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BUILD WEALTH THROUGH REAL ESTATE

BUILD WEALTH = LEAVE A LEGACY

STEPHANIE STUART ‘ () ) W,
WISCONSIN REALTOR® | \E*;/ (414) 335-9721 | [m ffere For



WELCOME TO YOUR
HOMEOWNERSHIP
JOURNEY
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Congratulations on taking the first step toward homeownership.,

Whether you're purchasing your first home, upgrading to a larger
home, investing in real estate, or simply exploring your options,
you've come to the right place.

Buying a home is one of the biggest financial decisions most people
will make in their lifetime. It can feel exciting, overwhelming, and
sometimes confusing. My goal is to simplify the process and
provide you with the education and resources needed to make
confident decisions.

As a Wisconsin Realtor and founder of Educate 2 Own, | believe
that education creates opportunities. Through this guide, you'll
gain a better understanding of:

The homebuying process
Financing options
Wisconsin grants

Credit requirements

Common mistakes to avoid

00000

Wealth-building strategies through real estate

My mission is to help individuals and families close the wealth gap
through education, homeownership, and real estate investment
opportunities.

EDUCATE 2 OWN

Thank you for allowing me to be part of your journey.

E P I O U E | look forward to helping you achieve your real estate goals.

Step f’-‘*,s nie >tluaf]

R E A I_ T Y .'|l r,
Wisconsin Realtor®
Educate 2 Own

M (414) 335-9721
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THE STORY BEHIND EDUCATE 2 OWN

Homeownership changed the lives of millions of
Americans by creating opportunities to build wealth,
stability, and financial independence.

Unfortunately, many families never receive the education
or resources necessary to confidently navigate the
homebuying process.

Educate 2 Own was created to help bridge that gap.

cjoal 1S simple

F'rnwde education first.

Whether someone is ready to purchase today, next year,
or five years from now, they deserve access to
information that helps them make informed decisions.

WHAT WE BELIEVE

| Education Creates Confidence @ You will never be pressured.

@ You will always be educated.

Knowledge Reduces Fear .
& You will receive honest

guidance.
Homeownership Builds Wealth

@ You will have access to
resources and professional
partners who can help you
move forward at your own pace.

Real Estate Creates Opportunity

Communities Grow Stronger
When Families Own Assets

Because buying a home
isn't just about finding a property.

Real estate is more than property.
It’s a pathway to opportunity.

BEF |
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. WHY HOMEOWNERSHIP MATTERS

BUILDING WEALTH, STABILITY, AND OPPORTUNITY THROUGH REAL ESTATI

B e

THE POWER OF HOMEOWNERSHIP

Homeownership is one of the most effective
ways families build long-term wealth in America.

Unlike renting, every mortgage payment helps
create ownership in an asset that may increase
in value over time.

A home can provide:

Financial stability
Protection from rising rents
Tax advantages

Long-term appreciation

Generational wealth opportunities

00000

Greater control over your living environment

Homeownershi p Is not simply a purchase

5 REASONS HOMEOWNERSHIP MATTERS
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1. BUILD EQUITY 2. LONG-TERM 3. STABILITY 4. TAX BENEFITS 5. GENERATIONAL
WEALTH IMPACT
Every mortgage : Owning a home Homeownership may
payment helps Historically, real estate often provides provide certain tax Real estate can
iNcrease your has been one of the greatar |'|.|;|u5i|1-g advantages depending become an assat
ownership in your most commaon paths stability compared on your financial passed down to
property. to building wealth. to renting. Sdinsatian future generations.
Unlike rent payments, Many homeowners Fixed-rate mortgages Owning property
equity becomes an use equity later to can create predictable Consult a tax creates opportunities
asset that belongs pur-::has.e_ investment maonthly housing professional for for long-term family
to you. properties or fund costs, specific guidance. waalth.
major life goals.
RENTING VS HOMEOWNERSHIP %
STEPHANIE'S TIP & 5 m“w‘?/—
| el i i T | i - ik - ﬁm‘ﬁrna, hu tﬂ"m Lf' M
Maonthly payment Monthly payment they need a large down payment
@ benefits landlord builds equity or perfect credit to purchase a WM L

| home.

. Fixed mortgage may ?ﬁ-ﬁ!“ Mﬂ‘-ﬁr
@ e Ll remain stable t i

In reality, there are several

financing and grant programs
Mo ownershp Owniership assat designed specifically to help
first-time buyers become READY TO LEARMN WHAT
Lirnitad contral Full control of property homeowners. ::::I' | OPTIONS ARE AVAILABLE FOR YOL?
Sehedule a free home buyer cons suiltation
) Mo appreciation Potential appreciation The key is understanding
benefit benefit your aptiens. 7 -
EDUCATE 2 OWHN
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THE HOME BUYER ROADMAP

LJOURNEY FROM START TO FINIY

s | .ﬁlah“ ,»-"ﬁ"x
o i GET PREPARED [ I'-‘“I GET PRE-APPROVED ‘l ':li" FIND YOUR HOME
» Check your credit » Choose a lender * Work with your Realtor®

Tour homeas

‘B_EG'"S I-[EHE * Datermine your budget * Submit your application

Save for down payment * Receive pre-approval » Compare options

Find “the aone®

— Gather financial documents * Know your buying power

6 T 5 =|4

g /ﬂ‘h ey '
L‘_p} APPRAISAL f}"} HOME INSPECTION ‘ — 4 MAKE AN OFFER

Ml

=

» Lender orders appraisal s Schedule inspection « Discuss strategy with your Realtor®
* Home is appraised * Review inspaction raport s Submit offer
* Value confirmed * MNegotiate any repairs * Megotiate terms
Continue to next step * Move forward = Offer accepted |

(7 pp——; p—

- )
| _:J FINAL LOAN STEPS SCHEDULE CLOSING /;._ /' CLOSING DAY!
.. .
« Complete loan requirements » Review Closing Disclosure * Sign closing documents
* Provide any additional docs * Schedule closing date * Pay closing costs
» Clear to close * Confirm funds for closing « Geot the keys
* Loan is finalized * Prepare for closing day * You're officially a homeowner!

AFTER CLOSING: WHAT TO EXPECT

O OO0 o 6

O

WATER BILL UTILITIES MAIL HOMEOWMERS TRANSFER OF
TRANSFER SETUP UPDATE INSURAMCE OWMERSHIP
Contact the local water Transfer or sat up Update your address Your homesowners Your deed has been
utility to put the account electric, gas, internet, with the post office, ingurance policy is now recordied with the eounty.
NUFCRR- TRy and any other utilities banks, employers, active. Keep a copy of You are now the legal
You will ba responsible you need. msurance, and amy your policy and payment owner of the property!
for water service starting subseriptions. information. Welcome homel |

from your closing date. .

SRR ¢ A fome i moe o pace o
miwm“:nu dud,“:n:i:gﬂdhrﬁmu:m I% ?‘.éas- MJM af yonr- Mm

loan documents, and warrantias. - R |
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HOW MUCH HOME CAN | AFFORD?

PLAM S5MA |

(MNP IDE NN Y 1 ) YOLIR

Understanding your budget is the first step toward homeownership.
Use this worksheet and calculator to get a clear picture of what you can afford.

BUDGET WORKSHEET

Fill inn the Blanks below to understand

your monthly financial picture.

MONTHLY INCOME

1. Gross Monthly Income (Before Taxes) 3
2. Other Monthly Income $
TOTAL MONTHLY INCOME $
MONTHLY DEBT & EXPENSES

(Do not include housing)
1. Cradit Carcls

Student Loans

Auto Loan{s)

Personal Loans

Child Support # Alimony
Crther Debt

Groceries

Utilities (Electric, Gas, Water, Trash)

O 0 s O B R

Phome £ Irnbermuet

10, Insurarsce (Aute, Health, ote )

1. Transportation (Gas, Maintenance)
12, Entartamment ¢ Dining

13, Clothing

14, Medical / Prescriptions

OB B B B WY B W W R A B R R R

15, Miscellaneous

TOTAL MONTHLY DEBT & EXPEMNSES %

M 1l IMMAL
Total Monthly Income 3
Minus: Total f'---1|.'|-.*l;hlx;.r Debt & Expenses -%

- sones A aslrorG it B
| MONEY AVAILABLE FOR HOUSING _

Recommended: 5pend no more than 28-30% of your
gross monthly income on total housing costs

{5 Mﬁmﬁwf Ffﬂf«;z
yr toserse.

— Sfephanie. Sfuari

b AFFORDABILITY CALCULATOR

Estimate the home price range you
may be able to afford

cF NPUT YOUR INFORMATION
Gross Monthly Income (Before Taxes) 5
Maonthly Debt & Expenses (From Left) b

Estimated Monthly Down Payment Savings %

Currant Interast Rate (Estimate) %
Loan Term (Years) Years
ESTIMATED MONTHLY HOUSING BUDGET

Recommended: No more than 30%
of gross manthly income

STEP 3: ESTIMATED HOME PRICE YOU AN AFFORD

Based on vour monthly housing budget

and estimated nterest rate %

o

(Extimatod Home Price R.Jr!-:_;lr:-,'

THIS ESTIMATE INCLUDES:

L# Principal & Interest

& Property Taxes (Estimated 1.8% of Home Price)

f Homeowners insuranes (Extmared 8100 month)

& Private Morigage Insurance (F down payment i bess than 2006)
& HOA Fees (i applicable)

KEEP IN MIND

This is an estimate only

Your actual mortgage payment may vary
based on loan program, credit score,
down payment amount, and other factors

Let's connect to create a personalized plan
that works for you!

READY TO TAKE THE NEXT STEP?

Let's review your numbers and create a

to help you become a homeowner.

plan

S (414) 5335-9721
EDUCATE 2 OWHN
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UNDERSTAND CREDIT

STRONG CREDIT. MORE OPPORTUNITIES. BETTER Fl IRE.

WHY CREDIT MATTERS
CREDIT SCORE Your credit score is a key factor in the

homebuying process.

f \ ; ' | A higher credit score can help you:

1

& Qualify for more loan options
730 &) Receive lower interest rates
EXCELLENT ﬁ Reduce monthly payments
9 Access down payment assistance Betler credit
and grant programs
E Ezt.gd ] [
€2 Save thousands over the life of )
your loan BEI-'&I‘ fuﬁtr&
CREDIT SCORE GUIDE
POOR FAIR GOOD VERY GOOD EXCELLENT
' k. S - S ﬁ
F /1 K /1 e F -1 >
Limited loan options Some loan options More loan options Low interast rates Best interest rates
Higher interest rates. available. become available. and strong loan and terms.
Focus on improving Interest rates may Better interest rates SEsn, Maximum buying
your score. be higher. and terms. Greater buying powaer. power and savings.
TIPS TO IMPROVE YOUR CREDIT MORE OPPORTUNITIES AWAIT
A oy bills on time. Payment history is With better credit, you may qualify for:
' the most important factor.

Keep credit card balances low. 9 g @ A‘/\
Use less than 30% of your limit. !w ﬁ 1" |_FF

Avoid opening new credit accounts DOWN PAYMENT WISCONSIN LOWER MORE LOAMN
unless necessary. ASSISTANCE GRANTS INTEREST OPTIONS

) PROGRAMS RATES
Check your credit report regularly

for errors.

Good credit today leads to more opportunities
tomorrow. Start where you are, use what you have,
and take the next step toward homeownership!

Build a mix of credit responsibly
(credit cards, auto loans, student loans).

L EDUCATE 2 OWN

WISCOMNSIN HOMEBUYER'S ROADMAP | STEPHAMIE STUART (414) 335-9721
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DOWN PAYMENTS & LOAN OPTIONS

I'l.-| :,_- i 1*-'*'%.! L | 'II.|'I_:'|-: |I1l|l, ll'|'-:| !![rl-li"-.

DOWHN PAYMENTS: WHAT YOU HEED TO KHOW COMMOHN DOWH PAYMENT RANGES

You don't always need
20% down to buy a home.

Some loan pregrams allow 0% down
0% with approved credit and income.
(Great for first-time buyers!)

Many loan programs allow
for low down payments

or even 0% down. Low down payment options with

5% — 39% great loan programs and assistance

Down payment assistance i
P ! opportunities.

and grants may be

available to help cover More loan choices become available
some or all of your costs. 1% — 5% and mortgage insurance may be
recquired,
A smaller down payment i
may mean higher monthly 1 1o/ o Lower monthly payments and more
spihic . o 0% 9% tavorable loan terms
iNsuUrance, -
e ] ’ % The right loan program v, O":"r,- : AvFIJd mi:l-rtgage insurance and
 KEEP IN MIND f\:_:_wx. depends on your financial build equity faster.
| The best loan is the one that helps you situation and goals,

achieve homeownership while keaping
your finances strong.

DID YOU KNOW?

Wisconsin offers several down payment assistance
and grant programs that can help you buy a home
sooner, Let's find the ones you may qualify forl

A

<Y,
CONVENTIOMNAL WISCONSIN
LOANS FHA LOANS VA LOANS USDA LOANS SPECIAL PROGRAMS
» Typically roquire 3% - 20% down # Az low as 3.5% down # 0% down fu;e!ig.ible « 0% down in eligible rural « WHEDA and other state
! £ » Maore flavible sradit vElerand and actiee areas programs
SR e rquiraments miilitary o i dced « Down payment assistance
» Compatitive interest rates = Mortgage insurance = Mo mortgage INSurance N IPP y available
+ Great option for many buyers required « Competitive rates T . » Grant programs for
= Popular with first-time » Great benefit—thank * Great for qualifying qualified buyers
buyers you for your service! homebuyers = Ask me what you may
qualify for!
LET'S FIND THE RIGHT FIT FOR YOU! W ™~
With so many loan options and assistance programs available, you don’t have to figure it out alone. 't“f“'- |
I'm here to help you explore your options and find the path that gets you home. il

KEY TAKEAWAYS
LET'S MAKE HOMEOWNERSHIP HAPPEN!
ﬂ You may need less down payment than you think.

Schedule a free consultation today and let's

ﬂ Assistance programs can help reduce upfront costs,

find the best loan option for you
ﬂ- Differant loans have different benefits. '

@ The right loan can save you money now and in the long run,

Y F

}[JL i e WISCONSIN HOMEBUYER'S ROADMAP AGE § STEPHAMIE STUART %) (414) 335-9721



EDUCATE 2 OWN

WISCONSIN GRANTS &

DOWN PAYM

MORE HELF. LESS OU']

Bl

Up to 310,000 for down
paymant and closing
costs, Available to
qualified homebuyers

4 wheda.com

* Wisconsin-specific programs

POCKET. Y¢

Down payment
assistance for buyers
with limited funds.
Flexible options.

& wheda.com

ENT ASSI_STA_NCE

| MERLE LIk iERE.

Wieconsin r_1fqu:=r &

WHEDA
ADVANTAGE*

Low down payment
options with
EDmPEtIt”.-'E' rates
for eligible buyers

L) wheda.com

down pa ymint

by |;*|!;_;- b Uyfers

payment assistance
for local buyers.

Chack with your local
housing authority

YOU COULD QUALIFY FOR
THOUSA

ANDS IN ASSISTANCE!

FL ] '.'._'ﬂ.ur'iq':l':,r |:|'|: Crants an |::|
AtEsLance pr Ams 1o

areg iy

real estate goals

O

Many cities and
counties offer down

Some employers offer
hometuyer assistance
and relocation
programs

Ask your HR
department

WHO CAN BEMNEFIT?

e USDA RURAL DEVELDPMEMT
e daven pasyment loans and grarts for
algible rural areas

VETERAMS ASSISTANCE GRAMNTS
Addetional grants and loans tor eligible
ik and sarann mambecs.

e B s HOMEBUYER EDLHCATHIN GRAMTS
’f'i:l.!' Grams avalsisle for complating approved
homebuyer educatnn courses.
//\\\ HOME REPAIR & REHAB GRANTS
(:h\l Prosgrams available to halp with repairs
i B and improving your Forme

DID YOU KNOW?

Pl iy y grants :

':lrlgil.lljl" r_'l"T_
the home for a set number

5 it's FREE maoney

That maa

ter hel p

el LS e, ey

wiFyets, com

whieda, carm

dnr.wi.gey

CITY OF MILWALUKEE
Hamabuyer programs and
DFd opporiunities

city.milvaukeo.goy

MILWALUKEE COUNTY
Drown payment assistance
programs for residents
county.mibaaukes. ooy

he
@
B

CITY OF MADISON
Homaownarship assistance
Ehd reddunoed
Eitvotrmamclifen, Dom
COMMUMITY ACTION
AGEMCIES
Lacal programs and suppaort

for aligible buyars.
ot W, i Ea £ O PP Ty ST

INVESTOR OPPORTUNITIES

Lacking to wvest? Wisconsin offers
grants and incentives for property
rehab, affordabie housing, and
neighborhood revitalization projects

COMMErce. wi,goy

THOUSANDS IN ASSISTANCE COULD BE WAITING FOR YOU!
Let’s find the programs you qualify for and create a plan to reach your real estate goals.

LET'S MAKE

LR REAL

DREAMS A REALI

I'll help you tind the r-|;|ht programs, navigate the process,

I Into

and get yc

'l.."-.-'l"L onsin Realtor®

your new ho

L (414) 335-

ELMCATE & UMW N

WISCOMS

IN HOMEBUYER'S ROADMAP

First-Time Homebuyers
Repeat Buyers

Veterans & Active Duty
Teachers & Educators
Healthcare Professionals
Public Service Employees

Investors & Landlords

.

.fuﬁ

000000

It you serve,
you may save.

*Pragram availability, funding, and qualification requirements may change. Contact the program provider directly for current details
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INVESTOR FINANCING &
PORTFOLIO GROWTH

BUILD WEALTH USING LEVERAGE, LENDING, AND STRATEGIC FINANCING

AL ESTATE INVESTORS
DON'T ALWAYS USE

THEIR OWN MONEY

S

"'ufi'___ -

Many successful investors leverage financing,
partnerships, and existing equity to acquire

additional properties.

FUNDING OPTIONS FOR INVESTORS

Q@ € D

- _
3 =
HELDC FIX & FLIP LOANS HARD MOMNEY DSCR LOANS PRIVATE MONEY PORTFOLIO
(Home Equity Line . " LOANS (Debt Service & PARTNERSHIPS LOANS
. Short-term financin '
uf Cradit) for properties ¥ Aszet-hased loans Cn-"-u.g- Ratic) Raise capital from Finance multiple
Use equity from your being rencvated weith fast approvals G-..allf:,r based on the private lenders or proparties with
currant home st lundil‘lg and reasld and 'F|E-h:|b|43 terms pl‘e:lpr_irt:,r‘i INCGmaE, fourm rbn'.lll'tl"lrﬁ:'l"Ehip'i one loan
tor future investments — not personal income to fund doals
Common Uses: ideal for: Best for: Bonafits: Benofits:
; ; v Quick Clesings Great for; o ke
" Dhown Payments " Purchase : J Flaxible Torms ¢ Simplified Fenancing
/ Renovations + Rehab v Rencvations /' Rantsl Properties o Shared Rk v Cash Flow Focused
« Property Acquisitions + Reasla ¥ Ivestment Deals « Partfolio Growth / More Buying Pawer 7 Scale Faster
COMMERCIAL LENDING OPTIONS GROW YOUR PORTFOLIO USING OTHER PEOPLE'S MONEY
COMMERCIAL PROPERTY LOARS h
Finance office buildings, retail spaces, warshouses, m ﬁi"m ff g $
and multi-family propertias (5+ units) l.:‘ } b} I“ ] - !@ ) ;
2 BUILD
SBA LOANS LEVERAGE STRATEGIC CREATE CASH REINVEST &
Backed by the Small Business Administration. YOUR EQUITY PARTMERSHIPS FLOW SCALE
Great for mix E--:.‘i--.-ie-.-al"l-d owner-occupied Lise axisting equity Team up with investors Positive cash flow Rainwvest profits
commarcial properties. to purchase mose to poal rescurces and helps you qualify 10 ACOLEne mors
BRIDGE LOANS imveEstmant properties. share profits. fiar more financing. assets and build

| X wiaalth
Short-term financing to bridge the gap batween ke ey .

propertles or before long-term financing is in place,

The rich buy assets. The wealthy build systems.
The free build legacy.

TIPS FOR INVESTORS =T'S F L ' : IR
Fa FUI =1 LET'S BUILD YOUR REAL ESTATE EMPIRE!

Understand your numbers and know youwr cash flow. 3 1 Er
| can help you navigate financing options,

Build strong relationships with lendars and investors, connect with tru

Eeep cradit strong and leverage responsibly. strategy to scale you

Diversify your investments across markets and property types

&AL L

0O0000

.ﬁ.lwa:,-i hiave an axit strategy |uﬂ..'i5|;,:1 F‘lﬁi M RE‘E'tE:F'"'i.:'

L (414) 335-9721

IEAI ESTATE REWARDS THE PREPARED 5 R, ; ¢ 3 H :
nEA » TATE REWARDS THE PREPARED Deding your L L Uise tha reght it Create income,

B THE TIME TO INVEST IS NOW. ) | imvestment @ gy financing to wlil ] equiy. ana

strategy. ke mowes “ financiad freadom,

EDUCATE 2 OWN WISCONSIN HOMEBUYER'S ROADMAP
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THE HIDDEN COSTS

BEYOND

O

D THE PURCHASI

BUYING

KNOW WHAT TO EXPECT. PLAN WITH CONFIDENCE.

PRICE

Buying a home is more than just

saving for a down payment.
There are costs before, during,

and after closing that many

buyers overlook.

PAY OFF EXISTING DEBTS

Credit cards, personal
lgans, and collections
miay need to be paid
down or off to qualify,
Why it matters:

High balances can
impact your dabt-to
income ratio,

CLOSIMNG COSTS

Includes lender feas, tithe

insurance, recording fees,

attorney fees, and mone

Budget for:
2% - 5% of loan amount

L

HOMEOWRMNER
ASSOCIATION (HOA)
FEES

Manthly ar annual
fees may apply

CREDIT REPAIR
COS5TS

Faying off debis,

disputing tems,
ar -.n.q:.rl::ng with a

crg it r.pl:_n;:alisi.

Budget for:
£500 - £2.000+

FURMITURE &
APPLIANCES

Ohstfitting your home
cairi ba a hig SHpEns

many forget to plan for

Budget for:
£2,000 - 510,000+

5

UTILITIES SETUP
FEES & DEPOSITS

OTHER COSTS5 BUYERS OFTEN FORGET

Electric, gas, water,
sawrgr, tragh, internat,
cable, security, atc.

EARMNEST MOMEY
DEPOSIT

T:,-pi-e;all'.l 1=3% af

the purchase price

This is due when
you make an offer

REAL

INSPECTIONS E
APPRAISALS

Home inspaction,
raclon, sewar,
termite. ang ::p-p.rn-:,.'ll
foas

Budget for:
$500 - 1,000+

COSTS AT OR AFTER CLOSING

D,

IMMEDIATE HOME
REFPAIRS

Fixing issues discovaned
duriﬂ-g inEpaction or
updating after move-in,

Budget for:
51,000 - 55,000+

S
OWo
YARD CARE &
MAINTEMANCE
EQUIPMENT
Tools, lawnmower,

Envowe removal
equipmant

i

DECOR & PERSOMNAL
TOWCHES

Famit, wandow treatments,
lighting, dicor, and
L'u.nq:ll;n:.'.uping

Budget for:
§1,000 - £5,000+

&

FARKING &
STORAGE

Parrmits, garages,
or storage units
if noeded

HOMEOWRNER'S
INSURAMCE
You may need to
pay the first year
upfront at closing.

Budget for:
$800 - 52,000+

PROFERTY TAXES
(FRORATELD)

May be collected
at r'lu:.i.ng or shorthy
aftar,

Budget for:
Varies h-'_qr locatian

D

GIFT FUNDS TAX
DOCUMENTATION

H using gih Lty
tharg may ba
docwmentation
re-qulremen‘t!.

ESTATE

PROTECT YOUR INVESTMENT.

MOVING EXPEMNSES

Mowving truck, labor,

packing supplies,
storage, and o

Budget for:
$500 - 52,500+

HOME WARRANTY

Dptional, but can save
thousands an futurg
FREairs

Budget for:
£400 - SEOO+

Vol

TIME OFF WORK
OR TRAVEL

Tirme aff for t_'l::-ﬁmg_

inspections, oF
maving.

Plarning fc l:; Create a full h-._u-:_‘lgm hn:-:,n:mrl thee oloam payrment
confidence and start vour ho £ Talk to your lendar aarly aboaut potential costs
confidence il &t et L

on solid Fnancial ground. £} Keep cash reserves for unexpected sxpenses

% Don't make large purchases before closing

OUT ALONE!
ess, avoid costly mistakes,

YOU DON'T HAVE TO FIGURE IT
I'm here to help you navigate the proc

and reach your real estate goals.

b P LT
I

Wisconsin Realtor® | °

WISCONSIN HOMEBUYER'S ROADMAPRP
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HOUSE HUNTI

WORKSHEET

STAY ORGANIZED AND FOCUSED ON WHAT MATTERS MOST
o
Use this worksheet during your home search to e

compare properties, identify priorities, and avoid ——
emotional decision-making.

= —=
—— =

o MY HOMEBUYING GOALS

What type of property am | looking for?

Top Reason For Buying

] Build Wealth

Desired Mawve-In Date Maore Space

Relocation

Areas | Want to Live In Investmant

_ Dowmisizing

Criher

e WISH LIST (NICE TO HAVE)

9 PROPERTY COMPARISON

9 Address

o
:
=
s
il
L
*
&
K
*
6

Price

Manthly Payment [Est.)
Bedrocms [ Bathroams
wquare Feotage

Year Built

Lot Size

Condition [1-5)

Pros

Cons

Cwerall Impression
{1-5)

COSTS TO CONSIDER (BEYOND THE PRICE)

Property Taxes [Est.)
Homeaowners Insurance (Est.)
HOA Fees (If applicable)
Utilities (Est, Monthly)
Maintenance & Repairs (Est.)
Othar

TOEAL ESTIMGETEL NMOINTHLY CO5T 5

EDUCATE 2 OWN

I'.-'I'.'I! E Il_ |:_::. |"-.J '--‘ | F-J = l_l r'-.'J! F FJI

o MUST-HAVE FEATURES

Minirmum Bedrooms
Minimuwm Bathrooms
ﬁarag-l

Basemant

Fence

Home Office

First Fleor Laundry

Walk-in Clasat

Outdoor Space/Patio

0 DEAL BREAKERS

00000000

OO0 D0DO0000an

Updated Kitchen
Matural Light

Energy Efficient
storage Space

Open Floor Plan
Close o Schools
Close to Weark

Pulblic Transportation
Dther

What would make you walk away from a property?

0 NOTES & REMINDERS

UYER'S ROADMAP
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UNDERSTANDING

OFFERS 4B

kﬂﬂ-ﬂ:_%«f EDW PMZ‘E‘:,EL g‘”’ f—uficw MORE CONTROL |

THAN YOU
THINK!

As a buyer in Wisconsin, you have rights, options, and
negotiation power. Understanding the offer process
helps you make confident, informed decisions.

OFFER PRICE INCLUSIONS & EXCLUSIONS

What you're willing to pay. What stays with the home

v The right to a written purchase agreement snc what dossn't

r EARMEST MOMEY
The right to inspections and disclosures ' Chows you're serous. FINANCING TERMS
Typically 1-3% of the Loan type, down payment,

The right to fair housing and equal treatment and financing details.

purchase price,

The right to back out if contingencies aren't met CLOSING DATE POSSESSION DATE

The right to negotiate terms that protect your The cate you want When you want to move in

; ta clogse on the hame.
interests ar 1ake posSELsion

CONTINGEMCIES

Conditicns that must be
met for the sale ta move

SPECIAL TERMS
Any additional terms or

forward (mspection, financing, requests you want to include

appraisal, etc.).
YOU CAN NEGOTIATE!

Everything in an offer
Common things buyers negotiate:

{except the saller's

hﬂttc‘lm line) is up ﬂ Price m‘ Cloging costs H‘-ena-rs. ﬁ Apphances Closing m Eamnest
for dizcutsion, or eredis o items to stay date FMoaey amount

A strong, clean offer with the right terms can be more powerful than just offering more money.

TYPES OF OFFERS N e e ' YOUR OFFER CHECKLIST

CONVENTIONAL OFFER _;...,. NOT EMOTIONAL [] I've reviewed recent comparable sales.
Standard offer with typical contingencies :

4 . | understand the home's condition
COMPETITIVE OFFER Emotion can be expensive. IR and value
Strong terms, fewer contingencies, m*ﬂm'lltﬂ-lﬂiﬂ real i
to stand out astate Prnfmﬂnnﬂ whao [ My financing is pre-approved.
ESCALATION CLAUSE will help you create a
Automatically increases your offer up whnmgihﬁﬂ-grthﬂ
to & certain amoaunt if autbid, aligns 'Iﬂﬂ'l !ﬂlﬁ; -Hﬂ!l‘l- [] | understand the terms and
COMTINGENT OFFER and protects your cantingencies.
Offer dependent on the sale _01 s investment. (] I'm working with a professional who
purrent harme of other conditions. L —— h bastcini Pl

as my best interest in mind.

[] I've decided on my maximum offer.

THE RIGHT OFFER ISN'T JUST ABOUT
WINNING THE HOME—IT'S ABOLUT
WINMNING IN THE LONG RUN

CONTIEE WP Maver

& Home Inspection o Title Review
Protect your money. Protect your future.

% Financing  Appraisal Make smart moves today for a better

#® Sale of Current Home (if needed) tomarrow

YOU'RE IN CONTROL OF YOUR FUTURE.

Ask questions. Understand your options. Negotiate with confidence.

WISCONSIN HOMEBUYER'S ROADMAFP
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INSPECTIONS:
YOURSUPERPOWER

@mﬁ Sﬁtﬁ 1. IHM Iﬁ -

until it isn't.

A prufesﬁ.inna| inspection can uncover hidden issues,
protect your investment, and give you serious
negotiation power.

KNOW BEFORE YOU BUY.
SLEEP BETTER AFTER.

A home may look perfect...

WHY INSPECTIONS MATTER

Uncover hidden defects and safety issues

Helps you plan for future maintenance

7
Strengthens your negotiating position & ; STRUCTURE SYSTEMS INTERIOR
b May save you from costly surprises w - Foundation, walls, Plumibing, Floors, walls,
d b raof, attic, electrical, cailimgs, stairs,
Gives you peace of mind e windows, doors HVALC kitchen, baths

NOT ALL HEROES WEAR CAPES...

SOME CARRY CLIPBOARDS!
GEMERAL HOME INSPECTION

| FIND WHAT

OTHERS MI5S! PEST / TERMITE INSPECTION

v  Rool leaks

" Electrical hazards

RADOMN TESTING
:'|urr||':l|r'|-'_;] lnaks

o Poor r_'|r.5||r-.a|;||5-

MOLD INSPECTIOM

-t-'_lur' .'.|-.1'. WO ETACKE

v Mobd or moisture

CHIMNEY / FIREPLACE INSPECTION

v Outdated systems

and more!

WELL & WATER TESTING

s " &® D

SEWER / SEPTIC INSPECTION

PRO TIP

*"4

o
.

| DON'T
SNIFF OUT
DEALS...

| UNCOVER
DEAL BREAKERS!

REMEMBER:

You're not bmng
P'ck-'l" You're bﬂmg
P H‘I:'_,I[r_;_ [ I"..-"[

|| A small i investment
MY in an inspection
il Can LE 1T jl'l:ll..r

w thousands later! G

EXTERIOR
Siding, gutters, | Smoke detectors,
drivessays, GFCI autlets,
grading railimgs & more

“

Thi rmust-have. Covers the majar
‘5!.!'5'! a@im and structuns

Tm:,' |'_1n=|:1 i CaAUSE |:||g d-:l.m.:lge

Radon is odorless, colorless,
and common in Wiscomsin

Impartant for homes with
moaStiere Susa.

Make sure it's safe and sound.

Enswre your waber is safe

and clean

Avoid surprise (and expensive)

sewer prablems,

BRING THIS CHECKIIST:

i
¢ 1 |‘I ' I__II ';Jl.-lic'5-1.r|r-| | rl'u..hhg.m

F..I.-.I.]IJL‘51 repairs Mﬁ&Wn{g&wm =

. 4 .’ ] Notegad :I' Pl s
Ask for a credit at closing | = .

: 5 You'll learn a | r J - B
Renegotiate the price ou'll learn a lot about you » Cipens Mingd L] Future Vigion:
¥ Walk away if neaded future home and how to 3 | Comfartable Shaes

maintain it like a pro. ]

V

A HOME IS PROBABLY THE BIGGEST INVESTMENT YOU WILL EVER MAKE.

Lit LML OB EF L

INSPECT. INFORM. INVEST WISELY.

WISCONSIN HOMEBUYER'S ROADMAP
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APPRAISALS:

THE HOME’S §
REPORT CARD

What T the Hmo Worth andt Uhy Docs I Mettr?

An appraisal is an unbiased professional opinion
of a home's market value. It protects buyers,
sellers, and lenders by ensuring the price makes
sense in today's market.

B9 it oes an arrraser oo I
f/ p’*“* J a
J llll

-
O
7
AMALYTE COMPARABLE
SALES

INSPECT PROPEETY
WALLIE
Reiews comdstion,
size, features, and
upgrades

Sk, resghberhands,
Looks ab recently i
sold homaes neartny,

opinian of value

'3 APPRAISALS & LOAN APPROVAL

LENDER
ORDERS
APPRAISAL

APPRAISER VALLUE
REVIEWS DETERMIMED
PROPERTY

CONTINUES
TOWARD
CLOSING

e CASH BUYERS: SHOULD YOU GET AN APPRAISAL?

| YOU 5HOULD!
Even without a lender, an appraisal can:

o Confirm Value ¥ Support Imsestment 'ﬁ
. Ly {:-E”:_-E.i:'_\ﬂz
v Prevent Overpaying

' o , v Provect Your Cagpital
¢ Strengthen Negotiations : ; B

&
L]
o
<
L]

[—

AN ¢ @

Q) 2B e
Kncre yous Ba precant and Undlerstand the
neighbothood ~ tooperative during  apprainal is sbout
and comps the inspection. vatlus, Fod parfiection,

chaan ard chitber froe

upgrades and
reanil FEptResTerL

YOU'RE BUILDING MORE THAN A HOME—
YOU'RE BUILDING A LEGACY!

WISCONSIN HOMEBUY

@ v |
i - l
e WHY APPRAISALS MATTER

EVALUATE LOCATION ~ DETERMINE MARKETY

Provides: an unbarsed

m Lot
o Condnion
i s -
Features —
g Comparadle 5°

MAEH'EI" vl'q-LUE

liili The

seller sells
ﬁdam The

&
:;..:- ..‘

W Haelps prevent overpaying

@
g
Supports pricing strategy

OR BUYERS FOR SELLERS

v

v
v

v Provides negotiating power Helps justify asking price

" Confirms value for lenders Reduces surprises

during escrow
o Offers peace of mind g

w' Can strengthen

negotiations

W'4) WHAT HAPPENS IF THE APPRAISAL COMES IN LOW?

'’ LOW APPRAISAL DOES NOT
'ﬁ' ALWAYS KILL THE DEAL.

o POSSIBLE SOLUTIONS:

& Renegotiate
Purchasze Price

& Buyer Pays Difference

& Seller Lowers Price

& Challenge Appraisal

& Cancel Under
Appraisal Contingency

£6) PROS VS CONS

CONS

tl‘ll-l.r.l'\ﬂ"h- o !dlr marluﬂ '!'-:IILIE

L osts money
Protects buyers from tilﬂﬂ—iﬁﬂﬂ typical)
cvarpaying :

|
Pk s s i Can delay closing
May come in lower

than expected

S-Trgngihnm nngq-ti;ll;l'-un
position

Provides paace of mind ) Does not guarantes future
Supports smart vahue or condition

imestment decisions

An a [::-[Jr'.1i=3._'|| is not an obstacle-
tor

ks "o
confident,

it's a toal that wor
Uz it to make
informed decisions and

Hg, ©
S "
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CLOSING DAY &
YOU DID IT'#R

What to ipect, What to Bring, and,
kit ppens After You Get the Kige

0 WHAT TO BRING TO CLOSING

VALID GOVERMMENT ID
Diriver's License or Passport

CERTIFIED FUNDS

Cashier’s Check or Wire Transfer
{Confirm instructions directly with
your title company)

PRODF OF INSURAMCE

HDH‘II"\DWI‘IEH |n:.u s Ei.nr:ltr

FINAL DOCUMENTS
Any requested lender paperwaork

PATIENCE & EXCITEMENT
Maost closings take 30-90 minutes

THE POWER OF OWNERSHIP

.i.

F i ."- i
HESUNEPSALD -

#® Buld Equity Instead of Paying Rent
8 Potential Tax Benefits
# Greater Stability
¥ Appreciation Over Time
o Ability to Leave an Asset to
Future Generations

& Contral Ower Your Living Space

YOU'RE NOT JUST BUYING A HOUSE,
YOU'RE BUILDING %

@ WHAT HAPPENS AFTER CLOSING?

GET THE EEYS & CELEBRATE|
Enjoy this milestong—you earmad it!

UPDATE YOUR INFORMATION
Change your sddress, update sccounts,
and notify important contacts

PLAMN FOR MAINTENANCE

A little upkesp today prevents

LG ExpeenEas TOmMoarow,

KEEP BUILDING WEALTH
Homeownarshap i & long-term game,
Think aquity. appreciation, and legacy!

“ Homeownership isn’t just
a purchase, It's the beginning
of building equity, stability, and

— Sashonce: ool
e WHAT HAPPENS ON CLOSING DAY?

STEP 1 STEP 2 STEP 3 STEP 4

Deed
Recorded

Transfer
Funds

Review Sign
Closing

Paperwork

Final
Docurments

WHAT IS ESCROW?
OPTION A

ESCROW INCLUDED

O

& Ona Monthly Payrment
& Less Risk of Missing Bills
& Easier Budgeting

& Taxes Paid Automathcally

Money collected monthly for:

PROPERTY TAMES

HOMEOWMNERS INSURAMCE

& Insurance Paid Automatically

SOMETIMES
WATER/SEWER BILLS

D Higher Monthly Payment

© Escrow Shortages Can
Incraase FPayments

2 Less Contral Over Funds

The lender pays these bills
when they become due.

A A4 T (Ll
71 J VELE T e ;-'I;.‘-'*H'e_u-';

STEP 5

5 II.
i
&%

Receive Welcome

Kays

Homal

(@) sHOULD YOU ESCROW TAXES & INSURANCE?

OPTION B
FAY YOUR OWN
TAXES & INSURANCE

O

& Lower Monthly Mortgage
Faymant

& Greater Financial Control

& Potential Interest E.'lrningi
N Saved Separatihy

& More Flexibility

2 Must Budget Carefully

E:I I.argu Rills: Dus At Once

£ Risk of Missing Deadlines
£ Reguires Financial Discipline

Closing day is more than signing papers—

it's securing freedom, creating memaories,

YOLU own.

and stepping into a future

I'M HERE TO HELP YOU EVERY STEP
OF THE WAY, EVEN AFTER YOU

GET THE KEYS!

REAL ESTATE I5 DNE OF THE STRONGEST WAYS TO BUILD WEALTH.

ll' | Ir':._- I| :___'|".- J L7 X _'Ii';':::_l' .,|| _I'.

B:  EDUCATE 2 OWN
1
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MOVING DAY
SUCCESS CHECKLIST

Ypur Stop-by-Stap Guide to o Smacth Moce:

Don’t wait until the last minute. Use this timeline
to stay organized before, during, and after your move.

30 DAYS '2 14 DAYS 1:’4 “a————
BEFORE CLOSING U&=/ BEFORE CLOSING BEFORE CLOSING N TNy
.
PLAN & PREPARE )5 PACKING MODE ["EE) FINAL PREPARATIONS ’ IT'S MOVING DAY!
[] Create a meving bucget ] Pack non-essential items L] Pack d:":;u“ - a [[] Bring ID and closing documents
2 saparate
|_] Gather guotes from movers [] Label all boxes clearly | o [[] Werify utilities are active
D Bagin deduttering I:l Schedule utility transfars e instructions I:l Take Flhn:lln:. of
[ ] Donate unwanted items ’ [[] Confirm closing kocation e FeRCngs
[ ] Update mailing address _
(] Schodula time off werk and time [[] Check smoke detectors
& irmir wwar G . =5
D Nﬂlfﬁf Danks and Crﬂdrt '!:-Ell'ds- I___. &E‘Ep clean current residence D Ch-ﬂ-ngﬂ Iﬂﬁ:ﬁl i dﬂ‘Simd
[ ] Start collecting bones 1 u it Al ]
pdate subscriptions L_| Arrange final walkthrough [] Locate water shutoff valve
|| Transfer school records if neaded : . == : ;
|:| Schedule internet installation ] WVerify homeowner insurance [] Locate breaker panel
Moasure furniture for the : activation
L h [] Arrange child or pet TN [] Locate furnace filter
bl bl M (] Charge electronics |_|
2 ; J _| Werify garage door
[] Create a moving binder [ ] Confirm mover reservation L] :;Zw;::mmg duy snacke openers work
b
|:| Confirm closing timaling T : _""
| | Setaside important documents =2 j_é ;" J ":
= (ALEOALE,
(5) FIRST WEEK IN YOUR NEW HOME
|___i Change driver’s |:| Register |:| Pt '!—_| St up D Review propeerty D Croate smergency |:| Stort building E. Keop copeas of
hoarge addnoss o wake nisghbars miairtanancn tax records furd for ropains oouity chosing doturmdrs
calendas

8/ TWO MEN y1EeE U COAKLEY ABOVE AVERAGE
S AN A Tucx HA!I].EI"HG;J:IHK EAGLE @ BROTHERS MOVING
o toeal i lonn-cistance & MOVING MOVING & STORAGE afforciabie & refish
: lllll.. & [ '- k val I d B aoffice moving - cal moving expert PRRr
= : I;_II_ s Labar-only Jho g & Sip 1 alutian & ‘Warehousing & stor # Resic L
(414) 444-6683 (262) 799-5865 (262) 7901771 (414) 276-1200 (414) 299-6683
twamenandatruck.com callegehunkshaulingjunk.com eaglemoving.com coakleybrothers.com aboveaveragemoving.com

w P

Vendor Real Estate

Resources Recommendaticns Guidance [41 4} 3‘35 Q?'E"l

WISCONSIN HOMEBUYER'S ROADMAP
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BUILDING WEALTH ﬂ
THROUGH REAL ESTATE{

= N : WEALTH
M&m YZA'A/ -f-](ﬁm ﬁ/; F a LW = L TF & = N 'fu:lﬁ E?Eu.m.n.-
: 4 \" e YOUR FUTURE

Real estate is one of the most powerful tools
you can use to build wealth, create freedom,
and leave a lasting legacy for your family.

WAYS TO BUILD WEALTH

WHY REAL ESTATE BUILDS WEALTH . THE WEALTH CYCLE WITH REAL ESTATE

_,/‘ APPRECIATION Real estate creates a cycle of financial growth. BUY & LIVE

Froperty values tend to increase Build equity @ your primary residence,
nl Il ot Buy a home ut |

[or irvestment

f?‘ EQUITY BUILDING property)
@ A you pay your mortgage, your /’. \

ownership stake grows.

owver fme.

BUY & HOLD
Rent it out and let it apprecate

HOUSE HACK

©A2AED oD

-'1] TAX ADVANTAGES ?’:;:. m: ; E;:II:“ul-q::ry Live in one unit, rent the others
" Wi s o generational doverm et MULTIFAMILY INVESTING
property taxes, and moane. wealth Scala your portfolio faster
INFLATIOMN HEDGE
Real estate often rises in value FIX & FLIP
with inflation. Add value, sell, and profit
1/, LEVERAGE oot ¢ e P
! ; : ; i ASSIVE INCOME
-.l- How toclay’s. cioftue 4 conil 8 PR oo Create cash flow for financial freedom
volushle assat. your future value i E

REAL ESTATE VS. RENTING Q NID YOU KNOW? EQUITY = OPPORTUNITY
&
.?I'C' Wmﬁ \'_/1';";5' .I-I; Eﬁ’ﬂ"r Your equity can help you:

H.F'ITHEL Homeowners' net
| m Huﬂrth i5_ . } gn,:.ater ELF':.I' your mext prﬂpeﬂﬁr

Builds Equity Builds Your Landlord’s Wealth than renters’ net worth. v Pay for education
Property Appreciaticn Mo Appreciation /' Start » business
Tax Benefits Mo Tax Benslits ¥ Rencvate your home
Leverage Use af F.nnm.llg_l [ Fe) Lanvarage of F‘repare for retirement
Creates Long-Term Wealth Creates Mo Dhywineishan ' Leave a Iega-::'p ‘E
A Legacy tar Your Family Mo Legacy L

EVERY MORTGAGE PAYMENT IS5 & STEF TOWARD YOUR FUTURE.
EVERY RENT PAYMENT I5 MONEY GONE FOREVER.

EQUITY ISN'T JUST NUMBERS—
IT'S FREEDOM.

The Federal Resenas

- - Fln -
LONSUMmeT Fnances]

COMPOUND WEALTH IN ACTION
Juast $200,000 invested in real estate couldd grow significantly over time,

LEAVE A LEGACY
~u** ""'*?

Eﬁnﬁuﬁﬁﬁnfﬂﬁrrﬂ- G
nf.pf&r?ﬁa.rfwm’ff ‘

# Create generational wealth

+ Provade financlal secusity

i #  Build opportunities

$320,000+ $510,000+ $815,000+

Potential Vadue Potential Value Potential Value

W Leave 5nrr|nthing I.u'ring

¢ Change your family tree

“Agpamat 4% aneusl spomciston. Does ot include mortgage pavdows or cash flows

.-.|' THE E-I:"T TIME TO FLJ-HT A TREE WAS 20 YEARS AGO.
3 T TIME IS5 TODAY

build wealth, create freedom,

and leave a legacy

R Spaies oy WISCONSIN HOMEBUYER'S ROADMAP =
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TOP FAQS =
ABOUT BUYING REAL ESTATS

in Wisconsin ——

Your Questions. Answered.
Real Answers for Real Buyers.

HOW MUCH MONEY DO | NEED TO BUY A HOME
IN WISCONSIN?

It depends on the price of the home and the type of loan.
Many buyers put down 3%=5% with conventional loans,
or as little as 3.5% with FHA loans. You'll also need
money for closing costs, inspections, and moving
BXpENSEs.

CAN | BUY A HOME WITH LITTLE OR
NO MONEY DOWN?

Yes! Options like FHA (3.5% down), VA [0% down for
aligible veterans), and USDA loans (0% down in
eligible rural areas) can help you buy with little

to no meney down,

WHAT ARE CLOSING COSTS?

Closing costs are fees to finalize your loan and
purchase. In Wiscongin, they typically range from
2%=5% of the purchase price and may include
lender fees, title fees, taxes, and prepaid items.

WHAT IS THE DIFFEREMCE BETWEEN PRE-QUALIFIED
AND PRE-APPROVED?

Pre-gqualification is an estimate of how much you might

be able to borrow. Pre-approval is a lender's written
cammitment based on verified financial information—

it's stronger and more attractive to sellers

ARE THERE FIRST-TIME HOMEBUYER
PROGRAMS IN WISCOMNSIN?

Yes! Programs like WHEDA, along with grants and down
payment assistance options, can help make homeownarship

WHAT CREDIT SCORE DO | NEED?

M¢i$1 -t:vl‘;n'.ll:n'rim'mr ||:.|nn:: rl:quiri: A IR SCOrE
of 620. FHA loans may approve scores as low as 580
[with a higher down payment) and VA loans may
approve scores as low as 820. The higher your score,

the better your rate and terms.

WHAT IS A HOME INSPECTION AND

IS IT REQUIRED?

A home inspection is a professional review of the
home's condition, It's not required, but it"s highly
recormmanded sa you krovar webhat }luu'ru hl.r:,ring

before closing,.

HOW LONG DOES THE HOME BUYING

PROCESS TAKE?

On average, 30-45 days from offer acceptance
to dosing, It can be shorter or longer depending on
financing, inspections, and other factors.

DO | NEED A REAL ESTATE AGENT?

While it's not required, a knowledgeable agent helps you
find the right home, negotiate the best deal, and guide
you threugh the paperwork—at no cost to you as the

Buyer in most cases,

WHAT HAPPENS IF THE APPRAISAL

COMES IN LOW?

If the home appraises for less than the offer price, you
can rensgotiate, bring additional funds, or in some cases,

more afferdable. Ask yvour lender about current programs. walk away if the contract allows.

WISCONSIN REAL ESTATE QUICK FACTS

=

Beautiful lakas,
parks, and oautdoor
lifestyla

5 NOW A GOOD TIME TO BUY?
© best e to b a're financially ready and

firn | thé Fgtit amiE fo Tl sgbate 15 8 kar W-LErrm

(1

Stendy horme value

arerwth in many
Wisconsin markets

an
Sarong commuinities
and quality of life

iFasTmant N your Tuluns

Diverse job market
and economic
appartunitieg

LET'S MAKE YOURS A GREAT ONE.

PO Stll Hove Questions?

I'M HERE TO HELP EVERY STEP OF THE WAY!
W Let's turn your questions into keys! @

BE )y -.+
olephanie Slua P

REALTOR® | EDUCATE & LW
C (414) 335-9721
@ EDUCATE20WN@GMAIL.COM

YOU'RE NOT JUST BUYING A HOUSE—YOU'RE BUILDING YOUR FUTURE.

EDUCATE 2 OWN

I
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YOUR HOMEOWNER
RESOURCE DIRECTORY;

— Build Your Team Before You Neod Them —

The right professionals can save you thousands of dollars,
protect your investment, and make homeownership easier.

|1'|1|.‘|-:::-r"r.ir'r!. J"'-.l'.t-.a;-.-!'. interyiew mult |':||£' vendors and choose the pr ofessionals that best fit your neacds.
o <5, LENDERS & MORTGAGE e i e HOMEOWNERS
L1 prROFESSIONALS OME INSPECTORS

INSURANCE
LA Ilﬂ'- e i i L 1 | ! (,F s ot
w Loan Pre-Approval W Inwestment Property v Identily lssuss v Required E!r Most Lenders
%" Down Payment Assistance Financing

[ w Megotiate Repairs W Protects Property
ity ks o Protects Liability

W Barnid Expansiva Surprises

NATIONAL & WISCONSIN OPTIONS

COMPANY SPECIALTY WISCONSIN EXAMPLES . o
G COMPAMNY SPECLALTY
m_l.l! !gd Farst=Tirma Buyers Sfat-EFﬂfm tatet
artgage ﬁ statefarm.com
o~ _ HouselMaster Pasicontiel
| FAIRW.AY Wisconsin Programs pect » gt Inspections
. TCerAniA PrTI AMERICAN FAMILY amiam.com
| IHBUNANCE |
SUIT'fmIt Local Lending e Comprohensive -,
I l PILLARTC EF.:GF Reports ! Erig O SL FATCD. OO
j: AssociatedBank Homebuyer Programs MK IERECTOS s INSurane’
.-""f. i
—-_“'Eimrf I LILEE Wiscorsin Bated |=E Loea! Independent Area A WEET .0 bl sl i
Inip.qe;l,nr-'. E:i'.l-li'l"I-I‘H
Local Community Banks Portfolio Loars Indopandent Insurance Brokers Compare Multiple Camiars
MY LENDER INSPECTOR SELECTED
2 rame: ‘l I arman: 1 Mame:
L, FPhone: . Fhone Re FPhone
B Emal B Emait i Email
17 REAL ESTATE 9 CONTRACTORS & o @7 REPAIR & SERVICE
- | - ATTORNEYS REPAIR PROFESSIONALS W COMPANIES
{ A ""." Ml iecammended [ alegerics F en gl iy fina
' Contract Reviews % LLC Formation ‘ General Contractor Hair Home
o Probate Sales W Investmaent Proporties ¥ Elacirician 3F  Handyman Services
Planai
%" Estate Planning iy Plumber &5 .
WISCONSIN RESOURCES . Roober i Gar.‘-ga- Door Regair
HVALC
ﬁ Real Estate Attormays E i &  Water Damage Restoration
o ot %) Pest Contrel
ﬁ Estate Planming Attorneys ? :nmdatim Speecialist b Liwtietidiane
i ber
Landlord-Tenant Attorneys " Smow Remowval
B wle Landscaping =
7

Business Formation Attormeys

CONTRACTOR NOTES

MNOTES

MY ATTURNEY

o Hame
L. FPhone
B  Email
TIPS FOR WORKING WITH VEMNDORS ‘ ‘ s o ¥ with craat MNEED A RECLOMMEMNDATION?
sl I'M HERE TO HELP!
& Get st least 3 quotes or consultations. professionals and your homeownership & T
3 rushe oS
) Check reviews and ask for references. journey will be smoother, smarter, € Local Cornections
& Verify liconses and insurance and more successiul. © Eipurienced Cukdence
9 Get g ¥ i, LE T J ) Results You Can Count On
£ Budld & team yvou trust for the lang term. LHEDILEAALE: | LI , ,
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Whether you're buying your first home,
building your investment portfolio, purchasing
land, or growing your business, I'm here for
you every step of the way and beyond.

I'M YOUR GO-TO AGENT FGR

EVERYTHING REAL ESTATE. .-
COMMERCIA

LET'S STAY CONNEC

I'M HERE TO HELP YOU EVERY STEP OF
THE WAY, BEFORE, DURING, AND
AFTER YOU BUY, SELL. OR INVEST.

WEBSITE SCAN THE QR CODE TO:
educateZown.com ) Download Helpful Resources
EMAIL €3 Get Homeownership Tips
educateZown@gmail.com ) See New Listings
PHONE & Book a Consultation
414-335-9721
DEMENSS AR | / FOLLOW FOR MORE TIPS,
Milwaukee, Waukesha, Fann&. ~ MOTIVATION, HND‘ RESDUREES
Kenosha, and Surrounding Areas l TO HELP YOU | D WEALT
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STMENT PROPERTIES

al estate is mc : operty—it's purpose, growth, and legacy.
Real estate is more than property—it's purp g : gac)
With the right guidance, your goals are always within reach.
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YOU'RE NOT JUST 2] /jl
%NMGAPRDIERTT ‘ SE mil

'YOU'RE BUILDING EDUCATING BUILDING

YOUR FUTURE. FAMILIES. WEALTH. | OPPORTUNITIES.
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