
T H E  C O M P L E T E  G U I D E  T O  B U Y I N G  A  H O M E  

BUYERS GUIDE 



Works best when: 

Property value and prices are �lat or 

 are    declining in the area. 

If you want greater certainty about

how much you have to spend on

your next home.   

If you’re moving locations and

buying in a different and slower

market. 

If you can negotiate a long

settlement or know that you’ll be

able to �ind something that suits

you. 

Works best when 

There is a lot of competition in the

market and property prices are

rising. 

You’re con�ident there will be a

high level of demand for your

existing property. 

You can negotiate or make it

conditional on selling your own

home. 

You’re prepared to accept an offer

that lets you move on or pay

bridging �inance. 

Each situation is  unique, and several  factors need to be
looked at  to determine which option is  r ight for you.  Here

are some things to consider with each. 

B U Y  O R  S E L L  F I R S T  

B U Y  F I R S T  S E L L  F I R S T  



Getting a pre-approval  is  one of the best things
you can do to simplify the process and give

yourself  more con�idence in your buying power.
Here's what you can expect from the process.  

P R E � A P P R O V A L  

O N E  

Knowing your credit  score wil l
help lenders decide if  you’re a
good candidate for a loan.  The
higher your credit  the better.    

YOUR CREDIT SCORE 

T W O  

Lenders want to make sure you can
regularly make mortgage payments,

with no major gaps in income. 

YOUR EMPLOYMENT HISTORY 

Lenders want to know your debt-
to-income ratio to know if  you
can make each loan payment

with the income you earn.    

T H R E E  

YOUR ASSETS AND DEBTS 



ACCEPT REJECT COUNTER 

The Seller may
reject your offer.

We wil l  ask
questions to

discover why and if
there is  anything

we can do to make
the offer more

appealing.  

U N D E R S T A N D I N G  O F F E R S  

Once we draft  and present the offer a few things
could happen, here's a breakdown of the offer

process and what you can expect.    

Your offer is
accepted! 

Time to celebrate,
now we wil l  move

ahead with any
conditions laid out

in the offer l ike
home inspection.  

The Seller  may come
back with their  own

offer.  In this case,
we wil l  review the

terms with you and
continue to

negotiate unti l    
we reach an
agreement.    

OFFER PRESENTED   



C L O S I N G  C O S T S   

Closing costs wil l  vary depending on
the type of � inancing and terms. Please
refer to the Seller 's  Net Sheet or reach
out to your lender for an estimate of
your speci� ic closing costs for the
property.  

D E P O S I T    

P R O P E R T Y  A P P R A I S A L    

H O M E  I N S P E C T I O N  

BEFORE CLOSING 

T R A N S F E R  F E E S    

P R O P E R T Y  T A X    

M O R T G A G E  I N S U R A N C E    

AT CLOSING 

AFTER CLOSING 

M O V I N G  E X P E N S E S  

U T I L I T Y  C O N N E C T I O N S  

R E N O V A T I O N S   

R E P A I R S  +  M A I N T E N A N C E    



F A Q ' S    

Buyer 's  Agents are generally paid by the Seller 's  Agent
through commission split/sharing.  It  is  rare for a Buyer to

have to pay their  agent for representing them.   

HOW MUCH DO I  NEED TO PAY YOU? 

The Seller 's  Agent legally has an obligation to represent
the Seller 's  best interest.  They do not represent you or

your best interest.  Having representation is  important to
ensure you not only get the best deal,  but that you have an
expert who wil l  research every possible angle to make sure

the sale is  in your best interest at  al l  t imes.     

WHY DO I  NEED A BUYER AGENT? 

Finding the r ight home can take weeks to months
depending on your t imeline and needs.  Once we � ind a

home you l ike,  the offer can be accepted within days and
the closing is  typically 11�45 days depending on the

home, lender,  etc.    

HOW LONG DOES THE PROCESS TAKE? 



Sta r t  downs i z ing  and
donat ing  o ld  and
unwanted  i t ems    

S ta r t  r e sea r ch ing
mov ing  cos t s  and
compan ies    

Co l l e c t  s choo l  r e co rds
and  t rans fe r  

Orde r  pack ing
supp l i e s    

Change  your  address
and  send  mov ing
not ifica t ions  to
f r i ends  and  fami l y    

F ind  l oca l  hea l thca re
p rov ide r s  and
shopp ing  necess i t i e s  

Buy  any  new
app l i ances  o r  make
p lans  fo r  what  to  buy  

Contac t  u t i l i t i e s    

F ina l i ze  mov ing
a r rangements    

P l an  payments  and
expenses  fo r  mov ing   

De f ros t  your  f r i dge    

C l ean  as  you  cont inue
to  pack    

Pack  th ings  you  w i l l
need  r i ght  away
separa te l y    

Do  a  fina l
wa lk th rough  

Keep  a l l  r e ce ip t s    

P re-c l ean ,  sea l  any
w indows  o r  doorways  

Check  fo r  damages  in
your  new home that
w i l l  need  to  be  fixed    

Unpack  room by  room 

T WO  M O N T H S  B E F O R E   

M O V I N G  C H E C K L I S T  

2 - 3  D AY S  B E F O R E  

O N E  M O N T H  B E F O R E  

T WO  W E E K S  B E F O R E  

M OV I N G  D AY  



630.770.6499

jthompson@epique.me

Dupagehomeowners.com

Thank You!

Thank you for the opportunity you are giving me to tell
you about what I can do to help purchase a home.

DUPAGE HOMEOWNERS

F I N D  Y O U R  P L A C E


