
Your Home
Seller’s Guide

When you’re selling your home, you want it to look its best. Follow these 
steps to make your home shine and sell as smoothly as possible.
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Preparing Your
Home for Sale

Make your home seem bigger 
E\�SXUJLQJ�VWX΋�IURP�HYHU\�
room and closet, the garage, 
the basement and the attic. 
Lease storage space for 
belongings you won’t need 
while showing your home.

5HPRYH�HYLGHQFH�RI�SHWV�VXFK�DV�
toys and crates.

Manicure your lawn, shrubs and 
ȵRZHU�EHGV��3ODQW�IUHVK�ȵRZHUV�
RU�GLVSOD\�SRWWHG�ȵRZHUV�RQ�\RXU�
front porch.

+DYH�D�KRPH�LQVSHFWLRQ�EHIRUH�
you sell and make needed 
repairs. Keep receipts and 
warranties for the new owner.

+LUH�D�SURIHVVLRQDO�VHUYLFH�
to clean the house from top 
WR�ERWWRP��+DYH�FDUSHWV�
SURIHVVLRQDOO\�FOHDQHG�RU�HYHQ�
replaced.

Depersonalize your home by 
UHPRYLQJ�IDPLO\�SLFWXUHV��

Touch up paint around the 
house. Don’t forget the front 
and garage doors.

DECLUTTER

STASH PET ITEMS

CURB APPEAL

CLEAN, CLEAN, 
CLEAN

PRE-SALE 
INSPECTION

REMOVE PHOTOS

FRESHEN-UP 
WITH PAINT
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Marketing 
Your Home

Partner with an experienced 
REALTOR® with a solid 
marketing plan. 

)RU�RSWLPDO�SUHVHQWDWLRQ��KDYH�
your house professionally 
staged.

7LG\�XS�DQG�OHDYH�EHIRUH�
showings and open houses. Hide 
keys, mails and medications. 
Make sure bathrooms shine and 
smell clean. Take out trash and 
open window blinds. Turn on all 
the lights and set the thermostat 
DW�D�FRPIRUWDEOH�OHYHO��/LJKW�
scented candles so your home 
will smell good.

Price your home correctly. 
Your REALTOR® will prepare a 
FRPSDUDWLYH�DQDO\VLV�RI�VLPLODU�
KRPHVȇ�PDUNHW�YDOXH�LQ�\RXU�
neighborhood. Then, focus on 
those homes’ sales prices.

'LVSOD\�ȵ\HUV�GHVFULELQJ�\RXU�
neighborhood, amenities, 
utility costs and homeowners 
association dues.

PARTNER WITH 
A REALTOR®

STAGE FOR A 
QUICK SALE

QUICK 
CLEANING TIPS

SET THE 
RIGHT PRICE

PRINT MATERIALS
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Closing the Sale
2QFH�\RX�UHFHLYH�DQ�R΋HU��OHW�
your REALTOR® guide you in 
negotiating price and terms. 
%XW��RI�FRXUVH��QRW�HYHU\WKLQJ�
comes down to price. 

Be reasonable in responding to 
a buyer’s repairs request after 
inspection. Wear and tear is 
H[SHFWHG��3URYLGH�SDLG�LQYRLFHV�
showing any repairs you make.

%ULQJ�D�JRYHUQPHQW�LVVXHG�
photo ID, the keys to the 
property, and any outstanding 
documents and paperwork 
your attorney or escrow agent 
instructs you to bring.

NEGOTIATE PRICE
THE INSPECTION 

REPORT CLOSING DAY


