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WELCOME TO YOUR
HOMEOWNERSHIP
JOURNEY

N
-
L

Congratulations on taking the first step toward homeownership.

Whether you're purchasing your first home, upgrading to a larger
home, investing in real estate, or simply exploring your options,
you've come to the right place.

Buying a home is one of the biggest financial decisions most pecple
will make in their lifetime. It can feel exciting, overwhelming, and
sometimes confusing. My goal is to simplify the process and
provide you with the education and resources needed to make
confident decisions.

As a Wisconsin Realtor and founder of Educate 2 Own, | believe
that education creates opportunities. Through this guide, you'll
gain a better understanding of:

The homebuying process
Financing options
Wisconsin grants

Credit requirements

Common mistakes to avoid

00000

Wealth-building strategies through real estate

My mission is to help individuals and families close the wealth gap
through education, homeownership, and real estate investrment
opportunities.

EDUCATE 2 OWN
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Thank you for allowing me to be part of your journey.

E P I O U E | look forward to helping you achieve your real estate goals.
f{f_’/ Ar? SULE

R E offe) i5fl v Stasit

WISCDI"‘ISIH Realtor
Educate 2 Own

™ (414) 335-9721
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WHY I CREATED

THE STORY BEHIND EDUCATE 2 OWN

Homeownership changed the lives of millions of
Americans by creating opportunities to build wealth,
stability, and financial independence.

Unfortunately, many families never receive the education
or resources necessary to confidently navigate the
homebuying process.

Educate 2 Own was created to help bridge that gap.

he goal is simple:
Provide education first.
Whether someone is ready to purchase today, next year,

or five years from now, they deserve access to
information that helps them make informed decisions.

WHAT WE BELIEVE

€2 You will never be pressured.

\ Education Creates Confidence
@ You will always be educated.

Knowledge Reduces Fear
@ You will receive honest

guidance.

| Homeownership Builds Wealth

€ You will have access to
resources and professional
partners who can help you

move forward at your own pace.

4 Real Estate Creates Opportunity

j Communities Grow Stronger
When Families Own Assets

Because buying a home
T  isn't just about finding a property.

£k

Real estate is more than property.
It’s a pathway to opportunity.

EDUCATE 2 OWN — Stphasie Sliadf 118 Y
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WHY HOMEOWNERSHIP MATTERS

BUILDING WEALTH, STABILITY, AND {_}I*i’fH{'l UNITY THROUGH REAL ESTATE

THE POWER OF HOMEOWNERSHIP

Homeownership is one of the most effective
ways families build long-term wealth in America.

Unlike renting, every mortgage payment helps
create ownership in an asset that may increase
in value over time.

A home can provide:

& Financial stability

& Protection from rising rents

&) Tax advantages

&2 Long-term appreciation

& Generational wealth opportunities

2 Greater control over your living environment

[ 1omaowner 3“ P ':1 I""('_'li' -:!F'I'Ir_'l '}.l' a |._.1,l| :'1351.‘

— - — 5 REASONS HOMEOWNERSHIP MATTERS ——
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1. BUILD EQUITY 2. LONG-TERM 3. STABILITY 4. TAX BENEFITS 5. GENERATIONAL
WEALTH . IMPACT
Every mortgage Owning a home Homeownership may
payment helps Historically, real estate often provides provide certain tax Real estate can
increase your has been one of the greater housing advantages depending become an asset
ownership in your most common paths stability compared on your financial passed down to
property. to building wealth. to renting. SEARAR future generations.
Unlike rent payments, Many hﬂP’IEC*W“EFE Fixed-rate mortgages Owning property
equity becomes an use equity later to can create predictable Consult a tax creates opportunities
asset that belongs purchase investment monthly housing pr-crfessimjal for for long-term family
to you. properties or fund costs. specific guidance. wealth.
major life goals.
RENTING VS HDMEDWMERSHIP o,
ENT G"'dﬁ'l o W? E:E E;
W %’ 1 § % MLL' } Many first-time buyers believe
Monthly payment Monthly payment they need a large down payment
@ benefits landlord builds equity or perfect credit to purchase a W in
home.

@ Rent may increase F'xEd_ mortgage may W W
remain stable ;

In reality, there are several
financing and grant programs

No ownership Ownership asset designed specifically to help
first-time buyers become READY TO LEARN WHAT
2 - owners. - 'ou?
I Limited control Full control of property fedie 3 H QFRENS ARE AVAILABLE FOR YOU
Schedule a free homebuyer consultation. |
960 Noappreciation Potential appreciation The key is und?rstanding (414) 335-9721 ‘
| benefit benefit your options.

EDUCATE 2 OWN

EDUCATE 2 OWN
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THE HOMEBUYER ROADMAP

YOUR JOURNEY FROM START TO FINISH

ﬂ‘- '’

U' ___..r/\
( Y| GET PREPARED H@'ﬂ GET PRE-APPROVED ll QF FIND YOUR HOME

M ——]

YOUR JOURNEY * Check your credit *» Choose a lender * Work with your Realtor®
BEGINS HERE * Determine your budget * Submit your application * Tour homes
* Save for down payment * Receive pre-approval + Compare options
— * Gather financial documents * Know your buying power * Find "the one”

™
—/" MAKE AN OFFER
a

S| AppRAISAL ﬁé\ék“ HOME INSPECTION

* Lender orders appraisal Schedule inspection » Discuss strategy with your Realtor®

* Home is appraised * Review inspection report * Submit offer
» Value confirmed * Negotiate any repairs * Negotiate terms
« Continue to next step * Move forward « Offer accepted

:\j FINAL LOAN STEPS

o 4]
SCHEDULE CLOSING I}J CLOSING DAY!

Complete loan requirements Review Closing Disclosure * Sign closing documents

Provide any additional docs Schedule closing date * Pay closing costs

Clear to close Confirm funds for closing * Get the keys

Loan is finalized Prepare for closing day s You're officially a homeowner!

AFTER CLOSING: WHAT TO EXPECT -

O @ O

WATER BILL UTILITIES MAIL HOMEOWNMERS TRANSFER OF
TRANSFER SETUP UPDATE INSURANCE OWNERSHIP
Contact the local water Transfer or set up Update your address Your homeowners Your deed has been
utility to put the account electric, gas, internat, with the post office, insurance policy is now recorded with the county.
I YRl e, and any other utilities banks, employers, active. Keep a copy of You are now the legal
You will be responsible you need. insurance, and any your policy and payment owner of the property!
for water service starting subscriptions. infarmation. Welcome homel

from your closing date,

IMPORTANT TIP €€ A home i more Than a place [o live—
Keep all closing decuments in a safe place.
These include your deed, closing disclosure, _':?'} #"9’ M ﬂf"m of W M use.

loan documents, and warranties.

- _';I —l':'|'||;|"||'— ,_'|_|||, l
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HOW MUCH HOME CAN I AFFORD?

Understanding your budget is the first step toward homeownership.
Use this worksheet and calculator to get a clear picture of what you can afford.

BUDGET WORKSHEET

Fill in the blanks below to understand

AFFORDABILITY CALCULATOR

Estimate the home price range you
may be able to afford.

your monthly financial picture.

MONTHLY INCOME STEP 1: INPUT YOUR INFORMATION
1. Gross Monthly Income (Before Taxes) % Gooss: Marihlithcome Bifors Toxes) s B
2. Other Monthly Income $
Monthly Debt & Expenses (From Left) %
TOTAL MONTHLY INCOME $ : :
. Estimated Monthly Down Payment Savings 3
MONTHLY DEBT & EXPENSES Current Interest Rate (Estimate) %
(Do not include housing)
1. Credit Cards $ Loan Term (Years) Years
2. Student Loans $
3. Auto L $ e s e e e
R STEP 2: ESTIMATED MONTHLY HOUSING BUDGET
4. Personal Loans 3
5. Child Support / Alimony $ Rf“’mm“‘”‘jﬁ e i [ ¢ |
& b Dakt $ of gross monthly income i =7,
7. Groceries 5 —
fiitims (lestilc; Sas Watks: THHEN) 3 STEP 3: ESTIMATED HOME PRICE YOU CAN AFFORD
9. Phone / Internet $
10. Insurance (Auto, Health, ete) $_ o Based ?ﬁ ol Imonthly housing budget
11. Transportation (Gas, Maintenance) 3 e e $
, i z-.:g%'_w._
12. Entertainment / Dining $_ T'\J}f (Estimated Home Price Range)
13. Clothing g '} 24
14, Medical / Prescriptions 3 —
. THIS ESTIMATE INCLUDES:
15. Miscellanecus %
_ B ) Principal & Interest
TOTAL MONTHLY DEBT & EXPENSES $ & Property Taxes (Estimated 1.8% of Home Price)
! — % Homeowners Insurance (Estimated $100/month)
1 o = % Private Mortgage Insurance (If down payment is less than 20%)
MD EKJ | |' H_\[( ,'-::-_.J!‘*EMIHH\- @_ HOA Faes l:'H: pr“cahle_:l
Total Monthly Income $
Minus: Total Monthly Debt & Expensas- -$ KEEP IN MIND
N | $ N This is an estimate only.

Your actual mortgage payment may vary
based on loan program, credit score,

Recommended: S5pend no more than 28-30% of your ‘ down payment amount, and other factors.

gross monthly income on total housing costs.

Let's connect to create a personalized plan
that works for you!

Jhe right home: ign [ jus] ahoud READY TO TAKE THE NEXT STEP?
od

Let's review your numbers and create a plan

wl{af ﬁw-w Cai k
dff MMJMM? ﬂﬂf“zﬁ* tf_tjelp you become a homeowner.
o degerve: (%) (414) 335-9721
— Slephanie Sfliarf EDUCATE 2 OWN

Jlt EoaTnTE o D WISCONSIN HOMEBUYER'S ROADMAP STEPHANIE STUART (%) (414) 335-9721



UNDERSTAND CREDIT

STRONG CREDIT. MORE OPPORTUNITIES. BETTER FUTURE.

N
f .\

780

EXCELLENT

300 - 579

POOR

\- =
"N N

Limited loan options. Some loan options
Higher interest rates. available.

Interest rates may
be higher.

Focus on improving
your score.

TIPS TO IMPROVE YOUR CREDIT

Pay bills on time. Payment history is
the most important factor.

Keep credit card balances low.
Use less than 30% of your limit.

Avoid opening new credit accounts
unless necessary.

Check your credit report regularly
for errors.

Build a mix of credit responsibly
(credit cards, auto loans, student loans).

| EDUCATE 2 OWN

WISCONSIN HOMEBUYER'S ROADMAP |

WHY CREDIT MATTERS

Your credit score is a key factor in the
homebuying process.

A higher credit score can help you:
Qualify for more loan options
Receive lower interest rates

Reduce monthly payments

Access down payment assistance
and grant programs

Betler credit.

Better splions.
Better future.

Save thousands over the life of
your loan

CREDIT SCORE GUIDE

GOOD VERY GOOD EXCELLENT
Y ™
& @ 1 §@
More loan options
become available.

Best interest rates
and terms.

Low interest rates
and strong loan

. options.
Better interest rates P

and terms.

Maximum buying

Greater buying power. power and savings.

MORE OPPORTUNITIES AWAIT
With better credit, you may qualify for:

O %

DOWN PAYMENT WISCONSIN LOWER MORE LOAN
ASSISTANCE GRANTS INTEREST OPTIONS
PROGRAMS RATES

Good credit today leads to more opportunities
tomorrow. Start where you are, use what you have,
and take the next step toward homeownership!

STEPHANIE STUART
o [B
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DOWN PAYMENTS & LOAN OPTIONS

YOU HAVE MORE OPTIONS THAN YOU THINK.

DOWN PAYMENTS: WHAT YOU NEED TO KNOW COMMON DOWN PAYMENT RANGES

Va4 You don't always need

SEi GOy Sa Buy;e et Some loan programs allow 0% down

with approved credit and income.

Many loan programs allow : ,
Y e (Great for first-time buyers!)

for low down payments

or even 0% down. Low down payment options with

0.5% - 3% great loan programs and assistance

Down payment assistance i
pay opportunities.

and grants may be
available to help cover More loan choices become available
some or all of your costs. 3% - 5% and mortgage insurance may be

required.
A smaller down payment 9

' may mean higher monthly
payments or mortgage
insurance.

- Lower monthly payments and more
of _ o
10% - 19% favorable loan terms.

; Avoid mortgage insurance and
20%+ =9

The right loan program
'g oy build equity faster.

b KEEP IN MIND W22V depends on your financial
! O r'—J,I The best loan is the one that helps you situation and goals.

achieve homeownership while keeping = _ = DID YOU KNOW?

your finances strong. Wisconsin offers several down payment assistance

and grant programs that can help you buy a home
sooner. Let’s find the ones you may qualify for!

V/ AN
|'J1 .l

CONVENTIONAL WISCONSIN
LOANS FHA LOANS VA LOANS USDA LOANS SPECIAL PROGRAMS

+ Typically require 3% - 20% down As low as 3.5% down 0% down for eligible 0% down in eligible rural * WHEDA and other state
More flexible credit veterans and active e programs
requirements military A « Down payment assistance
ae Income limits appl
* Competitive interest rates Mortgage insurance Ne mortgage insurance % : PPY available
+ Great option for many buyers required Competitive rates o Marigage msamance + Grant programs for
Popular with first-time Great benefit—thank freat for qualliying qualified buyers
buyers you for your service! omebuyers + Ask me what you may
qualify for!

» Good credit usually required

LET'S FIND THE RIGHT FIT FOR YOU! PN

With so many loan options and assistance programs available, you don’t have to figure it out alone. | \v‘\
I'm here to help you explore your options and find the path that gets you home. e |

LET'S MAKE HOMEOWNERSHIP HAPPEN!

@ You may need less down payment than you think. 5 :
Schedule a free consultation today and let's

Assistance programs can help reduce upfront costs. . :
V] prog P P find the best loan option for you.

@ Different loans have different benefits.
F i ",l' ™y -
@ The right loan can save you money now and in the long run. —1 | *—1— J . 3 0-9 /L ﬂ I:E @'

L EDUCATE 2 OWN WISCONSIN HOMEBUYER'S ROADMAP | PAGE 8 STEPHANIE STUART
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WISCONSIN GRANTS &
DOWN PAYMENT ASSISTANCE

MORE HELP. LESS OUT OF POCKET. YOUR FUTURE STARTS HERE.

YOU COULD QUALIFY FOR
THOUSANDS IN ASSISTANCE!

Wisconsin offers a variety of grants and
down payment assistance programs to
help buyers and investors achieve their

Up to $10,000 for down
payment and closing
costs. Available to
qualified homebuyers.

@) wheda.com @ wheda.c

* Wisconsin-specific programs

Sy, USDA RURAL DEVELOPMENT
9 edi&* * 0% down payment loans and grants for
oy eligible rural areas.
4%,  VETERANS ASSISTAMCE GRANTS

i= Additional grants and leans for eligible
veterans and service members,

|

HOMEBUYER EDUCATION GRANTS
Grants available for completing approved

Re
E‘H’.ﬁ
we

homebuyer education courses.

HOME REFAIR & REHAB GRANTS
Programs available to help with repairs
and improving your home.

DID YOU KNOW?

Many grants are forgiven after you live in

Down payment
assistance for buyers
with limited funds.

Flexible options.

rd.usda.gov

wisvets com

wheda.com

dnr.wi.gov

the home for a set number of years.

That means it's FREE money to help

you build wealth!

Low down payment
options with
competitive rates
for eligible buyers.

TR,
&) wheda.com

THOUSANDS IN ASSISTANCE COULD BE WAITING FOR YOU!

real estate goals.

Many cities and

counties offer down
payment assistance

Some employers offer
homebuyer assistance
and relocation

CITY OF MILWAUKEE
Homebuyer programs and
DPA opportunities.

city.milwaukes.gov

MILWAUKEE COUNTY

Down payment assistance

programs for residents.
county.milwaukee.gov

CITY OF MADISOMN
Hoemeownership assistance

and resources.

cityofmadison.com
COMMUNITY ACTION
AGENCIES

Local programs and support

for eligible buyers.
dhs.wi.gov/communityaction

INVESTOR OPPORTUNITIES

Loscking to invest? Wisconsin offers
grants and incentives for property
rehab, affordable housing, and
neighborhood revitalization projects,

commerce.wi.gov

Let’s find the programs you qualify for and create a plan to reach your real estate goals.

LET'S MAKE YOUR REAL ESTATE DREAMS A REALITY!

I'll help you find the right programs, navigate the process,
and get you into your new home or next investment.

Wisconsin Realtor®

Q (414) 335-9721

EDUCATE 2 OWN

WISCOMNSIN HOMEBUYER'S ROADMAP |

for local buyers. programs.
Check with your local Ask your HR
housing authority department

First-Time Homebuyers
Repeat Buyers

Veterans & Active Duty
Teachers & Educators
Healthcare Professionals

Public Service Employees

O00000

Investors & Landlords

7, If you serve,

you may save.

*Pragrarm availability, funding, and qualification requirements may change. Contact the program provider directly for current details.

WHO CAN BENEFIT?
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INVESTOR FINANCING &
PORTFOLIO GROWTH

BUILD WEALTH USING LEVERAGE, LENDING, AND STRATEGIC FINANCING

EDUCATE 2 OWN

/A~ >\ REAL ESTATE INVESTORS
Lﬂ\i}' | DON'T ALWAYS USE
"/ THEIR OWN MONEY

Many successful investors leverage financing,
partnerships, and existing equity to acquire
additional properties.

\
\
N

FUNDING OPTIONS FOR INVESTORS

HELOC
(Home Equity Line
of Credit)

Use equity from your

current home as funding

for future investments.

Common Uses:

«" Down Payments
Renowvations

FIX & FLIP LOANS

Short-term financing
for properties

being renovated
and reseld.

Ideal for:

+ Purchase
/" Rehab

-3
%_I;f
HARD MONEY
LOANS

Asset-based loans
with fast approvals
and flexible terms.

Best for:

v CQuick Closings
+ Renovations

¢ Investment Deals

DSCR LOANS
{Debt Service
Coverage Ratio)
Qualify based on the

property’s income,
not personal income.

Great for:
+ Rental Properties
v Portfolio Growth

PRIVATE MONEY
& PARTNERSHIPS

Raise capital from
private lenders or
form partnerships
to fund deals.
Benefits:

v Flexible Terms
v Shared Risk

PORTFOLIO
LOANS

Finance muiltiple
properties with
one loan.

Benefits:

v Simplified Financing
v Cash Flow Focused
v Scale Faster

Froperty Acquisitions + Resale v More Buying Power

COMMERCIAL LENDING OPTIONS GROW YOUR PORTFOLIO USING OTHER PEOPLE’'S MONEY

t@ % iEIP ? = E@ ’ HEIﬁ%f&

STRATEGIC CREATE CASH
PARTNERSHIPS FLOW SCALE
Reinvest profits
to acquire more
assets and build
long-term wealth,

COMMERCIAL PROPERTY LOANS
Finance office buildings, retail spaces, warehouses,
and multi-family properties (5+ units).

SBA LOANS

Backed by the Small Business Administration.
Great for mixed-use and owner-occupied
commercial properties.

LEVERAGE
YOUR EQUITY

Use existing equity
to purchase more
investment properties.

Positive cash flow

helps you qualify
for more financing.

Team up with investors
te pool resources and

ERIDGE LOANS share profits.

Sheort-term financing to bridge the gap between

properties or before long-term financing is in place. : :
The rich buy assets. The wealthy build systems.
The free build legacy.

KEY TIPS FOR INVESTORS
L I LET'S BUILD YOUR REAL ESTATE EMPIRE!

| can help you navigate f'lr'l.am:ing options,
connect with trusted lenders, and create a
strategy to scale your portfolio.

Understand your numbers and kneow your cash flow.

Build strong relationships with lenders and investors.

Keep credit strong and leverage responsibly.

Diversify your investments across markets and property types. b

Wisconsin Realtor®

(414) 335-9721

Always have an exit strategy.

Set Goals P =T o Take Action -~ e Vealth
Define your [ @ \ Use the right | Create income,
investment il financing to \ | / equity, and

strategy. make moves, financial freedom.

REAL ESTATE REWARDS THE PREPARED.
THE TIME TO INVEST IS NOW.

WISCONSIN HOMEBUYER'S ROADMAP

EDUCATE 2 OWN
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THE HIDDEN COSTS
OF BUYING REAL ESTATE

KNOW WHAT TO EXPECT. PLAN WITH CONFIDENCE. PROTECT YOUR INVESTMENT.

N

BEYOND THE PURCHASE PRICE

Buying a home is more than just
saving for a down payment.
There are costs before, during,
and after closing that many
buyers overlook.

=g omE BuDGET

EARMEST MONEY
DEPOSIT

Typically 1-3% of
the purchase price.

HOMEOWRMNER'S MOVING EXPENSES

INSURANCE
fou may need to
pay the first year
upfront at closing.

INSPECTIONS &
APPRAISALS
Home inspection,

radon, sewer,
termite, and appraisal

PAY OFF EXISTING DEBTS CREDIT REPAIR

COSTS

Paying off debts,
disputing items,
or working with a

cradit specialist. fees.
This is due when

you make an offer,

Credit cards, personal
loans, and collections
may nead to be paid

down or off to qualify.

Why it matters:

High balances can
impact your debt-to-
income ratio.

Moving truck, laber,
packing supplies,
storage, and more.

Budget for:
$500 - $2,500+

Budget for:
$B00 - $2,000+

Budget for:
$500 - $1,000+

Budget for:
$500 - $2,000+

COSTS AT OR AFTER CLOSING

PROPERTY TAXES
(PRORATED)

May be collected

DECOR & PERSOMNAL
TOUCHES

Paint, window treatments,

IMMEDIATE HOME
REPAIRS

FURNITURE &
APPLIANCES

Outfitting your home

CLOSING COSTS HOME WARRANTY

Includes lender feas, title

Fixing issues discovered Optional, but can save

insurance, recording fees,
attorney fees, and more.

Budget for:
2% - 5% of loan amount

can be a big expense

many forget to plan for,

Budget for:
£2,000 - 510,000+

HOMEOWNER
ASSOCIATION (HOA)
FEES

Manthly or annual
fees may apply.

BE PREFARED = STAY EMP

B

UTILITIES SETUP
FEES & DEPOSITS

Electric, gas, water,
sewer, trash, internet,
cable, security, ate.

during inspection or

updating after move-in.

Budget for:
51,000 - 55,000+

%
Ap-
Olg

YARD CARE &

MAINTENANCE
EQUIPMENT

Tools, lawnmower,
snow removal
equipment.

OWERED

Planning for these hidden costs helps you close with
confidence and start your homeownership journey

on solid financial ground.

g
F 4

(Re)

\ /

iy

lighting, décor, and
landscaping.

Budget for:
$1,000 - $5,000+

PARKING &
STORAGE

Permits, garages,
or storage units
if needed.

QUICK TIPS:

£ Create a full budget beyond the down payment

at closing or shortly
after.

Budget for:
Varies by location

thousands on future
repairs.

Budget for:
£400 - $B00+

GIFT FUMDS TAX
DOCUMENTATION

If using gift meney,
therae may be
documentation
requirements.

& Talk to your lender early about potential costs

& Keep cash reserves for unexpected expenses

@ Don’t make large purchases before closing

~., YOU DON'T HAVE TO FIGURE IT OUT ALONE!
I'm here to help you navigate the process, avoid costly mistakes,
and reach your real estate goals.

WISCONSIN HOMEBUYER'S ROADMAP

vl

TIME OFF WORK
OR TRAVEL

Tirme off for closing,
inspections, or
moving.

REALTOR
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STAY ORGANIZED AND FOCUSED ON WHAT MATTERS MOST

Use this worksheet during your home search to
compare properties, identify priorities, and avoid

emotional decision-making.

, o MY HOMEBUYING GOALS

What type of property am | locking for?

Desired Move-In Date

Areas | Want to Live In

B3)) WisH LIST (NICE TO HAVE)

Minimum Bedrooms

I i N G WP ) A R R

Minimum Bathrooms

Top Reason For Buying
O Build Wealth

Garage
Basement
More Space Fence

Relocation Home Office

First Floor Laundry
Walk-In Closet

Investment

Downsizing

Other Outdoor Space/Patio

L}

R4) DEAL BREAKERS

1 A v O 9 v Y

HOME CHECKLIST
M ocanion
M erice
@( Laraur
.@ COMDTION
1] AMENTIES
5 Furume MaLyE

: e MUST-HAVE FEATURES ———
|

Updated Kitchen
Matural Light

Energy Efficient
Storage Space

Open Floor Plan
Close to Schools
Close to Work

Public Transportation
Other

What would make you walk away from a property?

S~

, 9 PROPERTY COMPARISON

| FEATURES |

9 Address

Price

Monthly Payment (Est.}
Bedrooms / Bathrooms
Square Footage

Year Built

Lot Size

Cendition (1-5)

Pros

Cons

* S *PESNTF®DO

Overall Impression
(1-5)

3 o COSTS TO CONSIDER (BEYOND THE PRICE)

Property Taxes (Est.)
Homeowners Insurance (Est.)
HOA Fees (If applicable)
Utilities (Est. Monthly)
Maintenance & Repairs (Est.)
Othar

A i
T'-*-fl T""I

i i g ol 9

% e NOTES & REMINDERS

JI'.
T 3F

TOTAL ESTIMATED MONTHLY COST $

Ay EpucaTE 2 OWN

WISCONSIN HOMEBUYER'S ROADMAP




EDUCATE 2 OWN

UNDERSTANDING

OFFERS

YOU HAVE

. THAN YOU
. THINK!

Knﬂj—"%’“" PM W"M%ﬂr Fu,ﬁwe, MORE CONTROL

As a buyer in Wisconsin, you have rights, options, and
negotiation power. Understanding the offer process
helps you make confident, informed decisions.

YOU HAVE RIGHTS
AS A BUYER IN WISCONSIN OFFER PRICE ; , INCLUSIONS & EXCLUSIONS
What you're willing to pay. = What stays with the home
/ The right to a written purchase agreement il 2 and what doesn't.
e EARMEST MOMEY ; -
’ The right to inspections and disclosures ) ) Shows you're serious. : o) FINANCING TERMS

Typically 1-3% of the ; g Loan type, down payment,

The right to fair housing and equal treatment and financing details.

purchase price.

v The right to back out if contingencies aren't met : CLOSING DATE POSSESSION DATE

/' The right to negotiate terms that protect your % J Thedate you wandt . W "} When you want to move in

: to close on the home. | ;
interests ' or take possession,

CONTINGENCIES

Conditions that must be

met for the sale to move
forward (inspection, financing,
appraisal, etc.). ]

SPECIAL TERMS

Any additional terms or
requests you want to include.,

YOU CAN NEGOTIATE!
Everything in an offer ) ]
(except the seller's Common 'thli"igs buyers negotiate:
bottom line) is up G Price @ Closing costs @ Repairs o Appliances @ Closing Q Earnest

for discussion. or credits or items to stay date money amaunt

A strong, clean offer with the right terms can be more powerful than just offering more money.

TYPES OF OFFERS e, YOUR OFFER CHECKLIST
— _ BE STRATEGIC,

CONVENTIONAL OFFER -;',;‘ NOT EMOTIONAL I've reviewed recent comparable sales.
Standard offer with typical contingencies. . ¥ LWL
CGMPETRVE BEEER Em_dtiun-;an*ba-_ﬂxpemim. ok
Strong terms, fewer contingencies, WﬂrkWiﬂ'l atrustad'real -

to stand out. ‘estate professional who My financing is pre-approved.
ESCALATION CLAUSE will help you create a
Automatically increases your offer up Wihﬂiﬂgﬂl’ﬁt&g}"thﬂt
to a certain amount if outbid. '-'!i{ig'ﬂs ; ‘Hﬁ'tl'l ynur goals lundemstand the terms -and
CONTINGENT OFFER and protects your contingencies.

Offer dependent on the sale of your mvastmant.
current home or other conditions, } '

| understand the home's condition

I've decided on my maximum offer.

I'm working with a professional who
has my best interest in mind.

DON'T FORGET YOUR CONTINGENCIES
Contingencies protect you if something unexpected
comes up. Never waive what you can't afford to lose.

THE RIGHT OFFER ISN'T JUST ABOUT
WINNING THE HOME—IT'S ABOUT
WINNING IN THE LONG RUN.

Protect your money. Protect your future.

) Financing ¥ Appraisal \ Make smart moves today for a better
#® Sale of Current Home (if needed) tomorrow.

# Home Inspection @ Title Review

YOU'RE IN CONTROL OF YOUR FUTURE.

Ask questions. Understand your options. Negotiate with confidence.

)ji[‘ EDUCATE 2 OWN WISCONSIN HOMEBUYER'S ROADMAP



i"

% EI}UCATE 2 DWN

INSPECTIONS: .
YOUR SUPERPOWER (‘>

Don't Skip It. Inspect It |

A home may look perfect... until it isn't.
A professional inspection can uncover hidden issues,

| DON'T

SNIFF OUT
DEALS...

| UNCOVER

DEAL BREAKERS! ¢

REMEMBEH:
You're not being
picky, you're being
PROTECTIVE.

protect your investment, and give you serious A small invest Sk

in an inspection
can save yoy

negotiation power.

KNOW BEFORE YOU BUY.
SLEEP BETTER AFTER.

thousands later! @

WHY INSPECTIONS MATTER

Uncover hidden defects and safety issues

b Helps you plan for future maintenance

# Strengthens your negotiating position _\ - STRUCTURE SYSTEMS INTERIOR EXTERIOR SAFETY
» May save you from costly surprises » -~ Foundation, walls, Plumbing, Floors, walls, Siding, gutters, = Smoke detectors,
- roof, attic, electrical, ceilings, stairs, driveways, GFCI outlets,
@ Gives you peace of mind = windows, doors HWVAC kitchen, baths grading railings & more

W Different inspeclione give you the full picture!

GENERAL HOME INSPECTION The must-have. Covers the major
systems and structure.

NOT ALL HEROES WEAR CAPES...
SWIE CARRY CLIPBOARDS!

Common issues

«

| FIND WHAT inspectors find: % : _
OTHERS MISS! ﬁ PEST / TERMITE INSPECTION Tiny pests can cause big damage.
v Roof leaks
Electrical hazards Radon is odorless, colarless,
RADON TESTING

2 X and common in Wisconsin.
Plumbing leaks

" Poor drainage Important for homes with

pe

MOLD INSPECTION

Foundation cracks moisture issues.

Moald or moisture

Oiitdated sigtura CHIMNEY / FIREPLACE INSPECTION Make sure it's safe and sound.

..and more! .
Ensure your water is safe

WELL & WATER TESTING

and clean.

Avoid surprise (and expensive)
sewer problems.

S & §

SEWER / SEPTIC INSPECTION

- §
PRO TIP: 8 BRING THIS CHECHIIST:
¢ ¢ P
@ Accept the home as-is is power. O cuest
e e _|||r g ’ 10n%
e Al the inpaion f goucan! 1 O
& Ask for a credit at closing pction to | Yo Camona

. m‘aka tha best : ;
@ Renegotiate the price i\ i You'll learn a lot about your ) [J open Mind O] Fritiis i

@ Wilk sviayy i iiedad A\ ?CIU! future home and how to 3PS 2 T, rtable Shoss
- Y A maintain it like a pro.

El Flashlight

e

INSPECT. INFORM INVEST W!SELY

EDUCATE 2 OWN | WISCONSIN HOMEBUYER'S ROADMAP
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APPRAISALS: ,..._
THE HOME’S | o
REPORT CARD e

m Condition. ——

Whail Is The Home (N forlh and, Why Vses ﬁ/’f/faﬁér? , o see “""____

-

. [ Feawres — - -
] 0 B g comperede P i I \
An appraisal is an unbiased professional opinion @ L.# mﬂdﬂ‘ﬂ&-

-

of a home's market value. It protects buyers,

sellers, and lenders by ensuring the price makes

sense in today’s market.

K1) WHAT DOES AN APPRAISER DO? S2) WHY APPRAISALS MATTER =

o= . o . -
,&?‘ - . '@ (£ ® FORBUYERS o FORSELLERS

u I
- A i I I I ‘-;i \ v Helps prevent overpaying &' Supports pricing strategy

¥ ]

INSPECT PROPERTY = ANALYZE COMPARABLE = EVALUATE LOCATION = DETERMINE MARKET v Provides negotiating power = % Helps justify asking price

i SALES VALUE
Reviews condition, | Schools, neighborhoods, &' Confirms value for lenders +" Reduces surprises

size, features, and ! Looks at recently amenities, and Provides an unbiased during escrow

upgrades. sold homes nearby. market demand. opinion of value. +/ Offers peace of mind
: Can strengthen

negotiations

S

r.@ APPRAISALS & LOAN APPROVAL

7 LOW APPRAISAL DOES NOT
~  ALWAYS KILL THE DEAL.

POSSIBLE SOLUTIONS:

OFFER LEMDER APPRAISER VALUE LOAMN 0 Hetiaaiiiate

ACCEPTED ORDERS REVIEWS DETERMINED  CONTINUES Furchi o i & Challenge Appraisal
APPRAISAL FROPERTY TOWARD a Cancel Under

CLOSING & Buyer Pays Difference

Appraisal Contingency
& Seller Lowers Price

b

- A

(5) CASH BUYERS: SHOULD YOU GET AN APPRAISAL? [IBRB) PROS VS CONS

YES... OFTEN YOU SHOULD! ' rRos (e CONS
Even without a lender, an appraisal can: \ -

h | \.\_\_\_ e
v Confirm Value v Support Investment € Ensures a fair market value N Eostsmoney
Decisions ) Protects buyers from U (5300-%600 typical)
v Prevent Overpaying overpaying
v/ Protect Your Capital % Helps lenders manage risk

) Strengthens negotiation R May come in lower
position than expected

3 Can delay closing
' Strengthen Negotiations

& Provides peace of mind Does not guarantee future

&) Supports smart value or condition
investment decisions

A THEBOTTOM LINE:

e S U M An appraisal is not an obstacle—
T

{;5 E£=2 5 * it's a tool that works for YOU.,

R g Use it to make confident,

Keep the home Provide a list of Kinow your Be presant and Understand — s

dean and dutter-free upgrades and neighborhood cooperative during | appraisal is about -&‘ g Inﬂ..rr med decisions and
forthe inspection. © recent improvements, and comps. the inspection.  : value, not parfection. 4 build long-term wealth.

YOU'RE BUILDING MORE THAN A HOME—
YOU'RE BUILDING A LEGACY!

WISCONSIN HOMEBUYER'S ROADMAP PAGE 15
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CLOSING DAY,
OU DID ITH

What to Expect, hat To Bring, and,

Whal ffeppens fifler You (el the Keys

@ WHAT TO BRING TO CLOSING

VALID GOVERNMENT ID
Driver's License or Passport

CERTIFIED FUNDS

Cashier's Check or Wire Transfer
(Confirm instructions directly with
your title company)

PROOF OF INSURANCE

Homeowners Insurance Binder

FINAL DOCUMENTS
Any requested lender paperwork

PATIENCE & EXCITEMENT
Most closings take 30-90 minutes

¥ Build Equity Instead of Paying Rent
& Potential Tax Benefits
& Greater Stability
& Appreciation Over Time

& Ability to Leave an Asset to

Future Generations

& Control Over Your Living Space

YOU'RE NOT JUST BUYING A HOUSE,
YOU'RE BUILDING YOUR FUTURE.

@ WHAT HAPPENS AFTER CLOSING?

GET THE KEYS & CELEBRATE!
Enjoy this milestone—you sarned it!

UPDATE YOUR INFORMATION
Change your address, update accounts,
and notify important contacts.

PLAN FOR MAINTENANCE
A4 little upkeep today prevents
big expenses tomorrow,

KEEP BUILDING WEALTH
Homeownership is a long-term game.
Think equity, appreciation, and legacy!

s “ Homeownership isn’t just
a purchase. It's the beginning
of building equity, stability, and
generational wealth. ’ ,

@ WHAT HAPPENS ON CLOSING DAY?

STEP 1 STEP 2 STEP 3 STEP 4 STEP S STEP 6

—— — _—

=\ TN Sams % FaN 7 ke
Bl (7 (@) (@) (R)s (@)
GOl S Jad\_ JadVaYad\*)

Review Sign Transfer Deed Receive Welcome
Final Closing Funds Recorded Keys Home!
Documents Paperwork

PRSI (4) SHOULD YOU ESCROW TAXES & INSURANCE?

-

Lecrow = OPTION A ! OPTION B
A Savin Hecounl ESCROW INCLUDED PAY YOUR OWN

' ' . TAXES & INSURANCE
l.-"-f’ .;{,-r J’_/_,_.;.'-l‘ Fe ..“" .-1! /,l'(--'f-.“' :
ll'r. i,.r .{{?.g e { AV c 0

% One Monthly Payment

Money collected monthly for:
Lower Monthly Mortgage
PROPERTY TAXES @ Less Risk of Missing Bills Payment

& Easier Budgeting i Greater Financial Contral

A
@ % Taxes Paid Automatically Potential Interest Earnings

HOMEOWNERS INSURANCE @ Insurance Paid Automatically | If Saved Separately

More Flexibility

SOMETIMES CONS # cons

WATER/SEWER BILLS . !

© Higher Monthly Payment i @ Must Budget Carefully
The lender pays these bills @' Bscrawr Shortages Gan - @ Large Bills Due At Once

Increase Paymant= : € Risk of Missing Deadlines
€ Less Control Over Funds O

o

4 /?/&-/ﬁ ,:{ rom ‘._gtfx?f}ﬁama& (b

Closing day is more than signing papers—
it's securing freedom, creating memories,
and stepping into a future YOU own.

when they become due.

Requires Financial Discipline

I'M HERE TO HELP YOU EVERY STEP
OF THE WAY, EVEN AFTER YOU
GET THE KEYS!

WISCONSIN HOMEBUYER'S ROADMAP
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MOVIN G DAY ¥
SUCCESS CHECKLIST

gd«rgﬁ’f [,3, %Mﬁ'mgmaﬂvﬂ/fm

Don’t wait until the last minute. Use this timeline

to stay organized before, during, and after your move.

°

(==}

:—|! PLAN & PREPARE

S p—

14 DAYS
&= BEFORE CLOSING

30 DAYS
BEFORE CLOSING

7 DAYS
BEFORE CLOSING

" K

|
-Jih FINAL PREPARATIONS ‘

.
"" PACKING MODE

y {/

( é, MOVING DAY

f IT'S MOVING DAY!

[[] Create a moving budget [[] Pack non-essential items [] Pack dai[}!""-'f'e items ' [] Bring ID and closing documents
separately
[] Gather quotes from movers Verify utilities are active
[] Label all boxes clearly ] Confitm wirs transfer ‘ [} ¥y
[] Begin dechuttering [] Schedule utility transfers instructions | | [ Take photos of
[(] Donat ted it [[] Confirm closing location bt
onate unwanted ntems D Up-dafe mailing addres& ) g
- and time [[] Check smoke detectors
[] Schedule time off work [T] Notify banks and credit cards
. ny & I E] Deep clean current residence | |:| Change locks if desired
[[] Start collecting boxes = ;
[] Update subscriptions [] Arrange final walkthrough [] Locate water shutoff valve
[] Transfer school records if needed ) ] ! ; :
[[] schedule internet installation [] Verify homeowner insurance [ Locate breaker panel
Measure furniture for the ; activation
= new home [] Arrange child or pet ’ [] Locate furnace filter
care'if saadad [ ] Charge electronics = g
o ' erify garage door
[] Create a moving binder || {3 B ramrtion [[] Prepare moving day snacks Soanaie ek
. il i and water
[[] Ceonfirm closing timeline | - ':,.
[[] Set aside important documents i C@M &LZ_@ ,/ e
# .
e ) SN . .
[] Change driver's =[] Register [ | Maet [] setup [] Review property : [ | Create emergency [ ] Start building [ | Keep copies of

license address to vote neighbors maintenance tax records fund for repairs aquity closing docurments

calendar

(da)/ TWO MEN

HUN
25 AND A TRUCK. co EGEYS >

& MOVING

* |ocal & long-distance
moving
PR - P St ¢ Moving & junk removal
] o5

available ¢ Labor-only services e Stor

(414) 444-6683

twomenandatruck.com

(262) 799-5865

collegehunkshaulingjunk.com

R e

(11 A successful move

Homeownership

Resources

EDUCATE 2 OWN

"‘fm,uﬁﬁmm . EAGLE

MOVING & STORAGE

¢ Household & office moving
age solutions

(262) 790-1771

eaglemoving.com

NEED HELP BEFORE

Vendor

Real Estate

Recommendations Guidance

WISCONSIN HOMEBUYER'S ROADMAP

* Local moving experts

(414) 276-1200

coakleybrothers.com

COAKLEY
BROTHERS

* Warehousing & storage

ABOVE AVERAGE
MOVING

s Affordable & reliable
maving

* Residential & commercial

(414) 299-6683

aboveaveragemoving.com

OR AFTER CLOSING?
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/’//m [han a tfome—[Us a Legacy

Real estate is one of the most powerful tools
you can use to build wealth, create freedom,

and leave a lasting legacy for your family.

WHY REAL ESTATE BUILDS WEALTH

APFRECIATION
Property values tend to increase
over time,

EQUITY BUILDING
As you pay your mortgage, your
ownership stake grows.

EPIQUE

R E AL TY

“Real estate doesn’t

just change your address,

it changes your

NET WORTH.

THE WEALTH CYCLE

Real estate creates a cycle of financial growth.

Buy a hame
{or investment

/ property) \

Creat i .
| TAX ADVANTAGES ot Build equity
; i as you pay
Deductions on mortgage interest, generational ot i
property taxes, and more, wealth
INFLATION HEDGE
Real estate often rises in value
with inflation.
LEVERAGE Use equity . Prop-ert'_a,i
Use today's daollars to contrel a to investin  Wemmmss increases in
valuable asset. your future value

REAL ESTATE VS. RENTING
e el Gop I Rl

BU‘I.'ING A HOME

Builds Your Landlard’s Wealth

Builds Equity

Property Appreciation Mo Appreciation

Tax Benefits Mo Tax Benefits

Leverage (Use of Financing) Mo Laverage

Creates Long-Term Wealth Creates Mo Ownership

A Legacy for Your Family Mo Legacy

EVERY MORTGAGE PAYMENT IS A STEP TOWARD YOUR FUTURE.

EVERY RENT PAYMENT IS MONEY GONE FOREVER.

COMPOUND WEALTH IN ACTION

Just $200,000 invested in real estate could grow significantly over time.

Q DID YOU KNOW?

Homeawners‘ net
worth is 40X greater
than renters’ net worth.

j_VS

REMTING

| Ml i L L il

Source: The Federal Reserve
{Survey of Consumer Finances)

WAYS TO BUILD WEALTH
WITH REAL ESTATE

 PAGE 18

WEALTH. |
YOUR LEGACY. | |
YOUR FUTURE. ||

N
i

L A satfms

,{ﬁ, BUY & LIVE

| Build equity in your primary residence.
& suvaHoD

rd Rent it out and let it appreciate.

HOUSE HACK
Live in one unit, rent the others.

(5}
i
&

EQUITY = OPPORTUNITY

MULTIFAMILY INVESTING
Scale your portfolio faster.

FIX & FLIP
Add value, sell, and profit.

PASSIVE INCOME
Create cash flow for financial freedam.

Your equity can help you:

o SO . . .

Buy your next property
Pay for education

Start a business
Renovate your home
Prepare for retirement

Leave a legacy

e
Pl

EQUITY ISN'T JUST NUMBERS—
IT'S FREEDOM.

Create generational wealth

Provide financial security

$320,000+

Potential Value

$510,000+

Potential Value

$81 5,000+

Potential Value

v
L

lJ v Build opportunities
v Leave something lasting
L

Change your family tree
*Assumes 4% annual appreciation. Does not include mortgage paydown or cash flow.

THE BEST TIME TO PLANT A TREE WAS 20 YEARS AGO.
THE SECOND BEST TIME IS TODAY.

READY TO BUILD YOUR WEALTH?
Let’s create a plan that helps you
build wealth, create freedom,

and leave a legacy.

EDUCATE 2 OWN

WISCONSIN HOMEBUYER'S ROADMAP
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TOP FAQS
ABOUT BUYING REAL ESTALCH

Your Questions. Answered.
Real Answers for Real Buyers.

HOW MUCH MONEY DO | NEED TO BUY A HOME
IN WISCONSIN?

It depends on the price of the home and the type of loan.
Many buyers put down 3%-5% with conventional loans,
or as little as 3.5% with FHA loans. You'll also need
money for closing costs, inspections, and moving
EXpenses.

WHAT CREDIT SCORE DO | NEED?

Most conventional loans require a minimum score

of 620. FHA loans may approve scores as low as 580
(with a higher down payment) and VA loans may
approve scores as low as 620. The higher your score,
the better your rate and terms.

CAN | BUY A HOME WITH LITTLE OR WHAT IS A HOME INSPECTION AND
NO MONEY DOWN? IS IT REQUIRED?

Yes! Options like FHA (3.5% down), VA (0% down for A home inspection is a professional review of the
eligible veterans), and USDA loans (0% down in home's condition. It's not required, but it's highly
eligible rural areas) can help you buy with little recommended so you know what you're buying

to ne moeney down. before closing.

WHAT ARE CLOSING COSTS? HOW LONG DOES THE HOME BUYING

Closing costs are fees to finalize your loan and PROCESS TAKE?

purchase. In Wisconsin, they typically range from On average, 30-45 days from offer acceptance
2%—5% of the purchase price and may include to clesing. It can be shorter or longer depending on
lender fees, title fees, taxes, and prepaid items. financing, inspections, and other factors.

WHAT IS THE DIFFERENCE BETWEEN PRE-QUALIFIED
AND PRE-APPROVED?

Pre-qualification is an estimate of how much you might
be able to borrow. Pre-approval is a lender’s written
commitment based on verified financial information—
it's stronger and more attractive to sellers,

DO | NEED A REAL ESTATE AGENT?

While it's not required, a knowledgeable agent helps you
find the right home, negotiate the best deal, and guide
you through the paperwork—at no cost to you as the
buyer in most cases.

ARE THERE FIRST-TIME HOMEBUYER WHAT HAPPENS IF THE APPRAISAL
PROGRAMS IN WISCONSIN? COMES IN LOW?

Yes! Programs like WHEDA, along with grants and down If the home appraises for less than the offer price, you
payment assistance options, can help make homeownership can renegotiate, bring additional funds, or in some cases,
more affordable. Ask your lender about current programs. walk away if the contract allows.

BONUS FAQ WISCONSIN REAL ESTATE QUICK FACTS

Q: IS NOW A GOOD TIME TO BUY?

The best time to buy is when you're financially ready and ﬁ : ..
find the right home for you. Real estate is a long-te I ! m
g e g ame U eal estale 15 a iong-term .ll I

investment in your future. ! - :
Steady home value | Strong communities .| Diverse job market | Beautiful lakes,
growth in many - and quality of life ! and economic . parks, and outdoor

LET’'S MAKE YOURS A GREAT ONE. Wisconsin markets apportunities . lifastyle

' LN Stll Hove Questions? Stephanie Stuarl

REALTOR® | EDUCATE 2 OWN
‘M HERE TO HELP EVERY STEP OF THE WAY!

C (414) 335-9721
W Let's turn your questions into keys! @ © EDUCATE20WN@GMAIL.COM

YOU'RE NOT JUST BUYING A HOUSE—YOU'RE BUILDING YOUR FUTURE.

_1,{1_ ER N S QY | WISCONSIN HOMEBUYER'S ROADMAP
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EDUCATE. EMPOWER. E

YOUR HOMEOWNER
RESOURCE DIRECTORY3

- BWWMEWWA/MM —

The right professionals can save you thousands of dollars,
protect your investment, and make homeownership easier.

LENDERS & MORTGAGE
PROFESSIONALS

{4 i

Tege [ e

1
J 111§
!:"‘"'.-‘j.lr.

v Loan Pre-Approval W Investment Property

+' Down Payment Assistance Financing

v Grant Programs

NATIONAL & WISCONSIN OPTIONS

COMPANY SPECIALTY

Guild

mortgage

(Zi FAIRWAY

First-Time Buyers

Wisconsin Programs

sur‘nrnlt

L1

Local Lending

#X AssociatedBank

Hoemebuyer Pragrams

Waterstone
" MORTAAGE

Wisconsin Based

Local Community Banks Paortfolio Loans

MY LENDER
= Mame:
. Fhone:
B4 Email

0 iz

r

Iy 77 L g
(A hen ,.-",f':f.?- frele

REAL ESTATE
ATTORNEYS

v Contract Reviews v
v Probate Sales
+ Estate Planning

WISCONSIN RESOURCES

LLC Formation

W Investment Properties

Real Estate Attorneys
Estate Planning Attorneys
Landlord-Tenant Attorneys

Business Formation Attorneys

o

MY ATTORNEY
3. Mame:
. Phone:

B Email;

TIPS FOR WORKING WITH VENDORS

Get at least 3 quotes or consultations.
Check reviews and ask for references.
Verify licenses and insurance.

Get everything in writing.

Build a team you trust for the long term.

EDUCATE 2 OWN

=

9 ﬁ HOME INSPECTORS

j Sl -" £ |;f"‘f

+"  |dentify Issues
v Megotiate Repairs
v Awvoid Expensive Surprises

WISCONSIN EXAMPLES
COMPANY SPECIALTY

HDUSEMaSter Residential

et Inspections, Done Right Inspections

e
| §PiLLarRTOPOST

HOME INEFECTORS

Comprehensive
Repaorts

Area
Expertise

e®e Llocal Independent
Inspectors

INSPECTOR SELECTED

= Mame:

R, Fhone:
B Email:

ox

FeseMmaneided “r ,a{ﬁéw."r.ﬁ-

CONTRACTORS &
REPAIR PROFESSIONALS

General Contractor
Electrician

Plumber

Roofer

HvAC

Window Specialist
Foundation Specialist

Painter

TeFEER F B,

Landscaping

CONTRACTOR NOTES

66

professionals and your homeownership

Surround yourself with great

journey will be smoother, smarter,

and more successful,

= Sﬂiﬁiﬁ;mm S:'msf , ,

WISCONSIN HOMEBUYER'S ADMAP
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[

°Q .

v Required Eﬂ,r Most Lenders

HOMEOWNERS
INSURANCE

Need [T

L -"-llu, i

v Protects Property
v Protects Liability

COMMON OFTIONS
COMPANY WEBSITE

oo StateFarm

statefarm.com
amfam.com

AMERICAN FAMILY
| IHNSURANCE B

Erie
7asi Insurance’

eriginsurance, com

_wesTeEnD

thesilverlining.com

Independent Insurance Brokers | Compare Multiple Carriers

MY INSURANCE AGENT

:. Mame:

. Fhone
i Email:

o $7) REPAIR & SERVICE

% COMPANIES

B , :
Lverydaly o

o £
e _."lc'-d?‘.,ﬁ'-

I;'{Jr_.j].‘_?-‘?r‘:‘:r I:-Ir'-;‘?‘f'
Handyman Services

Appliance Repair

Garage Door Repair

Water Damage Restoration

Pest Contral

Lawn Care / Landscaping

¥Fxoldx

Snow Remaoval

NEED A RECOMMENDATION?
I'M HERE TO HELP!

@ Trusted Vendors

€ Local Connections

) Experienced Guidance

£ Results You Can Count On
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EDUCATE. EMFPOWER. ELEY

THANK YOU

f or lrus / noy me ‘--\V_.,f
i g l

I'M HONORED TO BE A PART OF __
:{'L:E[L) h,: 1..;..! \_il.!:.%i\ L.u.. 'l'._J" _J.-ﬂ. ihﬁ:egf

Whether you're buying your first home,
building your investment portfolio, purchasing
land, or growing your business, I'm here for

&
you every step of the way and beyond.

I'M YOUR GO-TO AGENT FOR
EVERYTHING REAL ESTATE

LET’S STAY CONNECTED!

I'M HERE TO HELP YOU EVERY STEP OF -
THE WAY, BEFORE, DURING, AND [ el s (ornnectd!
AFTER YOU BUY, SELL, OR INVEST. '

WEBSITE SCAN THE QR CODE TO:

educateZown.com & Download Helpful Resources

EMAIL @ Get Homeownership Tips

educateZown@gmail.com

@) See New Listings

>

PHONE L7 Book a Consultation
414-335-9721

SERVICE AREA
Milwaukee, Waukesha, Racine,

FOLLOW FOR MORE TIPS,

MOTIVATION, AND RESOURCES
Kenosha, and Surrounding Areas \ 4 TO HELP YOU BUILD WEALTH
— THROUGH REAL ESTATE!

ONE AGENT. EVERY TYPE OF REAL ESTATE.

' 1 INVESTMENT PROPERTIES [y —| LAND & ACERAGE
| B

®6 Real estate is more than property—it's purpose, growth, and legacy.
With the right guidance, your goals are always within reach.

YOU'RE NOT JUST /J'
BUYING A PROPERTY— ail
YOU'RE BUILDING BUILDING CREATING SUPPORTING YOU'
YOUR FUTURE. WEALTH. OPPORTUNITIES. EVERY STEP.

EE'W&MPM%M- ﬁ*sré?ww W@

J}!L EDUCATE 2 OWN WISCONSIN HOMEBUYER'S ROADMAP @




	EDUCATE2OWN.COM
	EDUCATE2OWN.COM
	(414)
	EDUCATE2OWN@GMAIL.COM


