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HOME BUYER'S R o a d m a p
Use this roadmap as a quick overview of the buying process. If you

have any questions, please reach out to us!

FIND AGENT

Find a great agent that

you're cing vitable

FINANCIALS
Determine what you can

afford, get a credit
check and pre-approved for

a l o a n

3
SEARCH

Start searching for
and touring homes

APPRAISAL
Set up for an

appraisal to be done on
the new home

5
INSPECTION

Set up an inspection
and plan to attend

4
OFFER

Make an offer and
negotiate with seller

SCHEDULE MOVE
Call a n d s e t u p your

moving date with
m o v e r s

8

CLOSING
Attend the closing
meeting, get keys

a n d c e l e b r a t e !
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P R E P A R I N G

TO B U Y
Y O U R H O M E



0 1 F I N D I N G A G R E AT A G E N T

A r e a l e s t a t e a g e n t is a h u g e a s s e t
t o you as you y o u g o t h r o u g h t h e
home-buying process. This is one of
the biggest decis ions of your life
a n d you n e e d a ski l led p r o f e s s i o n a l
g u i d i n g y o u t h r o u g h t h e process.
Your a g e n t will b e working with
your b e s t i n t e r e s t s in m i n d a n d c a n
h e l p g u i d e y o u t h r o u g h all t h e
s t a g e s o f h o m e buying.

C O N N E C T Y O U W I T H T H E P E R F E C T H O M E
Agents often have access to information about homes going on the market before
the public. They can also arrange open houses and tours of homes that match
y o u r criteria.

N E I G H B O R H O O D K N O W L E D G E
Agents will be able to offer insightful details about the neighborhoods you
are considering.

ATTENTION TO DETAIL
The process of buying a h o m e requires a g o o d deal of paperwork. Your real
estate agent will help you fill out all documents and get them submitted
p r o p e r l y .

PROFESSIONAL NEGOTIATOR
A g e n t s dea l with any difficult c o n v e r s a t i o n s that n e e d to happen. They will a lso help
y o u s u b m i t
a s t rong offer a n d nego t i a t e with the seller on your behalf.

EXPERT GUIDE
Real tors a r e t h e r e to h e l p you wi th any q u e s t i o n s you h a v e a l o n g t h e way. They
offer a n ob jec t ive o p i n i o n w h e n you ' re ana lyz ing t h e f e a t u r e s you ' re looking for.



0 2 Financ ia l s
H O W M U C H HOME C A N

YOU AFFORD?
Lender s r e c o m m e n d that you s p e n d n o m o r e
t h a n 3-5 t i m e s y o u r a n n u a l i n c o m e o n a n e w
home. You can find many mor tgage
calculators online, which provide a great
starting point. When calculating, don't forget
to include extra expenses like attorney fees,
h o m e inspection and appraisal costs and
money for any h o m e improvements.

D O Y O U N E E D A

D O W N PAY M E N T

While it's ideal if you can put a 20% down-payment on your
new home, it certainly isn't necessary. There are many
ways to put down much less and with certain types of
loans you may need as little as 0%. In our current market,
it's bes t to consul t with the Bowen Real Estate Group on
the best recommendations before considering down
payments .
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YOUR

HOME



0 3 T O U R H O M E S

Make a list of all t he th ings
you need and want in a
n e w h o m e . T h i n k a b o u t

h o w m a n y b e d r o o m s a n d

b a t h r o o m s you need .

Is a big kitchen, a beach
view, or a fenced backyard
m o r e i m p o r t a n t to you?

W e w i l l s t a r t t o u r i n g
h o m e s a n d w e i g h all t h e
p o s i t i v e a n d n e g a t i v e

a s p e c t s of e a c h one.

W h e n y o u fi n d THE h o u s e ,
y o u r n e x t s t e p wil l b e t o
m a k e a n d o f f e r a n d g o
t h r o u g h a n y n e g o t i a t i o n s .

HOME SEARCHING TIPS:
Ta k e p h o t o s w i t h y o u r p h o n e w h i l e v i s i t i n g e a c h
house. O r g a n i z e t h e p h o t o s at h o m e w i t h t h e a d d r e s s
of t h e p r o p e r t y so you c a n r e m e m b e r d e t a i l s later.

- F o c u s o n t h e t h i n g s y o u c a n ' t c h a n g e l i k e t h e
n e i g h b o r h o o d , lot or s ize of bedrooms .

Test t h i n g s a s you walk t h r o u g h t h e home. O p e n a n d
c l o s e w i n d o w s , t u r n f a u c e t s o n a n d fl u s h t o i l e t s t o m a k e
s u r e e v e r y t h i n g is in w o r k i n g o r d e r.
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0 4 M A K E A N
O F F E R

Once you've found t h e h o m e you want, t h e next s tep is to
m a k e an offer. W e will look a t c o m p a r a b l e proper t ies in t h e
area a n d d e c i d e o n a s t rong first offer.

In this market, it's difficult to assess if your offer will be strong
e n o u g h . This is w h y working with us will e n s u r e you have a
s t rong offer to stick out from t h e m a n y other families
competing for the s a m e home.

NEGOTIATE
O F F E R

Many t imes after t h e initial offer is p r e s e n t e d the owner will
c o m e b a c k w i t h a c o u n t e r - o f f e r.

As a buyer, don't be afraid to bargain for what you want. You
don't know what they're willing to d o unless you ask. This
market is tricky, and a great agent won't allow you to blindly
t a k e t h e sel ler ' s terms.

Bowen
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0 5 I N S P E C T I O N

It's always a good idea to add a contingency clause into
your offer stating that you have a certain amount of time
to have the property inspected. This gives you the right to
back out of the agreement if you and the seller can't agree
on repairs.

Plan to a t tend the inspection and be
p r e p a r e d to ask any q u e s t i o n s you have.

You will receive a report of findings, but
i t ' s s o m e t i m e s e a s i e r t o s e e t h e i s s u e a n d

hear the information directly from the
inspector. After t h e inspect ion is
complete, decide if there are any pressing
issues you want to n e g o t i a t e with t h e
seller. Be careful to not be too picky, but
a l s o n o t le t m a j o r c o n c e r n s g o
u n a d d r e s s e d .

Bowen



O 6 APPRAISAL
Your l e n d e r will r equ i r e a n appra i sa l of
the home before finalizing the loan.

The h o m e appraiser will take into
account the neighborhood, housing
market, age and condition of the home,
e t c .

A proper ty title s ea rch will e n s u r e t h a t
the sellers are truly the owners of the
property and any liens or judgments are
disclosed.

LOAN
A P P R O V A L

The loan is only fully c o m p l e t e after t h e lender a p p r o v e s
the loan. You will receive a final approval letter after they
review your income, credit report and e m p l o y m e n t s ta tus
o n c e m o r e .

H o m e o w n e r s insurance is also requi red before the m o r t g a g e
c o m p a n y will finalize t h e loan.



C L O S I N G

M O V I N G

t h e Arnold
HOME TEAM



0 7 S C H E D U L E Y O U R
M O V E

You will want to g e t
m o v e r s s c h e d u l e d a s

s o o n a s possible. M a k e
s u r e t o avoid s c h e d u l i n g
t h e m o v e a n d c los ing o n
the s a m e day if possible. If
you will be doing
renovations, s tar t ge t t ing
q u o t e s f r o m cont rac tors .

M a k e s u r e you set u p t h e
t r a n s f e r o f uti l i t ies for
closing day.

Bowen
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0 8 C L O S I N G

Closing is the final s tep for you to
b e c o m e t h e legal o w n e r of your home.
You will take a final walk-through just
before closing t o a s su re t h a t n e g o t i a t e d
work h a s b e e n c o m p l e t e d a n d
everything is in working order.

The closing p rocess itself requi res a lot
of paperwork a n d patience. Be
prepared with your government issued
photo ID, cashier's check and any other
d o c u m e n t s required by t h e title
c o m p a n y or loan officer.

Don't forget to re-key all the locks and
c h a n g e t h e g a r a g e door o p e n e r c o d e
when the property is officially yours.

C O N G R AT U L AT I O N S
ON YOUR NEW HOME!
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