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Introduction: Selling as a Senior is Different

Selling a home later in life is more than just another transaction; it’s a

personal transition. For many Long Island families, the home has been

the heart of their lives for decades. It's where children took their first

steps, where neighbors turned into lifelong friends, and where family

gatherings filled the rooms with laughter. I understand this experience

because I’ve been through it myself. Assisting my own parents in

navigating these decisions gave me a firsthand understanding of the

emotions and logistics involved and how crucial it is for families to

receive guidance, not pressure.

That’s why my approach is centered around education, empathy, and

empowerment. Seniors deserve to make confident, well-informed

choices not rushed ones. My role is not just to help you sell a home, but

to assist you in making the right next move for your life, comfort, and

legacy. This guide aims to empower you with clarity. You’ll find practical

steps, market insights, and planning advice to make your journey

smoother. When you’re informed, you’re empowered and that’s the

essence of this guide.
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The Best Time to Sell: It’s About Family, Not the Market

When is the right time to sell? Most people look to the headlines, the

interest rates, or the economy  but the truth is, the best time to sell

is when it’s right for your family.

I’ve sat at many kitchen tables where timing wasn’t about the

market; it was about life. Maybe it’s time to simplify, to be closer to

family, or to move to a community that better supports your next

chapter. Those reasons matter more than any market headline ever

will.

Here’s what to consider:

Family Timing: Are there health or caregiving needs that make a

move practical?

Financial Timing: Are you comfortable with the costs of maintaining

your home versus the benefits of selling?

Lifestyle Timing: Does your current home still fit how you live day

today?

I’ve found that when families align their move with their goals  not

the market  the process feels smoother, more meaningful, and far

less stressful. My role is to help you identify your timing, then

position your sale to make the market work for you.
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Preparing to sell doesn’t have to be overwhelming. I always tell my

clients: you don’t have to do everything at once  just start

somewhere. Begin small. One drawer. One shelf. One closet. Each

step builds momentum. Over the years, I’ve noticed that

sentimental value can make letting go tough, but it helps to focus

on what truly matters. Your memories aren’t in the furniture  they’re

in your heart. Here’s a simple roadmap to prepare your home:

*Declutter Gently: Concentrate on one small area at a time. Keep

items that bring joy or meaning. Donate or gift the rest.

*Make Minor Repairs: Tighten handles, freshen up paint, brighten

the lighting. Small touches make a big difference to buyers.

*Stage for Warmth, Not Perfection: You don’t need an expensive

makeover. Clean, cozy, and cared-for homes sell faster because

buyers can feel the pride of ownership.

If you need a little help, I’ve created a Room-by-Room Declutter

Worksheet that breaks this process down into easy, daily wins.

Preparing Your Home: Declutter, Repair, and Stage
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Local Market Factors: Comparing Nassau and Suffolk

One of the perks of being a Long Island native is understanding

how each area boasts its own unique personality and real estate

rhythm. Nassau County tends to experience quicker sales and

higher prices, thanks to its proximity to New York City and

convenient commuting options. Homes here often attract

professionals or families eager to be closer to work or top-tier

schools. Conversely, Suffolk County appeals to those seeking space,

tranquility, and a sense of community. Buyers in Suffolk typically

prioritize value, lifestyle, and long-term comfort. It’s important to

recognize that seniors often reside in homes situated in highly

sought-after, low-inventory areas. This means you might have more

leverage over your sale than you think. With the right approach,

you can position your home to attract serious buyers while aligning

the process with your personal objectives. If you're curious about

your home's current market value, I can provide a Senior Market

Snapshot comparing neighborhood trends in both Nassau and

Suffolk, enabling you to make informed decisions without feeling

rushed.
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Avoiding Common Mistakes

After helping many families through this process, I’ve seen where

good people get tripped up. The key is to avoid the most common

pitfalls:

Waiting for the “Perfect” Time: There’s no such thing. The best time is

when your life is ready, not just the market.

Trying to Do Everything Alone: Real estate for seniors involves

emotional, logistical, and financial layers. You shouldn’t have to

navigate that alone.

Overlooking Tax Implications: Even a home sale can impact your

estate or capital gains. With my background in accounting and an

MBA in Taxation, I can help you understand these considerations

before you sell.

Letting Emotions Delay Progress: It’s okay to feel attached, it

means your home has served its purpose beautifully. But when you

focus on what’s ahead, you’ll find a sense of peace and possibility.

This is where empowerment through education truly matters. My

goal isn’t to rush you, it’s to give you the clarity and confidence to

move forward on your terms.
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Next Steps: Let's Build Your Plan
Every family’s situation is unique, which is why every plan should

be, too. Whether you’re six months from selling or still just “thinking

about it,” now is the perfect time to start mapping out your next

steps.

When we sit down together, we’ll look at:

Your home’s current market position

A realistic timeline that fits your comfort level

How to coordinate with your financial and estate goals

Options for rightsizing, aging in place, or transitioning to a new

community

You’ll walk away with a clear picture of your options — no pressure,

just understanding.

I’ve always believed that real estate done right is about people, not

property. It’s about helping families move forward with confidence,

dignity, and peace of mind. And that’s exactly what I’m here to do.

Contact:

 Garret Golden

 Certified Senior Relocation Specialist | MBA – Tax & Accounting

 Email: garret.golden@joinreal.com

 Phone: (631) - 987-0326
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Join Our Senior Empower Hour! It's one of my favorite aspects of this

mission. Twice a month on the 1st and 3rd Thursday at 9:30 AM we

host live sessions in our Long Island Seniors Facebook Group,

providing education, encouragement, and a sense of community. We

cover topics such as decluttering and home organization, planning

your next move with your family, senior safety and home

modifications, and strategies to preserve wealth and avoid common

selling mistakes. This is a completely free, friendly, and non-sales

environment. It's a space to learn, connect, and feel supported.

Empowering seniors through education doesn't just change moves it

changes lives.

SENIOR POWER HOUR FREE SEMINARS
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About the Author

Garret Golden is a Licensed Real Estate Salesperson with Real Broker

NY and a Certified Senior Relocation Specialist and Certified Real

Estate Planner, serving seniors and their families across Long Island.

With a background in tax and accounting (MBA in Taxation and

Accounting from Baruch College and a B.A. from Fordham

University), Garret brings a unique perspective that blends real

estate expertise with financial insight. He helps clients not only

navigate the logistics of selling a home but also understand the tax,

legacy, and emotional impacts of their next move. After helping his

own parents through the challenges of downsizing and rightsizing,

Garret made it his mission to empower seniors through education.

His approach focuses on clarity, compassion, and confidence,

ensuring every client feels supported at every step. Garret leads

educational initiatives such as the Senior Empower Hour, a bi-weekly

online seminar designed to educate, connect, and inspire Long

Island seniors and their families. To learn more, visit

https://LIRealEstatePlanner.com or join the Long Island Seniors

Facebook Group for upcoming events and resources.


