
Selling Your Home in Today’s 
Market Requires More Than 
Just Listing It
Helping you make the right move—financially, strategically, and with confidence.

I’m Andrew Smith, a real estate advisor serving Frisco and Prosper. With over 20 

years of experience, my role isn’t just to help you sell your home—it’s to help you 

make the best decision for your situation, your timing, and your long-term goals.



What Makes Me Different
Most agents focus on getting your home sold.

I focus on helping you make the right move for your situation.

Clarity in a Complex Market

In today's market, the biggest challenge isn't finding a buyer—it's understanding 

what's happening and what it means for you.

When to sell

How your timing impacts your next purchase

Whether it even makes sense to move right now

How to position your home to maximize both price and terms

A Different Kind of Conversation

Many clients come to me unsure of what they should do.

My role isn't to push you in one direction—it's to help you step back, look at the full 

picture, and make a decision that truly makes sense for you.

Calm, Strategic Guidance

With so much conflicting information—interest rates, inventory, and market 

headlines—it's easy to feel uncertain.

I take a calm, steady approach so you always feel informed, supported, and 
confident every step of the way.

Because the right decision isn't always obvious—

…but it becomes clear when you have the right guidance.



A Clear Strategy for Selling Your Home in Today's 
Market
A proven, step-by-step approach designed to help you make the right move—not just get your home sold.

1. Clarity First

Before anything else, we step back and evaluate your goals, timing, 

and overall situation.

2. Strategic Pricing & Positioning

Pricing isn't about guessing—it's about positioning your home to 

attract demand and create leverage.

3. Preparation That Pays Off

We focus on the updates and presentation that actually increase value

—not unnecessary work.

4. Launch With Intent

Your home hits the market with a clear strategy designed to generate 

strong early interest.

5. Negotiation & Deal Structure

This is where real value is created—through negotiation, terms, and 

timing.

6. From Contract to Closing

I guide you through every step to ensure a smooth, predictable 

process—so you always know what to expect.



What My Clients Experience

Calm, Confident Guidance 
Throughout the Process

Andrew went above and beyond, always 

making sure we felt supported every 

step of the way. His responsiveness and 

calm approach gave us real peace of 
mind throughout the entire process.

— Rob Holmes

Clear Strategy in a 
Complex Market

Andrew helped us understand what was 

happening in the market and what it 

meant for our situation. His strategic 

approach gave us confidence and 

positioned our home for the best 
possible outcome.

— Sandra W

Strong Results with a 
Smooth Process

Andrew's strategy helped our home go 

under contract quickly, and he guided us 

through every step of both the sale and 

our next purchase. Everything felt 

smooth and well handled from start to 
finish.

— Ron Kutzke



How We Price and Position Your Home in Today's 
Market
Pricing your home isn't about picking a number—
it's about how your home is positioned in the market.

Understanding the Market Range

We start by analyzing recent sales, current competition, and 

buyer activity to identify a realistic range—not just a single 
number.

Strategy, Not Just Price

There's no one 'right' price—only the strategy behind it. We'll 

walk through different pricing approaches and what each one 
means for your outcome.

Buyer Psychology Matters

Buyers don't evaluate homes in isolation—they compare 
options. How your home is positioned relative to others directly 

impacts demand, interest, and offers.

Making the Right Decision for You

My role isn't to tell you what you want to hear—

it's to help you understand your options so you can make the 

right decision with confidence.

The goal isn't just to list your home—
it's to position it in a way that creates opportunity and drives results.



How Your Home Gets Maximum Exposure in 
Today's Market
Getting your home sold isn't just about putting it on the market—
it's about creating visibility, demand, and opportunity.

Strategic Launch

Your home is positioned and introduced to the market with a 

clear plan designed to generate strong early interest and 
momentum.

Maximum Online Visibility

Your home is featured across all major platforms where buyers 

are actively searching, ensuring broad and immediate exposure.

Attracting Buyers Before They Search

Through video and digital content, I reach buyers who are 

actively researching the Frisco and Prosper markets—often 

before they ever start searching for homes.

Local Market Authority

Buyers don't just buy homes—they buy into areas and 

communities. My local content and market presence help 

position your home in the context buyers are already exploring.

The goal isn't just exposure—
it's attracting the right buyers and creating demand that drives results.



Let's Talk About Your Situation
Every situation is different.

If you're thinking about selling your home, the most important first step isn't deciding on a price or a timeline—it's understanding your options.

That's what our conversation is for.

We'll take a look at your home, your goals, and what's happening in the market, and talk through what makes the most sense for you—

whether that means moving now, later, or not at all.

No pressure. Just clarity.
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