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Helping homeowners sell with confidence and achieve the best possible results.



Welcome
Selling your home is both a financial and emotional decision. Whether you are 
relocating, upgrading, downsizing, or selling an investment property, our goal at 
Virtual Homes Realty is to make the process smooth, strategic, and successful.

Our team provides professional guidance through every stage of the sale — from 
preparing your home for the market to negotiating offers and managing the closing 
process. This guide covers everything you need to know to sell with confidence and 
achieve the highest possible market value.

Selling Process

Preparing Your Home

Pricing Strategy

Marketing

Offers & Closing



Why Work With Virtual Homes Realty
Selling a home requires more than placing it online. Successful results depend on pricing strategy, marketing exposure, negotiation 
skills, and deep local market expertise. Virtual Homes Realty delivers all of this — and more.

Local Market Expertise
Deep knowledge of Palm Coast and 
Northeast Florida real estate market 
conditions, neighborhoods, and buyer 
behavior.

Strategic Pricing
We analyze market data and 
comparable sales to determine the 
optimal listing price that attracts buyers 
and maximizes value.

Professional Marketing
MLS, Zillow, social media, video tours, 
targeted advertising — comprehensive 
exposure across all major platforms.

Buyer Network
We connect your property with qualified buyers and relocation 
clients actively searching in Northeast Florida.

Full Transaction Support
We manage every detail from listing to closing, protecting your 
interests at every step of the process.



PREMIUM MARKETING

Zillow Premier Agent & Zillow Showcase
As a Zillow Premier Agent, we provide your home with enhanced exposure on one of the most visited real estate platforms in the country 
— connecting your listing with high-intent buyers who are actively searching in your market.

More Visibility Online
Showcase listings receive stronger exposure and are designed 
to stand out from traditional listings in search results.

Immersive Presentation
Interactive floor plans, virtual tours, and enhanced media help 
buyers fully understand your home before scheduling a 
showing.

Better Buyer Engagement
Showcase drives more engagement and helps listings perform 
stronger — especially during the critical early listing period.

Faster & Stronger Results
Zillow reports Showcase listings were nearly 10% more likely 
to go pending within 14 days and sold for 2% more compared 
to similar non-Showcase listings.



PREMIUM MARKETING

Homes.com Premier Agent
Our sellers also benefit from premium Homes.com marketing, giving your property a stronger online presence through immersive, 
cutting-edge tools that go far beyond standard listings. Serious buyers can explore your home 24/7 — before ever stepping inside.

1

Matterport 3D Virtual Tour

Gives buyers a truly immersive feel for the floor 
plan, flow, and space of your home — from 
anywhere in the world.

2

Interactive Floor Plan

Buyers can explore the layout and flow of your 
home interactively, increasing time spent on your 
listing and generating more qualified interest.

1

Aerial Flyover Video

Highlights waterfront views, pools, acreage, landscaping, 
and surrounding community features that still images 
simply cannot capture.

2

Direct Buyer Connection

Homes.com connects buyers directly to the listing agent, 
helping reduce lead diversion and ensuring serious 
inquiries reach us directly.



The Florida Home Selling Process
From your first consultation to the final closing, our proven process is designed to keep you informed, protected, and on track to achieve 
the best possible outcome.

ShowingsMarketing 
Launch

Prepare 
Home

Market 
AnalysisConsultation

Each stage is managed by our team with clear communication and expert guidance — so you always know what to expect and what 
comes next.



Step 1

Property Consultation
We begin with a one-on-one consultation to understand your goals, timeline, 
and priorities. This is where the strategy takes shape.

Property Evaluation
We walk through your home and assess its current condition, features, 
and potential for maximizing market value.

Market Conditions Review
We discuss the current state of the Palm Coast and Northeast Florida 
market and how it affects your selling strategy.

Pricing and Improvement Strategy
We review initial pricing direction and recommend targeted 
improvements that may meaningfully increase your home's appeal and 
value.



Steps 5 & 6 — Showings, Offers & Negotiation

Step 5 — Showings and Open Houses

Qualified buyers will schedule private showings to tour the 
property. We may also host open houses and virtual showings for 
out-of-state or relocation buyers. It is important that the home 
remains clean and show-ready throughout this period — first 
impressions happen every single time.

Step 6 — Receiving and Negotiating Offers

When buyers submit offers, we review every term together and 
negotiate on your behalf to secure the best possible outcome. 
Key factors we evaluate:

Purchase price and net proceeds to seller

Financing terms and buyer qualification

Inspection and appraisal contingencies

Closing timeline and flexibility

Earnest money deposit amount



Steps 7, 8 & 9 — Contract Through Closing

Step 7 — Under Contract
Once an offer is accepted, the property 
goes under contract. The buyer submits 
an earnest money deposit to the title 
company, and the transaction enters the 
due diligence period.

Step 8 — Inspections & Appraisal
The buyer may conduct a home 
inspection, termite inspection, roof 
inspection, and additional specialized 
inspections. If financing, the lender 
orders an appraisal to confirm property 
value.

Step 9 — Closing
Closing typically occurs 30345 days after 
contract acceptance. Documents are 
signed, funds are transferred, and 
ownership is officially recorded. 
Congratulations 4 the transaction is 
complete.



Typical Home Selling Timeline
While every transaction is unique, most Florida home sales follow a predictable progression. Here is a general timeline to help you plan.

1Weeks 1–2
Consultation, CMA, property preparation, and marketing 

launch.

2 Weeks 2–4
Active showings, open houses, and growing buyer interest.

3Weeks 3–6
Offer received, reviewed, negotiated, and accepted.

4 Weeks 6–8
Inspections, appraisal, and mortgage underwriting and 
approval.

5Weeks 8–10
Final closing and official transfer of ownership to the buyer.

Timelines can vary based on market conditions, buyer financing, and inspection outcomes. Our team actively manages the 
process to prevent delays.



Pricing Strategy — Getting It Right From Day One
Pricing is one of the single most important decisions in the home selling process. Setting the right price from the start drives buyer traffic, 
generates competitive interest, and protects your bottom line.

ý  Price Too High
Fewer buyers will view the property. 
Listings that sit on the market too long 
begin to lose credibility — buyers wonder 
what is wrong. Eventual price reductions 
can signal weakness and lead to lower 
offers.

þ  Price Too Low
While a low price may generate quick 
interest, it can leave significant money on 
the table and undervalue the investment 
you have made in your property over the 
years.

�  Price Just Right
A strategic, data-driven price based on 
your CMA attracts qualified buyers 
quickly, creates competitive tension, and 
maximizes your final sale price and net 
proceeds.



Florida-Specific Considerations for Sellers
Selling a home in Florida involves certain unique factors that can affect the transaction. Being proactive about these items helps ensure a 
smooth and successful sale.

Flood Zone Disclosures
Florida sellers are required to disclose known flood zone status 

and any prior flooding history. Buyers and their lenders will 
verify this information.

Hurricane Preparedness
Impact windows, hurricane shutters, and reinforced roofing 
are attractive features to Florida buyers and can positively 

influence insurance costs and perceived value.

HOA Rules & Documents
If your property is in an HOA, you will need to provide 

governing documents, current fees, and any outstanding 
violations or assessments to the buyer.

Property Tax Considerations
Property taxes are prorated at closing. Homestead exemption 

status and portability can also be relevant factors to discuss 
with your agent and tax advisor.



Frequently Asked Questions

How long does it take to sell a home?

Many homes sell within 30–60 days once properly priced and 
marketed. Market conditions, price point, and property 
condition all play a role in timing.

What are typical seller closing costs?

Seller costs typically include real estate commission, title fees, 
prorated property taxes, and possible HOA fees. Exact 
amounts depend on the transaction specifics.

Should I renovate before selling?

Major renovations are rarely necessary. Paint, landscaping, 
and a deep clean typically provide the strongest return on 
investment before listing.

Do I have to accept the first offer?

No. You may negotiate, counter, or wait for additional offers 
depending on market conditions and your personal timeline 
and goals.

What happens after going under contract?

Inspections are completed, an appraisal is ordered, financing 
is finalized, and closing documents are prepared. The process 
typically takes 30–45 days from contract to closing.

What if the appraisal comes in low?

We will work with you to review options — which may include 
renegotiating the price, requesting a second appraisal, or 
requiring the buyer to cover the gap.



Your Partner in Selling Success
Choosing the right real estate partner makes all the difference. At Virtual Homes 
Realty, we are committed to your success, providing unparalleled support and 
expertise every step of the way.

Dedicated Guidance
Personalized strategies tailored to 
your unique home and goals.

Expert Negotiation
Achieve the best possible price 
and terms for your property.

Seamless Experience
From listing to closing, we handle the details, so you don't have to.

Learn More About Alina


