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Hello, I'm Ryeong Jeong.

I'm more than just your local real estate agent. I'm
your dedicated partner for life. | pour my heart and
soul into every client, offering unwavering attention
to detail and robust negotiation skills in real estate
transactions. My focus is on building relationships,
not just facilitating transactions, ensuring your best
interests are always at the forefront.

Navigating life-changing transactions can be
daunting, but with me by your side, every step
becomes smooth and hassle-free - whether you are
looking to buy your first home, sell your current
property, or make a real estate investment.

In this ever-evolving market, | invite you to explore
the value of your property through a review of
comparable sales data if you're considering selling
your home. Partnering with me means gaining access
to expert marketing, negotiation strategies, and
comprehensive market insights for the best outcomes
in your real estate journey.

Whether you're buying, selling, or just curious about
our community's real estate market, don't hesitate to
reach out. I'm eager to get to know you and help you
achieve your real estate goals.

@ ryeong.lifetimerealtygroup.com W%

@ryeong.realestate

REALTOR®
+1323-684-6935 Im
ryeong@lifetimerealtygroup.com
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ABOUT
LIFETIME REA

It's a pleasure to meet you! At Lifetime Realty, we're driven

by a deep commitment to our core values and a steadfast
dedication to serving our community. This unwavering
commitment has propelled us to become one of the
leading brokerages in Southern California. Every agent at
Lifetime Realty is dedicated to providing an exceptional
real estate experience, continuously pursuing innovative
products and services that elevate our client satisfaction

to new heights.

We firmly believe that real estate is a cornerstone of
wealth creation. Our agents are equipped with proven
strategies to foster success, not only through their work
with buyers, sellers, and investors, but also by acquiring
investment knowledge that paves the way for a secure
retirement through our wealth-building system. Our work
mirrors our core values, which serve as a guiding
compass in both our personal and professional

endeavors.
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WHAT TO EXPECT FROM
LIFETIME REALTY

At Lifetime Realty, we firmly believe that real
estate is a cornerstone of wealth creation.
We are equipped with proven strategies to
foster success, not only through their work
with buyers, sellers, and investors, but also
by acquiring investment knowledge that
paves the way for a secure retirement
through our wealth-building system. Our
work mirrors our core values, which serve as
a guiding compass in both our personal and

professional endeavors.

01

OUR VISION
Helping families build

generational wealth

through Real Estate.

02

CORE VALUES

Honesty & Integrity

Impact & Growth
Commitment to Excellence
Solutions Oriented

Build Lifetime Relationships
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WHY CHOOSE

LIFETIME REALTY?

At Lifetime Realty & Investments, we
are your trusted advisors and have

your best interests at heart, because
we focus on relationships rather than

transactions.

Our full time and full service
Residential, Commercial, and
Investment Agents have the
knowledge and experience to serve all
of your Real Estate needs from the
sales and marketing of your primary
residence, to portfolio investment and

wealth building.

7 | $142.5M

SALES VOLUME

$25.1M

COMMERCIAL SALES

Jon | $16.2M

—L— MULTI-FAMILY & FLIP PROPERTIES
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'HOME BUYI

[

SELECT A REAL ESTATE AGENT

|

OBTAIN FINANCIAL PRE-APPROVAL

|

ANALYZE YOUR NEEDS IN BUYERS CONSULTATION

|

SELECT PROPERTIES

|

VIEW PROPERTIES

|

WRITE AN OFFER TO PURCHASE

|

NEGOTIATE TERMS
ACCEPT CONTRACT
. < | >
I CONDUCT TITLE SEARCH | OBTAIN MORTGAGE FINANCING |
I CONDUCT INSPECTIONS
|[REMOVE ANY CONTINGENCIES| * CREDIT CHECK  * SURVEY l : |
T « UNDERWRITING «INSURANCE [ RESOLVE ANY ISSUES |
| OBTAIN TITLE INSURANCE | + APPRAISAL |
I N Z
/ N

N4

OBTAIN FUNDS FOR CLOSING

CLOSE ON THE PROPERTY
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BUYER CLIENT INSTRUCTIONS

O1

02

03

04

In your "Custom Automated Home Search," the moment you identify a
property you're interested in, please notify me immediately via email, text,
or phone call. In this competitive market, homes move quickly. Timely
communication ensures we can schedule a showing before another
opportunity arises.

Should you encounter an open house for a property you're interested in,
please notify me immediately via phone, email, or text. While attending
open houses independently is perfectly acceptable, it's crucial to inform the
present real estate agent that you're already represented by me. This
simple step ensures you receive dedicated support throughout the process
and helps avoid potential high-pressure sales tactics.

Should you encounter a 'For Sale By Owner' listing that sparks your interest,
don't hesitate to contact me immediately. A simple call, email, or text is all it
takes for me to arrange a showing. Majority of sellers remain open to
working with Realtors representing qualified buyers. In such cases, the
FSBO typically covers the commission, ensuring a seamless experience for
you. So, let's not let any potential dream home slip through the cracks —
reach out as soon as you see one, and I'll handle the rest!

When. it comes to exploring exciting new build neighborhoods, let's team
up! I'm thrilled to show you around and represent you throughout the
process. However, it's crucial to avoid visiting model homes or sales centers
alone. Most developers have policies where independent visits can prevent
agent representation. Simply let me know when you'd like to tour any
promising developments, and I'll arrange everything seamlessly for an
informed and rewarding experience.
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OFFER ACCEPTED & ESCROW OPENS
Earnest money deposit due to Escrow within 3 days.

INSPECTION CONTINGENCY PERIOD - 5 TO 17 DAYS TO INVESTIGATE THE HOME
Opportunity to hire a professional inspector (est $350-5450) to show you the overall
condition of your investment. Families typically begin with a home inspection and

Termite inspection. This is not the time to ask for upgrades or minor repairs,
simply areas of concern. The Buyer reviews all seller disclosures

APPRAISAL CONTINGENCY PERIOD - 10 TO 21 DAYS TO EVALUATE HOME'S VALUE FOR LOAN
Lender schedules an Appraiser (est 5400-5500) to evaluate the value of the
home based on condition and comparable sales.

|

LOAN CONTINGENCY PERIOD - 17 TO 21 DAYS
Respond quickly to all lender requests for information to work towards loan approval
ASAP Do NOT make any large purchases or be late on any payments.

CONTINGENCY REMOVAL
Per the contract, you will have to remove all contingencies. Your Earnest Money Deposit
is no longer protected. Now you are fully committed to making home purchase final.

|

FINAL WALK THROUGH
In the last week before closing, ensure all contractual items are completed...
take last measurements, photos, etc.

Can be done at home, work, or in- person at the Escrow being used.
A Motary takes the loan docs to lender ASAP to fund your loan,

|

FUND / RECORD
The Loan is funded and ready to record. The Grant Deed
is transferred and recorded in the Buyers' name.
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THE TYPICAL
PRE-APPROVAL PROCESS

PROOF OF INCOME

To verify your income reliability, lenders typically request recent pay
stubs (2-3 months) and W-2 forms for the past two years. If you're
self-employed or have non-traditional income sources, your tax
returns from the previous two years may also be needed.

PROOF OF ASSETS

To verify your financial preparedness for a down payment and
closing costs, lenders will examine your asset portfolio. This typically
involves bank statements covering the past few months,
highlighting relevant accounts like savings, checking, and
investment holdings.

CREDIT SCORE

Lenders typically order a credit report, which involves a paid inquiry,
to analyze your credit history and score. A high credit score
demonstrates responsible borrowing practices and increases your
likelihood of timely mortgage payments, making you a reliable
borrower in their eyes.

IDENTIFICATION

To verify your identity for credit reporting, lenders typically request
government-issued photo IDs like your driver's license or passport,
along with your Social Security number. Additionally, your signature
confirms your consent for them to access your credit report.
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XP:LANATIFON OF
ESENTIFION FEES

EXPERT GUIDANCE & PROTECTION

Buying a home is a significant and often stressful experience. Your
agent can be a trusted advisor/guide, offering emotional support while
navigating potential roadblocks and ensuring a smooth transaction.

EXTENSIVE MARKET KNOWLEDGE

Navigating the California real estate market is complex, with diverse
neighborhoods, fluctuating prices, and hidden gems. An experienced
agent has the local knowledge and expertise to guide you towards
the right property in the right area at the right price.

NEGOTIATING POWER

Securing the best deal goes beyond just the asking price. Your
agent knows the nuances of negotiation and can advocate for your
interests, potentially saving you on the purchase price, repair credits,
or closing costs.

PROFESSIONAL NETWORK & EXPOSURE

Unlock maximum market exposure. Offering buyer agent
commissions attracts a wider pool of qualified buyers, often through
off-market and pre-listing connections. This heightened competition
can drive up your final sale price and streamline the process.
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SELLERS ROLE IN PAYING
REPRESENTATION FEES

VARIABLE PAYMENT

Representation fees vary for sellers, depending on individual
circumstances and agreements. Representation fees for sellers can
be negotiated and are ultimately determined by factors like the type
of property, the region, and the complexity of the transaction.

FOR SALE BY OWNER (FSBO)

Navigating representation fees in FSBO transactions can be complex,
with buyers potentially bearing the cost in cases where the seller
doesn't offer an agent commission.

EXPIRED LISTINGS

Upon a listing's expiration without a sale, the seller can potentially
opt out of buyer representation fees for future buyers brought in by
a new agent.

SELLER'S PREFERENCE

While most sellers accept the responsibility of buyer representation
fees under certain conditions, some hold firm to their principles of
not incurring such costs under any circumstances.
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MY COMMITMENT TO YOU

| know you have a lot of options out there and | greatly appreciate you
choosing my Team. Below is a list of some of the services that | provide
during the home search and Home Buying process.

« Custom Automated Home Search based on your criteria.

« Cross check the MLS system daily to make sure you are seeing every home that meets
your criteria.

« Schedule and show you all properties that meet your criteria that you would like to see.

« Provide you with reputable Loan Officers to get you pre-qualified for a loan if needed.

« Draft all offers that you would like to submit, go over all offer paperwork with you and
answer any questions you may have.

. Negotiate offers to ensure you are getting the best possible deal and the best possible
terms.

. Follow up with the Listing Realtor for offer status updates and constantly update you on
the status of your offer.

« Once your offer is accepted, | will coordinate with the title company to open escrow and
deliver the contract and earnest money.

. Schedule all inspections based on your schedule and the contract timelines

. Make sure all contract timelines are met.

.« Follow up with the Escrow Company and the Lender several times weekly to make sure
closing is on schedule and keep you updated throughout the process.

. Schedule and perform the Final Walk Through with you.

. Coordinate with you, Escrow and the Lender on getting the closing documents signed.

. Contact you immediately upon closing/recording and deliver you the keys to your new

home.

We will guide you every step of the way to ensure you are informed and
educated on the home buying process. All we ask for is your commitment
and that when you do find the home you want to purchase that you use us
as your Realtor.
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CLIENT TESTIMONIAL

66

Amazing agent!

Ryeong helped me to purchase a great home with huge reduction from its listing
price. She is superb in delivering buyer’s needs and exceeds expectations!
Always available and easy to communicate. Definitely recommend Ryeong!

* Kk Kk ok

Sharon
Irvine, CA

66

We had a very positive experience with Ryeong. She was very patient with us
throughout our entire home searching/purchasing process. We are very picky and
wanted a specific type of home. With the market also being very unpredictable
the process took a little longer than we expected. Ryeong remained patient with
us the entire time and was very supportive. She's very caring and takes pride in
her work. | always felt a close friend was helping us buy our home, and it put my
nerves at ease. We are forever grateful for all her hard work with us because we
now are proud home owners. If you are looking for someone who goes the extra
mile for you, Ryeong is the person to reach out to. A truly beautiful person inside

and out.
* % k k&
Silvia
Fullerton, CA

66

| had the pleasure of working with Ryeong as my realtor, and | couldn’t be more
satisfied with the experience. From start to finish, she provided exceptional
guidance throughout the entire process. She took the time to ensure that | fully
understood every aspect of the transaction, making me feel confident in my
decisions. Ryeong was always available to answer my calls and promptly addressed
any questions or concerns | had. Her professionalism, patience, and kindness made
the entire experience seamless and stress free. | highly recommend her to anyone
in need of a dedicated and reliable realtor.

* Kk kK K

Ricardo
Long Beach, CA
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RYEONG

REAL ESTATE

Thank You

Choosing a real estate partner is a big
decision, and we believe our proven
expertise, strategic approach, and
commitment to your success make us
the ideal choice. We're ready to put our
market knowledge and dedicated
service to work for you, ensuring a
seamless and successful experience.

Let's discuss how we can get your

property sold faster, for the best possible
price. We're excited to partner with you

and turn your real estate aspirations into

reality.

14 14
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	Navigating life-changing transactions can be daunting, but with me by your side, every step becomes smooth and hassle-free - whether you are looking to buy your first home, sell your current property, or make a real estate investment.
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	MY COMMITMENT TO YOU
	Custom Automated Home Search based on your criteria. Cross check the MLS system daily to make sure you are seeing every home that meets your criteria. Schedule and show you all properties that meet your criteria that you would like to see. Provide you with reputable Loan Officers to get you pre-qualified for a loan if needed. Draft all offers that you would like to submit, go over all offer paperwork with you and answer any questions you may have. Negotiate offers to ensure you are getting the best possible deal and the best possible terms. Follow up with the Listing Realtor for offer status updates and constantly update you on the status of your offer. Once your offer is accepted, I will coordinate with the title company to open escrow and deliver the contract and earnest money. Schedule all inspections based on your schedule and the contract timelines Make sure all contract timelines are met. Follow up with the Escrow Company and the Lender several times weekly to make sure closing is on schedule and keep you updated throughout the process. Schedule and perform the Final Walk Through with you. Coordinate with you, Escrow and the Lender on getting the closing documents signed. Contact you immediately upon closing/recording and deliver you the keys to your new home.
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	Thank You
	Choosing a real estate partner is a big decision, and we believe our proven expertise, strategic approach, and commitment to your success make us the ideal choice. We're ready to put our market knowledge and dedicated service to work for you, ensuring a seamless and successful experience.
	Let's discuss how we can get your property sold faster, for the best possible price. We're excited to partner with you and turn your real estate aspirations into reality.
	/14
	RYEONG JEONG
	REALTOR®
	ryeong.lifetimerealtygroup.com




