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Hi. I'm Delilah and I believe in

home,

If wou'rs reading this, chances s you're
dragrming Sbout swhing your very Tirst home
Bul maybe yvaure Blsa fesling  Refvous

overwnelimead, or gven stuck Yolu'te not alone

[work with so many renters who say things
155

= "Wl alwaie be renting.”

= “Waisan't bins un bl wee Have 20% down”

= "Busng sounds toe stresstol’

The truth? Homeownership = possible soomer
than you think, With the right guldance, you
cah feel confident; supported, and oroud whan
voul hold thoase Keyve in your hand.

Thiz guide was credbed just for frst-Lme mayers
ke vou—to give ywol clarity, bust the myths,

and walk yvou through eech step af the process.

O foe.
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MYTHS BUSTED FOR FIRST-
TIME BUYERS

“You need 20% down."
Many programs allow as little as 3-5% down [sometimes even 0% with
VAILSDA)

“Credit has to be perfect.”
Mol true! Many lenders can work with less-than-perfect scores, and there
are simple steps we can take together o strengthen your application.

"Renting is safer."
In reality, rent keeps rising while a fixed mortgage stays steady and every
payment bullds equity for you, not your landlard.

“Buying is too stressful.”
With the right agent, the process becomes clear, step-by-step, and even
exciting. You dan't have to do it alane.




W/ h_‘;,-* BL‘[}--* [nstead of Rent?

Renting can feel safe and simple—but it comes at a cost.
Every month, your payment disappears, building your
landlord’'s wealth instead of yvour own.

Owning flips the script:
o Each payment builds equity and long-term stability.
o A fixed mortgage protecis you from rising rents,

o You create a legacy and a place that's truly yours.

Imagine paying $1,600 a month not into someone else's pocket, but

toward your own home, your future, and your family's security.

Renting may feel easy now, but homeownership gives you
something rent never can: growth, stability, and the pride of

awnership.

e
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AVOID THESE
FIRST-TIME BUYER
MISTAKES

» Opening new credit cards before closing.
« Oyerextending beyond a comfortable
monthly payment

» Skipping the inspection to "save maney.”

« Drainmg your savings with no cushion

laft ¥

Small missteps can derail your home purchase. Opening new credit
cards or taking on debt can hurt your approval right when lenaers
are reviewing your finances. Stretching your budget too far may
leave you “house poor” and stressed instead of secure. Skipping the
inspection to save money risks hidden repairs that could cost
thousands later. And draining yvour savings leaves no safety net for

moving expenses or emergencies.

Avoiding these mistakes protects your approval, your finances, and

your peace of mind so your first home feels exciting, not

overwhelming.
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DELILAH WARE

Your Local Real Estate Expert!

L | . Hi, I'm DBelilah with Radcliffe Cornish. Nothing makes me happier than
I helping someone step into one of life's biggest milestones buying theair
1 \ very first horme.

| know it can feel scary, especially if you've been renting and hearing
things like "you need 20% down' or “vour credit has to be perfect” The
truth is youdon't have to have it all figured out That's why I'm here

I help renters who feel overwhelmed or stuck break through the myths
and fears holding them back—so they can finally buy a home and feel
conflident about the future. Because this iIsn't just about real estate; it's
about stability, security, and the pride of having a place to truly call vour
oA,

Every ctient has a story, and | feel honored to be part of It My promise is
to walk beside you, gulde you step by step, and celebrate with you
when you get the keys to your very first home.




SUCCESSFUL
BUYING PROCESS

BUYING YOUR FIRST HOME CAN
FEEL A LITTLEOVERWGRELMING.

but it dossn't have to be. With the
right gudance, it becomes the
exciting start of a brand-new chapter
the joy of creating rmernories i 3
piace that finally feels like yours.

I'mn here to make the process simple
and stress-free, from setting your
budget and finding the right
neighborhood to that unforgettable
moment when you hear, "Offer
accepted!”

This isn't just a move it's an adventure
And | can't wait to celebrate each siep
with veu as yvou find the home that
fits vour life perfectly.

CLOSE ON THE

HOUSE |AND
SET YOUR FIND YOUR INSPECTIOMN CELEBRATE]
BUDCET HOME AERIOD

GCET BERE- MAKE AN CONMTINGEMCY
QUALIFIED GFFER AL




How Does 2 Real Estate

Transaction Work?

o ; . b -
THINKIOFSEHE BUYINC BROECESS A5
STEREB U0 1;?#:1 N THE |_af';r, LEADING YOUsall. THE WAY

ERey. VW HE NECCIUEEINALLY CEL TMHE-KEYS]

b

AJOURNENEBEACH

Cet Pre-Approved: Talk to a lender, know your budget, and get
1 your ‘green light" This shows sellers you're serious and gives you
confidence.

Find Your Home: Search for homes that fit yvour must-haves and

2 . .
schedule showings. Find Your Home

3 Make an Offer; Your REALTOR® presents your offer and negotiates
terms with the seller.

£ Offer Accepted & Earnest Money: Once acocepted, you'll deposit

earnest money to show goad faith.

Inspection & Appraisal: These aren't roadblocks — they're
5 protections. Inspection checks the hame's conditiorn; appraisal
confirms its value.

Title & Loan Work: The lender processes your loan while the title
company ensures the seller has clear rights to sell.

Final Walkthrough: Before closing, you |l do a walkthrough to
confirm everything looks good and repairs are complete.

Closing Day: Sign the final documents, the loan funds, and the title
8 is recorded, Kays in hand — you're officially a homeowner!




FIRST-TIME

BUYER TIMELINE:

!

BUDGET

= Daterming what you Wwant your
payment o be
Ceterming how much you want
Lo Ut Qowin
Start with comfort, not fear.
What monthly payment feels

right for you?

MEET WITH A LENDER

s |nterview lenders
Your e
whiat vou can afford and show

you loan programs made for

1 denied
Ve up-—-tnera arg

arg
Define the location you want

ta lve in

Stay focused-—drearn Big, but
dan't fall in love

SHOWINGS

Walk any homes that meet

all of the gualifications
¢ set until yvou find the
1t one & submit an .
We'll tour ho that maich
MOUr mgst WOl

find the one

OFFER ACCEPTED!

Once your offer is acc
you'll deposit earnest
Then comes the 10-day
inspection pericd and

appraizal

CLOSING DAY

« Signall lender documents

Aocuments
e fund
 the documents are
sigrned and the loan funds
you're officially a

homeowner

MOVING DAY

Schedulo
Turry on wouwr utilities,
N pE and start making

WL F 3 home. This is

the start
chapter!

Welcorme Homrel




FINDING YOUR
COMFORT ZONE

| know.. the dreaded "B" word budget. But
here's the thing: being clear on your budget
makes the entire home-buyving journey so

much easler and far less stressful.

Doen't start with fear start with comfort. Ask
yourself: "What monthly payment truly feels
gafe for me and my family right new?" A good
rule of thumb is to Keep Your mortgage at or

Brelow one-third of yvour take-home pay.

Yes, a lender will help yvou nall down the
official numbers, but only you know what fes|s
comfartable. Budgets aren't one-size-fits-all. If
vau're early In your career, you might fesl
confident stretching a little, knowing your
incame will ikely grow. If yvou're |ater in your
career or working with a fixed income, staying
conservative may give you more peace of

rmino.

The goal Is to find the sweet spot that fits your
life, s& your new home feels exciting not
overwhelming. Remember, a smart budget is
the foundation that keeps the joy in your first

home purchase.




UNDERSTANDING
AGENT COMPENSATION

in moast real estate transactions, there are
two agents Involved—one for the seller and
ane for the buver, Each agents job 5 to
advocate for their client’'s best interests.

lraditionally in Houston, sellers have covered
bath sides of the commission—often around
3% for the seller's agent and 3% for the
buyer's agent. But recent NAR rule changes
mean things can look a little different now.
Sallers are no longer reguired to advertise a
buyer's agent commussion i the MLS, but

many still choose to offer one.

Here's why it matters: when sellers cover the buyer's agent commission, it
makes their listing more attractive and keeps the purchase more affordable
for buyers especially first-timers who are already covering upfront costs like
inspections, appraisals, and moving expenses. It also helps create a smoother
transaction, since a represented buyer Is more informed, supported, and

confident all the way to closing.

That said, sellers aren't required to pay this. As a first-time buyer, you shauld
be aware that in some cases, you may need to pay your agent directly. The
good news? As your REALTOR®, my job is to negotiate on your behalf
including working to secure seller-paid commission whenever possible so

yvou dan focus on finding the right home with peace of mind.



WHY HAVE
AN EXPERT

ON YOUR
SIDE WHEN
BUYING A
HOME?

— 1
58% OF BUYERS SAY THEIR AGENT POINTED
OUT FEATURES OR ISSUES IN THE HOME
THEY WOULD NOT HAVE NOTICED
OTHERWISE.

Are you required to use a real estate agent to buy a home?
Mo- you don't have to, But think of it like this: you wouldn't trust just anyone
with your hair on a big day. Why risk something as important as your first

home?

Buying your first home 15 one of the iggest financial decisions yvou'll ever
make. Without the right guldance, things can go wrong sometmes really
wrong., Having an experienced REALTOR® by vour side means you're
protected, supported, and confident through every step. It's about more than

just buying a house it's aboul protecting your future and your peace of mind




WISH LIST

Buying your first home is such an exciting moment- it's
your chance to dream big about the life you want. Start
by jotting down everything you'd love in a home, no

limits. Then, narrow that list to your top 3-5 must-haves.

This little step makes a huge difference. |t Keeps you
focused when we tour homes and helps us Zero in on
what truly matters most to you. If a pool i1s on your must-
have list, for example, we'll only look at homes that
already have one—or ones priced so you can add It That
way, your first home 1sn't just a house, It's a perfect fit for

your lifestyle and dreams.

DOWN PAYMENT

In Houston, vou don't nesed a huge Z0% down payment
to buy yvoaur first home., Many frst-time buyers qualily
with [ust 3-5%, andg 'l help vou fing the program, that
works best for vou, The amount yvou put down will shape
vour monthly payment, so Knowing it early gives you

peace of mind

You'll also set geide earnest money—usually about 1% of
the purchaze price here [t's your "good faith” deposit to
chow the saller you're serious, and the best part s 1t goes
straight toward your down payrnent at closing

Il walk you through each step so vou feel prepared and

excited, ot stressed,




BATHROOMS

New Home

WiISH LIST

KITCHEN BACKYARD

FAMILY ROOM F
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GET PRE-APPROVED WITH A
LENDER BEFORE YOU SHOP!

You ve been dreaming about your first haome now its time to take the step that

makes i1 real getting pre-approved. Think of pre-approval as your "golden ticket.”

It shows sellers you're serious, gives you a clear budget, and keeps you from falling
ire lowe with hormes outside your ramge. Even if you've been denied before, don't
give Lp there are lenders and programe designed specifically for first-time blyers.
And when the nght home comes along, that pre-approval letter becormes yaur

proof that vou're financially ready.

To make the process smooth, here's what yvou'll want to bring your lender:
» Paystubs from the fast 2-months
» WWeZs ortax returns from the past 2 years
# Bank statements from the last 2 mionths
e A valid photo D

Hawifng these documents ready upiont makss aven/thing faster and sasier, 50 yiau can

focus on the exciting part—linaing your drezgm Rome with confidence



FIRST-TIME
BUYER LOAN
OPTIONS

Buving vour tirst home doesn't
require perfecr credit or a huge
down pavment. One of the most
important things to know is this:
there are programs built to help
firste-time buyers succeed,

Too many renters believe the 20% down myth. The
truth? Most first-time buyers qualify with much |less
and there's a loan option for almost every situation.

Popular Loan Options

« FHA Loans: Low down payment, flexible credit.

« WA Loans: 0% down for veterans and active duty.
« USDA Loans: 0% down in rural/suburban areas.
« Conventional Loans! As |low as 3% down.

Knowing your loan cptions gives yvou more choices,
more confidence, and £ clear path to
homeownership the right program can turn
"someday” into today




THE SMOOTH
TRANSITION:
RENTING TO

BUYING

If you're rmeEnting now, your path to
betcoming a homeowner s usually much
simpler than you expect. You don't have to
worry about lining up the sale of another
property you're free to focus on finding the

right home for your next chapter.

Cince yvou close, you'll usually have a little bat
of time before your first mortgage payment
is due, That built-In cushion gives you
breathing room to plan your move, gel
settled, and e3ze Into homeownership
without the stress of paying rent and a

mortgage at the same time.

As your REALTOR®, my job is to make this
transition smooth and exciting. I'll guide
you step by step so you feel confident,
supported, and ready to step into the joy of

awnling your first home,




This is the Best Part... Shopping for
Your New Home!

Mow the fun part! We'll create a custam search so you ses homes that match vour
must-haves and your budget. The momeant a property hits the market, you'll:get an
instant alert. See something yvou love? |I'll schedule a private showing so we can

walk through it together.

To keap the process smooth and enjoyvable, here are a few tips:
» Stick to yvour budget—Iicoking too high can fead to frustration, and | want you
excited about what's truly within reach.
¢ Be resgectful during showings—rmany homes are still cccupled, 5o we'll be
mindful, especially if families are prasent.
o Savie the money talk for later—many homes have camearas, so we'll handle pricing
conversations privately after the tour.

WITH THESE IN MIND, GET READY-—-YOUR DREAM HOME SEARCH IS OFFICIALLY GON!

Maki ng an Offer

When you find “the one" this is
where | go to work for yvou. I'll guide
you through writing a strong cffer,
explain each piece of paperwork in
plain language, and negotiate on
vour behalf to get the best terms

possiole,

My goal is to protect vour interests and
glve you confidence at every step, so
you can move forward knowing your
dream: home Is within reach.




YOU'RE UNDER CONTRACT...

Now what?

Dnce your offer |5 accepted, the next step i= working with the Title Company. Think
of them as the coordinator who brings everyone together—buyer, soller, agents, and
lender—to make sureall the paperyvork s correct and every box is checked., You
don't have to worry about the behind-the-scenes detaile- I'll walk you through what

matters mostwhilethey kandle the legal and tachnical side.

THE DETAILS...

Earnest Money Deposit [HspecticnPeriad This = vaur oppartunity 1o
ully chedk aut the home before moving forward. IUs strangly

recommanded 1o Mire a pre ol mepestor who an gie'the

property 8 thorough review and flag any (ssues vou'l| want to-kKnow

alaur

Inspection Pernod: This [8your chance 1o make sure the hame (517
good shape Belors riiowina forsard, & profeskional (nepectar «Aill
check the property top to bottam and point out ary 1S50es, S you

can makedntor mad decisiong with confidenoe

Appraisal after the inspaction corm the aporgmsal. YWour lended
'} .i arders this to confirm the home's value matches the price you
agreed to pay. s an [mportant step that protects. Vo

W Eaying




10-DAY
INSPECTION PERIOD: PROTECT YOUR INVESTMENT

For first-time buyers, the inspection can fegl a little [ntimidating but It's not
meant to scare you. These aren't roadblocks they're protections

A professional inspector will check things you'd never think to look at on
your own, from the roof and attic to the A/C, plumbing, and electrical
systems: Their detalled report shows you what's in good condition and what

might need attention.

The best part? If Issues come Up, you're hot stuck, You can ask the seller to

make repalrs, request a credit, or in some cases walk away with your earnest

money protectad.

This step s one of the most valuable safeguards you have. |t gives you peace

of mind, protects your investment, and ensires you're moving forward with

confidenoe




THE APPRATSAL:
YOUR SAFETY NET

Once the inspection is behind you, the next safeguard in the
process is the appraisal, Just like the inspection protects you from
hidden repair costs, the appraisal protects you from averpaying.

Your lender will order the appraisal to confirmy that the home's
value matches the price you've agreed to pay. If the appraisal
comes In lower than expected, you're not stuck—you have
options. You can walk away and keep your earnest money, you
and the seller can renegotiate, or you can decide if bringing extra
funds makes sense for you.

After the appraisal is settled, your earnest money usually
becomes non-refundable, which is why this step matters so
much. It's one more way to make sure the home you're buying is
worth every dollar you're investing.




CONTINGENCY

A contingency s simply a condition that
must be met before your purchase
moves forward, For example, your
contract may include contingencies far
Inspection, appraisal, or |loan approval,
These give you the chance to make sure
everything checks out before wvour
gdarnest money becomes non-refundable
("FRard)

Don't worry I'll walk yvou through =ach
deadline and kKeep yvou on track The
gaal Is o protect vou; not overwhelm
you, so vou always know exactly what's
exdpected ahnd When.

Ly | i |
FINANCING
Once you re under contract, your lender
will need certain documents and
updates from you, so it's important to
stay in close touch. Just as important—
avold making any blg purchases during
this time. Buying a car, new furniture, or
running up credit cards can change your
debt-to-income ratio and put your lean
approval at risk,

Think of It as a “pause button™ en
spending. Once we close on your new
home, you'll have plenty of freedom to
decorate, furnish, or even shop for that
new car. For now, staying steady Keeps
yvour financing safe and gets you to the
finish line smooathly,

s
RADCLIFFE
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= FINAL WALK THROUGH

A few days before closing, you'll get to walk through your

naw home one [ast time. This Is your chance to make sure

aryy agreed repairs are finished and that everything looks

ust as it arg when you went under contract

Don't worry if you see boxes stacked around the sellers are

usually in the middle of moving out. If everything checks

out, you'll give the thumbs-up on the home's condition, and

then we're all set for a smooth closing day,




CLOSING DAY
CONGRATULATIONS, YOUR NEW BEGINNING

Closing day s such an axciting milestone.. its when all of your planning and
patience finally pay off and you get to call yvourself a homeowner, A few days
before, the Title Company will have your loan documents ready, and you'll elther
slgn In person ar from home with a notary. Most of the paperwark is done ahead of

time, so the final step is simple: once the title is recorded and the loan funds, It's

official

That's the moment wea've been walting for keys in hand, photoes snapped, and
memories ready to begin. And a little bonus: your first mortgage payment usually
isn't due for 45 to BO days, giving you a cushion as you settle in. My job is to make

sure you feel confident and ready, so closing day s all about celebrating your new

beginning!

RADCLIFFE



Guidance you

CAN COUNT ON

| know buving your first home isn't just about
numbers. it's about finding a place where you
feel secure, proud, and excited for the future
There may be a few bumps along the way, but

vou don't have to face them alone.

You can count on me for regular updates,

honest guidance, and creative solutions to
keep things on track. My goal is to make this
journey as smooth and stress-free as possible,
so you can focus on the joy of becoming a

homeocwner.
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READY TO 5EE
WHAT YOU CAN

& : REALLY AFFORD?
b LET'S CHAT

NO PRESSURE, JUSNT
POSSIBILITIES.

Set your appointment
ares

210 é“)

e

s

REAL ESTATE AGENT

' 09367550453

| delilah@redcliffecornish.com

LR |

delilah.warepg.com

GET IN CONTACT




