SELLERS GUIDE

SELLING YOUR HOME STRATEGICALLY

A COMPREHENSIVE
APPROACH TO SELLING %
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Setting the Stage for a
Successful Sale

In today's market, where transparency and informed decisions are
paramount, setting the right price from the outset is more critical than
ever. We will work together to ensure your home is priced
competitively and attractively, maximizing buyer interest and
ultimately achieving the best possible return on your investment.

RECENT SALES OF
COMPARABLE PROPERTIES

I will analyze recent sales data for homes
in your area that are similar to yours in
terms of size, condition, and features.
This provides a baseline for determining
your home's market value.

CURRENT MARKET TRENDS

[ will consider current market
conditions, including supply and
demand, interest rates, and economic
factors. Understanding these trends
will help us anticipate buyer behavior
and adjust our pricing strategy
accordingly.

: To determine the optimal price for your
N - = home, we will conduct a comprehensive

b Comparative Market Analysis (CMA). This
. in-depth analysis will consider several key
factors:
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Your Home

CREATING A LASTING IMPRESSION: PREPARING
YOUR HOME FOR MARKET SUCCESS

First impressions are paramount in real estate. Potential buyers form opinions
within seconds of entering a property, making it crucial to present your home in its
best possible light. Preparing your home for sale involves more than just cleaning;
it's about creating an inviting atmosphere that resonates with buyers and highlights
the unique features of your property. We will work together to ensure your home is
staged and presented to maximize its appeal and attract qualified buyers.

Decluttering and Cleaning

A clean and clutter-free home creates a sense of spaciousness and allows
buyers to visualize themselves living in the space.

We will discuss strategies for decluttering, organizing, and deep cleaning
every area of your home.

This includes paying attention to often overlooked areas, such as
closets, cabinets, and storage spaces.

KEY AREAS OF FOCUS DURING
THE PREPARATION PROCESS
INCLUDE:

Staging involves arranging furniture and decor to create a welcoming and
stylish atmosphere.

We will discuss staging strategies that enhance your home's best features and
create a positive emotional connection with buyers.

This may involve rearranging existing furniture, adding decorative accents, or
even bringing in professional staging services.

Showcase Your Home's Best Features



PREP YOUR HOME

CHECKLIST.

_?ENERAL THROUGHOUT

HE HOUSE

Remove unnecessary items, personal photos, and
excess furniture.

Pack away seasonal items and rarely used
belongings.

Organize closets, cabinets, and drawers.

Deep clean all surfaces, including floors, walls, and

ceilings.
Dust thoroughly, including light fixtures and fans.
Clean windows and mirrors for maximum light.

Vacuum or mop all floors.

KITCHEN

e Countertops:Clear countertops

of all unnecessary items.

¢ Organize and declutter cabinets

and drawers.

e C(lean appliances inside and out.
e Appliances:Ensure all appliances

are in working order.

e Clean the oven, stovetop, and

refrigerator thoroughly.

e Remove any magnets or clutter

from the refrigerator.

e Sink & Faucet:Clean the sink

and polish the faucet.

e Remove any sponges or dish

soap from the sink.

¢ Floors:Sweep, mop, and polish

floors.

e Garbage:Empty all garbage cans.

BEDROOMS

Bedding:Make beds with clean,
neutral bedding.

Remove any personal items
from nightstands.

Organize closets and drawers.
Floors:Vacuum or sweep floors.
Remove clutter from under beds.
Lighting:Ensure all light fixtures
are working.

Open blinds or curtains to let in
natural light.

REPAIRS

Fix leaky faucets, running toilets,
and other plumbing issues.

Repair any dama%ed drywall,
trim, or baseboards.
Touch up paint where needed.

Replace light bulbs.

ODORS

Eliminate pet odors, smoke smells,
and other unpleasant scents.

Open windows to air out the house.

Use air fresheners or
scented candles sparingly.

BATHROOMS

Countertops:Clear countertops
of all personal items.

Organize and declutter cabinets
and drawers.

Clean and polish mirrors and
fixtures.

Shower/Tub & Toilet:Clean the
shower, tub, and toilet
thoroughly.

Remove any soap scum or
mildew.

Hang fresh, clean towels.
Floors:Mop and sanitize floors.

¢ Toiletries:Remove all personal

toiletry items.

LIVING ROOM

Furniture:Arrange furniture to
create a welcoming and
spacious feel.

Remove excess furniture to
maximize space.

Clean or vacuum upholstery.
Decor:Minimize personal decor
and family photos.

Add neutral, tasteful decor to
enhance the space.

Ensure window treatments are
clean and functional.
Electronics:Hide or organize
cords and cables.

Turn off and tidy any visible
electronics.



IN TODAY'S COMPETITIVE REAL ESTATE
MARKET, A ROBUST AND STRATEGIC
MARKETING PLAN IS ESSENTIAL TO
ATTRACT THE RIGHT BUYERS AND
ACHIEVE A SUCCESSFUL SALE. WE WILL
LEVERAGE A MULTI-FACETED APPROACH
TO SHOWCASE YOUR HOME'S UNIQUE
FEATURES AND REACH A WIDE POOL OF
POTENTIAL BUYERS.

REACHING YOUR IDEAL BUYER:
A COMPREHENSIVE MARKETING STRATEGY

3 Point Marketing system

Print Marketing: Targeted Impact, Tangible Results.Our strategic print marketing initiatives
are designed to reach specific audiences with a tangible, lasting impression. We leverage high-
quality materials and targeted distribution to ensure your property stands out in a crowded
market, creating a sense of exclusivity and generating genuine interest.

Digital Marketing: Maximizing Online Exposure, Driving Qualified Leads. Our comprehensive
digital marketing strategy ensures your home is seen by the right buyers, at the right time. We
utilize cutting-edge technology and targeted online campaigns to maximize exposure across
major real estate platforms and beyond, driving qualified leads directly to your listing and
creating a dynamic online experience.

Social Media Marketing: Connecting with Buyers, Building Buzz. Our social media
marketing strategy is designed to build buzz, connect with potential buyers, and
generate excitement around your listing.



ONLINE LISTINGS ON MAJOR
] . PHOTOS AND VIDEO REAL ESTATE PORTALS
» Professional Photography and
Videography:High-quality visuals are
crucial for capturing buyers' attention.
We will utilize professional
photographers and videographers to
showcase your home's best features in
stunning detail.
 This includes high-resolution photos,
virtual tours, and engaging video walk-
throughs.

» [ will ensure your property is listed on
all major real estate websites, including
the MLS, Zillow, Realtor.com, and
others, maximizing online visibility.

[ will craft compelling property
descriptions that highlight your home's
unique selling points.

SOCIAL MEDIA MARKETING
3 . 4TARGETED ADVERTISING

* Iwillleverage the power of social media o [ will utilize targeted advertising
platforms to reach a targeted audience strategies to reach specific
of potential buyers. demographics and buyer profiles.
 This includes creating engaging content, « This may include online ads, print
running targeted ads, and utilizing social advertising, or direct mail campaigns.
media channels to promote open houses

and showings.

gPEN HOUSES AND B - 1 will notify all of the

RIVATE SHOWINGS agents in our brokerage,

o | will host well-organized and effectively O and other local agents,
promoted open houses to attract potential that your home is for sale.
S, Te 1 will use our network to

e | will also schedule private showings for

help get the word out
qualified buyers, ensuring a personalized and Pg
attentive experience. l-;' about your property.
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Schedule a Consultation: Contact me to  Property Evaluation: I will conduct a

schedule a free, no-obligation thorough evaluation of your property,
consultation. We can discuss your taking into account its condition,
specific needs, answer any remaining features, and location. This will help us
questions you may have, and develop a determine its market value and develop a
personalized plan for selling your home. strategic pricing plan.

Launch a Marketing Campaign: I will
Prepare Your Home for Sale: We will implement a comprehensive marketing
work with you to prepare your home for plan to showcase your property to
the market, offering guidance on potential buyers, utilizing professional
decluttering, staging, and making any  photography, online listings, social media,
necessary repairs or improvements. and other effective strategies.
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[ believe that selling or buying a home should be an exciting and positive
experience. Our team is dedicated to making that a reality for you. I'm
committed to providing you with the expert guidance, support, and care
you need to achieve your real estate goals. Thank you for considering me.

[ look forward to partnering with youl!

Remember, I'm here to support you every step of the way. Whether you
have questions about home values, staging or even making that lasting

first impression, I'm just a phone call or email away.
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Catherine Calix

941-585-8876 | www.catherinecalix.com

ENGEL&VOLKERS




