

Closets, washer/dryers,cupboards,
pantries, dishwasher,garages, sheds 

Clear countertops completely
Clear off refrigerator
Hide garbage cans in closet or pantry
Put all dishes away
Remove rags and sponges from sink
Remove scatter rugs to show flooring

Clear countertops completely
Put toilet seats down Close

Removecabinet doors 
shampoo, soap, razors,
etc. from showers and bathtubs

Leave out neatly arranged, clean
or new towels
Empty visible garbage cans
Remove towels, robes from back
of doors

 Remove scatter rugs to show flooring 

As much as we love pets, there should
be no evidence of them in your home

Remove foods bowls, beds, litter
boxes and toys

Remove pet hair from furniture 

Clear nightstands of personal items,
remotes
Hide computer/phone charging cables
Remove clutter from tops of dressers
Clean under bed, remove items that
may show

 Remove posters/stickers from walls, doors 

PRE-SHOOT CHECKLIST
Most of these are recommendations, some are simply suggestions.
The more you can do, the better your photos and showings will be! 



SELLER CHECK LIST



WE WILL GET YOUR HOME SOLD!


