MAXIMIZING RESALE VALUE ~

RO i e

SECTION 1:

NATHAN STANCIL

wide to Home Renovation
ortland Real Estate Market

EXECUTIVE SUMMARY & KEY PORTLAND FINDINGS

aR

For homeowners in Portland, Oregon,
contemplating renovations with an
eye toward resale, the financial
landscape is uniquely favorable.
Analysis of the current real estate and
remodeling markets reveals that
Portland offers some of the highest
returns on investment (ROI) for home
improvement projects in the United
States, a stark contrast to national
trends where most renovations fail to
fully recoup their costs. This report
provides a comprehensive, data-
driven analysis for Portland
homeowners, designed to guide
strategic decisions that maximize
property  value and generate
significant profit upon sale.

The key findings demonstrate a clear hierarchy
of value. The most profitable projects are not
necessarily the most expensive or expansive;

rather, they are strategic, high-impact
upgrades that enhance curb appeal and
modernize essential interior spaces. In the

Portland market, several projects yield returns
far exceeding their initial cost. A minor kitchen
remodel, for instance, recoups an average of
123% of its cost, while adding manufactured
stone veneer to a home's exterior can return
167.5%, and a simple garage door replacement
yields a remarkable 180% ROIl. This stands in
sharp contrast to the national average, where
homeowners typically recoup only about 60 to
75 cents for every dollar spent on renovations.

Ultimately, achieving the highest ROl is a
function of aligning renovation choices with the
specific demands of the 2025 Portland
homebuyer. Current market analysis indicates a
strong preference for homes that are move-in
ready and feature energy efficiency, flexible
living and work-from-home spaces, and a
seamless integration of indoor and outdoor
living areas. This report serves as a roadmap,
guiding homeowners from a broad
understanding of national and regional trends
to hyper-local, actionable strategies tailored for
success in the dynamic Portland real estate
market.
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THE NATIONAL LANDSCAPE:
UNDERSTANDING COST VS. VALUE IN 2024

To fully appreciate the unique opportunity within the Portland market, it is essential
to first establish a foundational understanding of home renovation return on
investment from a national perspective. The U.S. market for remodeling is vast, with
Americans spending an estimated $603 billion on home improvement projects in
2024 alone. However, the financial return on these expenditures is often
misunderstood. Two key industry reports provide the most reliable benchmarks for
evaluating this landscape.

Introduction to Key Industry Reports

The primary source for quantitative analysis is Remodeling magazine's annual "Cost vs. Value" (CVV)
report, a benchmark study now in its 37th year. This report surveys real estate professionals across 162
metro areas to estimate the resale value added by 23 common remodeling projects, comparing that
value to estimated job costs to calculate an ROl percentage. The CVV report is the industry standard
for understanding the financial implications of remodeling from a market perspective.

Complementing this financial data is the National Association of Realtors’ (NAR) annual "Remodeling
Impact Report.” This study takes a dual approach, assessing not only the percentage of cost recovered
at resale but also the homeowner's personal satisfaction with the completed project, quantified as a
"Joy Score’. Together, these reports provide a holistic view of a project's worth, balancing its potential
as a financial investment against its value in enhancing a homeowner's quality of life.



Dominance of Curb Appeal (National Data)
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A consistent, multi-year trend in the national data is the overwhelming financial superiority of exterior
improvement projects. According to the 2024 CVV report, nine of the top ten projects with the highest
ROI were exterior upgrades. This is because real estate professionals, who determine the resale values
used in the report, place a high premium on a home's curb appeal, as it forms a potential buyer's

critical first impression.

The projects that deliver the most significant returns nationally are typically low-to-moderate in cost
but high in visual impact. The top-performing projects for 2024 include:

. Garage Door Replacement:
An astonishing 194% ROI
nationally, this project has

& seen its perceived value
double in the last year.

. Steel Entry Door Replacement:
Following closely is a new steel
front door, which recoups 188%
of its cost.

. Manufactured Stone Veneer:

Adding a stone accent to a

home's facade yields a 153%

ROLI.

These projects succeed because they are relatively affordable yet dramatically alter a home's
appearance, signaling to buyers that the property is modern, secure, and well-maintained.

The ROI of Interior Projects (National Data)

While exterior projects lead in financial returns, certain
interior upgrades also perform well, particularly when
they are modest in scope. The single best-performing
interior project on a national level is the minor kitchen
remodel. This project, which involves cosmetic updates
like refacing cabinets, replacing countertops and
appliances, and updating fixtures without changing the
kitchen's layout, recoups approximately 96% of its cost.
This high return underscores the kitchen's role as the
heart of the home and a key focal point for buyers.

In stark contrast, a major upscale kitchen remodel,
involving a complete gut renovation with high-end
materials and a new layout, is one of the worst
investments from a resale perspective, returning only
about 38% of its substantial cost. A mid-range bathroom
remodel, another critical space for buyers, offers a more
respectable but still incomplete return of around 74%
nationally.




The "Joy Score” vs. Financial ROl Dichotomy
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The NAR's "Remodeling Impact Report” introduces a
crucial distinction for homeowners: the difference
between personal satisfaction and financial return. The
report reveals that the projects delivering the highest
"Joy Score" - a perfect 10 out of 10 for homeowner
happiness - are often poor financial investments. These
include adding a new primary bedroom suite,
undertaking a complete kitchen upgrade, or installing a
new roof.

This discrepancy arises because homeowners remodel for a variety of reasons beyond preparing for an
immediate sale. The most common motivations include upgrading worn-out surfaces (27%), a desire for
change (18%), and improving energy efficiency (19%), with preparing to sell being an equal, but not
dominant, motivator (18%). While a sprawling new primary suite may bring immense daily pleasure, its
high cost is rarely justified by the market value it adds. This highlights a fundamental principle:
renovations undertaken for personal enjoyment should be viewed as consumption, not purely as an
investment.

Projects with the Lowest National ROI

The projects that consistently deliver the worst financial
returns on a national scale are almost always large, expensive,
and discretionary additions or upscale renovations. These
projects represent the highest risk of over-capitalization, where
the cost of the improvement far exceeds the value it adds to
the home. According to the 2024 data, the poorest performers
include:

. Upscale Primary Suite
Addition:

The national data paints a clear picture: on average,
most renovations are a losing financial proposition if
undertaken solely for resale, with the typical project
returning only 60-75 cents on the dollar. A
homeowner in any given market who relies solely on
these national figures might reasonably, but
incorrectly, conclude that renovations are not a
worthwhile pre-sale investment. This baseline
understanding is critical, as it sets the stage for
demonstrating just how significant an outlier the
Pacific Northwest—and Portland in particular—truly is.

. Upscale Bathroom Addition:

. Upscale Major Kitchen Remodel:
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While the national data suggests a cautious
approach to remodeling as an investment,

i s the story changes dramatically when
24 £ - focusing on the Pacific region. The economic
- g dynamics and housing market

characteristics of the West Coast create an

Ok environment where renovation dollars go

/ ?\T’ﬂ further and generate returns that are virtually
;I

unseen in other parts of the country.

Regional Performance Overview

The 2024 "Cost vs. Value" report explicitly A garage door replacement in

identifies the Pacific region as offering the the Pacific region vyields an

highest returns on remodeling projects in average ROl of 250.7%, far

the United States. The data shows a surpassing the already impressive
. T . national average of 194%.

consistent and significant premium across

nearly every project category when

compared to the national averages. This A minor kitchen remodel recoups
regional outperformance is not a minor 134.3% of its cost in the Pacific
statistical variation but a fundamental region, turning what is a break-

even proposition nationally (96%)
into a highly profitable venture.

market difference.

For example, consider the top-performing

projects: Even projects with more modest
returns see a boost. A wood deck
addition, which recoups 66%
nationally, brings back a healthier
76% on the West Coast.

This pattern holds true for numerous projects, indicating that a systemic factor is at play in the region's
housing market that amplifies the value added by home improvements.
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Economic Drivers of High ROI

The superior ROI in the Pacific Northwest is not accidental; it is driven by a confluence of powerful
economic factors. The primary driver is the region's higher overall property values. In markets like
Portland, San Francisco, and Seattle, the cost of a renovation represents a smaller fraction of the home's
total value compared to less expensive markets. This makes it easier for the market to absorb the cost
of the improvement and translate it into a higher sale price.

This phenomenon is magnified by strong and
sustained buyer demand. As of July 2025,
Portland’s median sale price was approximately
$555,000, about 24% above the U.S. median.

.

In such a competitive, high-value environment,

buyers are often less willing or able to take on

major renovation projects themselves after —
ah

purchase. They place a premium on “turnkey” or
"move-in ready” homes, and they are willing to pay
more for a property that is already updated, clean,
and functional. This buyer preference directly
translates into higher resale values for well-
executed renovations.

The financial mechanics of a high-value market create a compounding effect that is crucial for
homeowners to understand. The value added by a renovation is not a fixed number but is relative to the
home's starting value. For instance, a $28,000 minor kitchen remodel might increase a home's value by
5%. On a median-priced Portland home of $545,000, that 5% increase adds approximately $27,250 to
the sale price—nearly recouping the entire cost.

However, on a $300,000 home in a lower-cost market, the same 5% value-add is only $15,000,
resulting in a significant financial loss for the homeowner. This compounding effect is the engine behind
the Pacific region's exceptional ROI figures. It means that in this specific economic environment,
renovation dollars are fundamentally more powerful and have a greater potential to generate profit than
they do elsewhere in the country.
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Methodological Note: Unless otherwise stated, all return figures are sourced from the
Remodeling 2024 Cost vs. Value Report. The report’s metric, referred to here as ROI or
return, is the percentage of cost recouped at resale.

This is a model estimate based on typical project scopes and valuations from real
estate professionals; it is not a guarantee of net investment profit. The unusually high
returns for certain exterior projects in 2024 reflect specific market dynamics for that
year.

The Portland ROl Master Table

PORTLAND PACIFIC
PROJECTED PORTLAND RESALE PORTLAND REGION ROI NATIONAL
NAME JOB COST ($) ROI (%) ROI (%)
VALUE ($) (%)
Garage Door
$4,908 $8,835 180.00% 250.70% 193.90%
Replacement
Manufactured
$10,892 $18,242 167.50% 203.50% 153.20%
Stone Veneer
Entry Door
Replacement $2,338 $3,372 144.20% 249.90% 188.10%
(Steel)
Minor Kitchen
Remodel $27,615 $33,971 123.00% 134.30% 96.10%
(Midrange)
E
Grand Entrance $11,669 $13,625 116.80% 136.60% 97.40%
(Fiberglass)
Siding
Replacement $24,606 $22,124 89.90% 115.70% 88.40%
(Fiber-Cement)
Deck Additi
(ngo 0 ton $17,200 $15,270 88.80% 111.10% 82.90%
Deck Addition
. $23,166 $18,807 81.20% 87.60% 68.20%
(Composite)
Bath Remodel
$28,926 $22,192 76.70% 95.60% 73.70%

(Midrange)
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PORTLAND PACIFIC

PROJECTED PORTLAND PORTLAND NATIONAL
RESALE REGION ROI
NAME JOB COST ($) ROI (%) ROI (%)
VALUE ($) (%)

Window
Replacement $20,490 $14,750 72.00% 85.90% 67.10%
(Vinyl)
Window
Replacement $25,559 $15,711 61.50% 80.90% 62.90%
(Wood)
Siding
Replacement $26,460 $15,976 60.40% 89.60% 80.20%
(Vinyl)
Major Kitchen
Remodel $81,758 $48,178 58.90% 67.80% 49.50%
(Midrange)
Roofing
Replacement $30,316 $17,717 58.40% 80.30% 56.90%
(Asphalt)
Bath Remodel

. . $45,809 $25,318 55.30% 64.00% 49.40%
(Universal Design)
Major Kitchen
Remodel $163,540 $88,518 54.10% 54.60% 38.00%
(Upscale)
HVAC Conversion $19,696 $10,290 52.20% 84.20% 66.10%
(Electrification) ’ ’ R e R
Primary Suite
Addition $171,795 $84,307 49.10% 54.70% 35.50%

(Midrange)

Data sourced from Remodeling 2024 Cost vs. Value Report.
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Analysis of Top-Tier Portland Projects (ROI > 100%)

The data reveals a clear set of projects that not only recoup their costs but generate
substantial profit for Portland homeowners.

With an average cost of $4,908 adding $8,835 in resale
value, this project stands as a premier investment. Its
Garage Door power lies in its ability to instantly modernize a home's

G JELE LGOI exterior, enhance curb appeal, and improve security for a
ROI)

relatively modest outlay. A new, insulated steel door
makes a powerful statement to prospective buyers about
the home's overall condition and care.

Costing around $10,892 and adding over $18,000 in value,
applying stone veneer to a portion of the facade is a
Manufactured Stone transformative upgrade. It adds texture, sophistication,
Veneer (167.5% ROI) and a sense of permanence that significantly elevates a
home's perceived value beyond what can be achieved
with paint or standard siding alone.

At a low cost of just $2,338, a new steel door adds $3,372
S L in value. This simple project is a trifecta of benefits: it
Replace';g;;(m“'“’ boosts curb appeal, increases energy efficiency, and
enhances security. It is one of the most cost-effective

ways to make a positive first impression on buyers.

As the only interior project to break the 100% ROI barrier,
the minor kitchen remodel is a critical strategic upgrade.
An investment of $27,615 yields a resale value of $33,971
in Portland. This project's success hinges on its limited
- Minor Kitchen scope: updating surfaces and appliances without the
Remodel (123% ROI) immense cost of reconfiguring the layout. By replacing
'ﬁ cabinet fronts, installing new countertops, upgrading to
energy-efficient appliances, and adding modern hardware
and fixtures, it addresses the top priorities of buyers. With
88% of real estate agents identifying upgraded kitchens
as a top selling point, this targeted facelift meets market
demand perfectly without risking over-capitalization.

-
I
[

A more substantial project than a simple door swap,
ﬂ Grand Entrance creating a grand entrance with a fiberglass door and
2 UECLLONULREIIN sidelights costs $11,669 and adds $13,625 in value. This
renovation creates a focal point for the home's facade,
conveying a sense of quality and elegance that resonates
with buyers from the moment they approach the

property.

6)))




Analysis of Strong Performers (ROI 60-90%)

While not generating a direct profit, several other projects offer strong returns and can be
essential for making a home competitive in the Portland market.

Deck Additions (Wood: 88.8%, Composite: 81.2%):

In the Pacific Northwest, outdoor living space is not a luxury but a
core component of the desired lifestyle. A wood deck costs around
$17,200 and recoups nearly 89% of its value, while a composite deck
costs more at $23,166 but still returns over 81%. These projects
directly cater to the strong local demand for functional outdoor
areas for entertaining and relaxation, effectively extending the
home's usable square footage.

Siding Replacement (Fiber-Cement: 89.9%):

A complete exterior overhaul with fiber-cement siding is a
significant investment at $24,606, but it recoups nearly all of that
cost at resale. In Portland's damp climate, the durability, low
maintenance, and fire-resistant qualities of fiber-cement are major
selling points that signal a long-lasting, resilient home to buyers.

Midrange Bathroom Remodel (76.7%)

After the kitchen, the bathroom is the most scrutinized interior space.
An investment of $28,926 to modernize a bathroom recoups over 76%
of its cost. Like the minor kitchen remodel, this project focuses on
updating fixtures, tile, and vanities to create a clean, contemporary, and
functional space that appeals to a broad range of buyers.

A clear and powerful pattern emerges from the Portland-specific data.
Comparing the ROI of "minor" versus "major” and "midrange” versus
"upscale” projects reveals a critical lesson for sellers: the point of
diminishing returns is reached swiftly. The 123% ROI of a minor kitchen
remodel plummets to just 58.9% for a major midrange remodel and
54.1% for a major upscale project. Similarly, a midrange bath remodel's
76.7% ROl drops to 55.3% for a universal design remodel. This
demonstrates that profitability in pre-sale renovation is not about
creating a lavish, hyper-customized showpiece. Instead, the most
successful strategy involves targeted, cosmetic, and high-impact
upgrades. The goal is to present buyers with a clean, modern, and
functional canvas onto which they can project their own tastes, rather
than asking them to pay a premium for a specific style that may not be
their own.
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While the Portland market offers exceptional
opportunities for profitable renovations, it
also presents significant financial risks for
homeowners who misinterpret market
demands.

Certain projects, particularly those that are
large-scale, highly personalized, or
misaligned with neighborhood standards,
consistently fail to recoup their costs and
can become value traps that diminish a
seller's net proceeds.

The Peril of Over-Capitalization

The most common and costly mistake in pre-sale renovation is
over-capitalization. This occurs when a homeowner invests
more in improvements than the local market is willing to pay for,
effectively improving the home beyond the value ceiling of its
neighborhood. An appraiser's valuation of a property is heavily
influenced by the sale prices of comparable nearby homes, or
"comps”. No matter how luxurious a home's interior, its market
value will always be tethered to its surroundings.

The Portland ROI data provides stark evidence of this principle.
A major upscale kitchen remodel, with an average cost of
$163,540, adds only $88,518 back in resale value—a net loss of
nearly $75,000. For the same investment, a homeowner could
have executed five separate minor kitchen remodels and
generated a substantial profit. This illustrates that beyond a
certain point of quality and finish (typically "midrange"),
additional spending does not translate into a dollar-for-dollar
increase in home value.
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The Peril of Over-Capitalization

The data points to several specific project types that represent poor financial
investments for sellers in the Portland market.

While these projects often score highly on the NAR's "Joy
Score” for personal satisfaction, they are financial
. " disasters when undertaken for resale value. A midrange
Major Additions . . .- . .
(Primary Suite, primary suite addition in Portland costs a staggering
Bathroom) $171,795 but recoups only 491% of that investment,
resulting in a loss of over $87,000. Adding physical square
footage is the most expensive form of renovation, and its
high cost is rarely, if ever, fully recovered in the sale price.

As previously noted, projects with "upscale” finishes
consistently underperform. Buyers are often unwilling to
pay a premium for someone else's specific taste in high-
end fixtures, custom cabinetry, or luxury materials. These
elements are highly subjective and can be a financial
liability if they don't appeal to the eventual buyer.

Upscale Remodels

Eliminating a garage to create additional living space is a
common mistake that can actively lower a home's value.
Garage Conversions The majority of Portland homebuyers expect and require
@ a functional garage for parking, storage, or workshop
space. Removing this key feature can significantly narrow

the pool of potential buyers and lead to lower offers.




Polarizing Features to Avoid
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Beyond specific project types, certain features are considered polarizing in the Portland
market and should be avoided when renovating for resale.

In the temperate, often rainy climate of the Pacific
Northwest, a swimming pool is frequently viewed by
buyers as a significant liability rather than a luxury.
Concerns about high maintenance costs, safety
issues, and limited usability mean that pools rarely
add value and can deter many potential buyers. An
above-ground hot tub is generally not considered a
value-add and is often requested to be removed as
part of a sale.

While excellent curb appeal is crucial, overly
elaborate landscaping can backfire. Features like
ponds, water-thirsty gardens requiring extensive
summer irrigation, or aggressive plants like certain
types of bamboo can signal a high-maintenance
burden to buyers. Portland buyers increasingly favor
stylish yet low-maintenance and sustainable options,
such as native plants, tasteful xeriscaping, or
functional rain gardens.

The goal of a pre-sale renovation is to achieve broad
appeal. Bold or trendy paint colors, quirky tile
patterns, or unusual layouts can alienate buyers who
cannot envision their own lives in the space. The most
successful strategy is to stick with timeless and
neutral finishes—such as neutral paint colors and
simple, clean tile—that create a welcoming blank
slate.

Swimming Pools and

Hot Tubs

Extreme or High-
Maintenance
Landscaping

Trendy or Hyper-
Personalized Designs

committing capital to any renovation project.

A critical distinction must be made between renovating for personal enjoyment and
renovating for financial return. If a homeowner plans to remain in their property for five or
more years, a major addition or a luxury kitchen may provide a high degree of personal
satisfaction (a high "Joy Score") that justifies the eventual financial loss at resale. This is an
investment in lifestyle. However, if the primary objective is to maximize profit from a sale
within the next one to three years, these same projects represent objectively poor
financial decisions. Homeowners must be clear about their primary goal before
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RENOVATING FOR 2025 AND BEYOND
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While quantitative ROl data provides a critical foundation for
renovation decisions, achieving the highest possible sale
price requires a deeper, more qualitative understanding of
the modern Portland homebuyer. The most successful sellers
are those who align their improvements with the specific
values, priorities, and lifestyle aspirations of their target
market. Renovating for 2025 and beyond is not just about
cost vs. value; it is about responding to clear trends in
sustainability, functionality, and overall well-being.

The Green Premium: Energy Efficiency and Sustainability

Buyers actively seek out homes with sustainable and energy-efficient features. Multiple
studies show that energy-efficient or third-party-certified homes often command
modest premiums (2-8%) and can sell faster; older local research in Portland found
premiums in the 3-5% range for certified homes.

While the specific financial return on any single technology can change—for instance, the
cost recouped for an HVAC electrification project fell to 52.2% in the 2024 report—the
overall trend of buyer preference for efficiency remains strong.

Key upgrades that resonate with this buyer priority include:

Upgrading to a modern, energy-efficient furnace or installing a
heat pump can be a significant selling point. It is important to
note, however, that the market's valuation of specific
technologies can be volatile. The ROI for an HVAC electrification
project (converting from fossil fuels to an electric heat pump)
QLR SHEELBURVL  Jropped dramatically in While the specific financial return on
% Systems any single technology can change-for instance, the cost
recouped for an HVAC electrification project fell to 52.2% in the
2024 report-the overall trend of buyer preference for efficiency
remains strong. While the general trend toward green features
is strong, the specific financial return on any single technology
can change.

Upgrades that improve a home's thermal envelope, such
as adding attic insulation or replacing old windows with
Improved Insulation new energy-efficient models, are highly valued. These

and Windows improvements reduce energy costs, enhance comfort, and
in Portland's damp climate, help prevent moisture and
mold issues.

Features like smart thermostats not only appeal to a
buyer's desire for modern convenience but also signal a
commitment to energy management.

Smart Home
Technology
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The Work-From-Home Imperative: Creating Flexible Spaces

The widespread shift toward remote and hybrid work has
fundamentally altered what buyers prioritize in a home's layout. A
dedicated home office or a flexible, multi-functional space has
transitioned from a "nice-to-have" to a "must-have" for a large
segment of the market. The widespread shift toward remote and
hybrid work has made a dedicated home office or a flexible, multi-
functional space a “must-have” for a large segment of the market.
While quantifying a precise sale price premium is difficult, homes
marketed with these features meet a clear and significant buyer

demand.

The most cost-effective way to meet this demand is by
repurposing existing square footage rather than undertaking
an expensive addition.The most cost-effective way to meet
this demand is by repurposing existing square footage rather
than undertaking an expensive addition. Converting a little-
used formal dining room or a spare bedroom into a functional
workspace with proper lighting and connectivity can add
significant appeal and value at a minimal cost. Similarly,
converting a little-used formal dining room or a spare
bedroom into a functional workspace with proper lighting and
connectivity can add significant value and appeal.

Embracing the Outdoors: Decks, Patios, and Climate-Ready Yards

Pacific Northwest residents place a high value on their connection
to the outdoors, and this is reflected in their housing preferences.
Renovations that create seamless, functional transitions between
indoor and outdoor living spaces are extremely valuable. As noted,
deck and patio additions offer strong financial returns by
extending the home's usable living area.

An emerging trend is the concept of "climate resilience."
Pragmatic buyers are increasingly attracted to features
that enhance a home's livability and safety in the face of
changing climate patterns. This includes covered patios
with heating elements for year-round use, air filtration
systems for wildfire smoke events, and fire-resistant
exterior materials like fiber-cement siding. These
features demonstrate foresight and responsible
ownership, qualities that resonate strongly in the
Portland market.

T —
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The Appeal of "Move-In Ready": Maintenance is a High-ROI Upgrade

In a competitive market where many buyers are stretching their budgets to afford a home,
the prospect of taking on immediate repairs or renovations can be a major deterrent.
Consequently, homes that are perceived as "turnkey” or "move-in ready’ command a
significant premium. This means that some of the most impactful and highest-return
‘renovations” are, in fact, fundamental maintenance and cosmetic fixes.

Investments in the following areas signal to buyers and appraisers that a home has been
meticulously cared for, reducing their perception of risk and future expenses :

A Fresh Coat of This is one of the cheapest and most effective ways to
‘ Neutral Paint make a home feel clean, bright, and new.

Worn, scratched, or dirty flooring is an immediate turn-off.
Flooring Refinishing hardwoods or installing new, neutral carpeting
can transform the feel of the entire home.

Refinished or Clean

LEICILCRESACCIE facade and driveway are critical for curb appeal.

/‘ [ A Clean and A roof free of moss, clean gutters, and a pressure-washed

A home's final sale price is determined by more than a simple calculation of its physical
attributes. It is heavily influenced by the overall story the property tells. A home with a new
steel door, a freshly serviced furnace, a tidy yard, and a clean, freshly painted interior tells a
compelling story of care, security, and effortless living. This positive narrative reduces a
buyer's perceived risk and anticipated workload, a peace of mind for which they are willing
to pay a premium. Therefore, renovations that contribute to this narrative, even low-cost
cosmetic ones, can have an outsized positive impact on value, while any visible sign of
neglect can have an outsized negative impact.
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A PRACTICAL GUIDE FOR PORTLAND HOMEOWNERS:
STRATEGY, PERMITS, AND PROFESSIONALS

The optimal renovation plan
depends heavily on the
available budget and the
existing condition of the home.
A tiered approach allows for
strategic allocation of
resources.

This budget level should focus almost exclusively on high-
impact cosmetic fixes and "sweat equity” projects. The priority
is to create a clean, bright, and well-maintained appearance.
Key actions include deep cleaning the entire property,
decluttering to make spaces feel larger, applying a fresh coat of
neutral paint to all interior walls, updating dated light fixtures
and cabinet hardware, and performing basic landscaping such
as mowing, weeding, and adding fresh bark mulch.

TIER 1 (BUDGET < $5,000)

This range represents the "sweet spot” for generating significant
profit. Homeowners should target one or two of the highest-ROI
projects identified in this report. An investment in this tier
could fully fund a minor kitchen remodel (average cost $27,615),
which has a 123% ROIl. Alternatively, it could cover a
combination of top-performing exterior upgrades, such as a
new garage door ($4,908) and a new steel entry door ($2,338),
TIER 2 (BUDGET $5,000 - with funds leftover for professional painting or floor refinishing.

$30,000)

b

With a more substantial budget, homeowners can address
larger-ticket items, but caution is paramount to avoid over-
capitalization. This budget could be allocated to replacing a
roof or siding if they are in visibly poor condition, as these are
major concerns for buyers. However, venturing into major
remodels or additions should generally be avoided unless the
property was purchased in a state of significant disrepair and
the goal is to bring it up to the neighborhood standard.

TIER 3 (BUDGET > $30,000)



Navigating Portland's Permitting Process

When a Permit is
Required

liéa Consequences of

G Q' Unpermitted Work

The Permitting
Process and Fees

Proper permitting is a non-
negotiable aspect of
renovating in Portland. Failure
to comply can lead to
significant financial penalties
and major complications during
the sale of the home.

Most substantial renovation work requires a permit from
the Portland Bureau of Development Services (BDS). This
includes any project involving structural changes (e.g.,
moving or removing walls), altering electrical systems, or
modifying plumbing. Cosmetic work such as painting,
installing new flooring, or replacing cabinets typically does
not require a permit.

Performing work without a required permit can result in
daily fines until the issue is rectified. Furthermore, sellers
are legally obligated to disclose any unpermitted work on
the seller's disclosure form. This disclosure is a major red
flag for buyers and their lenders, often leading to canceled
sales, lowball offers, or demands that the work be
retroactively permitted and inspected, which can be a
costly and time-consuming process.

The process begins with submitting a detailed application
and project plans to the BDS. Permit fees in Portland are
calculated based on the total valuation of the project,
which includes both labor and materials. A single project
may incur multiple fees, such as a base building permit
fee, separate fees for electrical and plumbing work, and
System Development Charges (SDCs) if the project
increases the property's impact on city infrastructure.



Hiring the Right Contractor in Portland

The quality of workmanship is a critical factor
in the final value of a renovation. Shoddy or
incomplete work can detract from a home's
value more than if no renovation had been
done at all.

The first step is to ensure any potential contractor is
licensed and insured. Homeowners can and should verify a
contractor's license status with the Oregon Construction
Contractors Board (CCB). This provides a crucial layer of
protection.

Verification and
Licensing

A thorough vetting process should include several steps.
Check online reviews on platforms like Google and Houzz,
but also ask the contractor for a list of local references
from recent, similar projects and follow up with those Vetting Process
references. Review their portfolio to ensure their work
aligns with the desired quality and style. Finally, obtain at
least three detailed, written bids to compare scope and

pricing.

Be wary of contractors who demand a large upfront
payment, are unwilling to provide a detailed written
contract, or cannot show proof of licensing and insurance. Avoiding Red Flags
A professional contractor will provide a clear plan, a
transparent budget, and a comprehensive contract that
outlines the scope of work, timeline, and payment
schedule.

Ultimately, achieving maximum resale value from a renovation is not the result of a single
decision but the successful execution of a comprehensive strategy. The highest returns are
found at the intersection of three critical elements. First is the reliance on High-ROI Data,
choosing projects that are empirically proven to perform well in the specific Portland
market. Second is an understanding of Local Buyer Psychology, aligning those data-driven
projects with the qualitative desires of Portland buyers for sustainability, functionality, and
move-in readiness. The final, indispensable pillar is Professional Execution, ensuring that the
chosen project is completed to a high standard of quality, with all necessary permits, by a
vetted and qualified professional. Neglecting any one of these pillars—such as undertaking a
high-ROI project with poor workmanship or without the proper permits—will undermine the
entire investment. This trifecta provides a clear and powerful framework for any Portland
homeowner embarking on a pre-sale renovation journey.




