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Hello, I'm Ryeong Jeong.

I'm more than just your local real estate agent. I'm
your dedicated partner for life. | pour my heart and
soul into every client, offering unwavering attention
to detail and robust negotiation skills in real estate
transactions. My focus is on building relationships,
not just facilitating transactions, ensuring your best
interests are always at the forefront.

Navigating life-changing transactions can be
daunting, but with me by your side, every step
becomes smooth and hassle-free - whether you are
looking to buy your first home, sell your current
property, or make a real estate investment.

In this ever-evolving market, | invite you to explore
the value of your property through a review of
comparable sales data if you're considering selling
your home. Partnering with me means gaining access
to expert marketing, negotiation strategies, and
comprehensive market insights for the best outcomes
in your real estate journey.

Whether you're buying, selling, or just curious about
our community's real estate market, don't hesitate to
reach out. I'm eager to get to know you and help you
achieve your real estate goals.

@ ryeong.lifetimerealtygroup.com ’W%

@ryeong.realestate
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ABOUT
LIFETIME REAL

It's a pleasure to meet you! At Lifetime Realty, we're driven
by a deep commitment to our core values and a steadfast
dedication to serving our community. This unwavering
commitment has propelled us to become one of the
leading brokerages in Southern California. Every agent at
Lifetime Realty is dedicated to providing an exceptional
real estate experience, continuously pursuing innovative
products and services that elevate our client satisfaction

to new heights.

We firmly believe that real estate is a cornerstone of
wealth creation. Our agents are equipped with proven
strategies to foster success, not only through their work
with buyers, sellers, and investors, but also by acquiring
investment knowledge that paves the way for a secure
retirement through our wealth-building system. Our work
mirrors our core values, which serve as a guiding compass

in both our personal and professional endeavors.
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WHAT TO EXPECT FROM
LIFETIME REALTY

At Lifetime Realty, we firmly believe that real
estate is a cornerstone of wealth creation.
We are equipped with proven strategies to
foster success, not only through their work
with buyers, sellers, and investors, but also
by acquiring investment knowledge that
paves the way for a secure retirement
through our wealth-building system. Our
work mirrors our core values, which serve as
a guiding compass in both our personal and

professional endeavors.

01

OUR VISION
Helping families build

generational wealth

through Real Estate.

02

CORE VALUES

Honesty & Integrity

Impact & Growth
Commitment to Excellence
Solutions Oriented

Build Lifetime Relationships
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WHY CHOOSE

LIFETIME REALTY?

At Lifetime Realty & Investments, we
are your trusted advisors and have

your best interests at heart, because
we focus on relationships rather than

transactions.

Our full time and full service
Residential, Commercial, and
Investment Agents have the
knowledge and experience to serve all
of your Real Estate needs from the
sales and marketing of your primary
residence, to portfolio investment and

wealth building.

7/ | $142.5M

SALES VOLUME

$25.1M

COMMERCIAL SALES

T | $16.2M

=2 MULTI-FAMILY & FLIP PROPERTIES
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LIFETIME FLIP | HUNTINGTON HARBOUR




DAYS ON MARKET

“DOM”

We understand your top priority: a fast and easy sale. That's why we've crafted
a unigque approach that prioritizes speed and convenience without sacrificing

top dollar for your property.

At Lifetime Realty we work with sellers in presenting a world class listing by
utilizing our designers, photographers, and contractors to help improve the
home’s curb appeal and recommend upgrades to increase the value of your

home.

Our Agents, Brokers, and Advisors

are all trained and experienced in 50% FNEggf\:/]TION

timing the market and pricing your

home accurately for the best

results economically, seasonally, 3 2()/ HIGHER
+£ /O SOLD PRICE

and regionally.

DAY 1 DAY 10 DAY 20 DAY 30

AVERAGE AGENT - 28 DAYS

LIFETIME AGENT - 14 DAYS
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PRICED RIGHT DAY ONE...
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DAY 14

PROSPECTIVE BUYER ACTIVITY
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DAY 21

PPPYY
PPPY

DAY 28 DAY 35

DAYS ON MARKET
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Lifetime Realty guarantees your listing will have the maximum
exposure by marketing your property on multiple platforms.
Having more online views, more showing requests, and more
inquiries generated will lead to a shorter market time and the

best possible price.

facebook.
(©) Instagram
o TikTok
Linked ]}
3 YouTube

ftrulia
Zillow
realtor.comr
REDFIN

— e Y
MOVOTO yelp-}.
= Sipredtyicom craigslist
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OUR PROVEN
MARKETING STRATEGY

As per the National Board of REALTORS, a significant 47%
of highly prospective buyer leads originate from social
media. Our dynamic marketing team is poised to elevate
your property's visibility by strategically targeting the
ideal audience. This ensures that your home becomes a
focal point, garnering 'shares,' 'likes,' and 'comments'

from thousands within your local community.

Furthermore, considering that 90% of buyers turn to the
internet in their quest for a new home, our comprehensive
approach extends beyond social media. Your property will
be showcased on a multitude of platforms, including
various websites, a captivating virtual tour, prominent
placement on our brokerage website, the MLS, and more.
This ensures that your home enjoys a robust online
presence, capturing the attention of potential buyers

across diverse online landscapes.
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EXPERT GUIDANCE & PROTECTION

Buying a home is a significant and often stressful experience. Your
agent can be a trusted advisor/guide, offering emotional support while
navigating potential roadblocks and ensuring a smooth transaction.

EXTENSIVE MARKET KNOWLEDGE

Navigating the California real estate market is complex, with diverse
neighborhoods, fluctuating prices, and hidden gems. An experienced
agent has the local knowledge and expertise to guide you towards
the right property in the right area at the right price.

NEGOTIATING POWER

Securing the best deal goes beyond just the asking price. Your agent
knows the nuances of negotiation and can advocate for your
interests, potentially saving you on the purchase price, repair credits,
or closing costs.

PROFESSIONAL NETWORK & EXPOSURE

Unlock maximum market exposure. Offering buyer agent
commissions attracts a wider pool of qualified buyers, often through
off-market and pre-listing connections. This heightened competition
can drive up your final sale price and streamline the process.
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THE BENEFITS
OF MORE SHOWINGS

SHOW OFF YOUR HOME

The greater the number of showings your home receives, the
more chances you have to highlight its outstanding features
and amenities.

EMOTIONAL APPEAL

Successful transactions are not just about square footage and
amenities; they're about emotional resonance. Elevating the
frequency of showings orchestrates this symphony, allowing
the home's unique charm and character to captivate buyers on
a deeper level.

SEASONAL CHANGES

Your home's exterior gracefully transitions with the seasons,
showcasing its versatility and beauty. Optimal showings grant
buyers the valuable experience of envisioning your home's
warmth and comfort, even during the less forgiving times of
the year.
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THE IMPORTANCE OF STAGING

In order to maximize your property's fullest desirability,
investing in staging your home is in your best interest.
Our team will send you a list of home preparation ideas
to ensure your home is ready for professional
photography and/or videography.

BEFORE AFTER




GILEIVE 48 POINT
= MARKETING PLAN

THESE ARE THE MARNETING STEPS WE TAKE TO GET YOUR HOME SOLDT

List on thae Multiple Listing Servica (MLS)] as wall as Costar and Locpnst if it is o SCommearcial Property
Place o FOR SALE sigm on your property
Send an email blast to local networking Realiors
Build o perscnalized website that features your propery
Flace your proparty on Focebook
Advertise with high-definition Imoges
Advartise on over D000+ Mational ond Global sites
Give you tips on staging vour home for sale 1o always ahow at ios best
PFlace MLS lock-box on the property to track every Realtor that shows your home 50 we can get instont feedbock
. Place your property Imto our “Showing Suite Survey Feedbock Software”
Fedlow up and obtain feedbock from Realtor showings ond provide that feediback 1o you waekly
. Be gggressive ot overcoming any objections to put potential deals together
. Provide weekly showing updates and manthly market updates
. Send emdall blasts to oll our buyer's agents that are waorking with hendreds of active buyers o see if they have a fit
. wWeekly meatings with our team 1o Mastarmind on whot steps averyona is taking (o get buvers in your home Lo gat
yourr hiome sold,
14, Reviaw current market analysis and ppdated market analysis reports to ensure we are always priced right
17. Promobe your property at our weakly Office Meetings
18. Frospect 2 howrs daily 1o find new clients and buyers that may be interested in your home
15 Contact our Team Buyer Leads, Centers of Influence, and past clients for potential buyers
0. Qur team has buyer agent floor time to make sure avary sign coll is answered and try to schedule showings
21, We have systems in ploce to ensure all buvers are qualified
2. Utilige cur Internet routing bead system o ansure your property’s Internat leods are sent immediotely to one of our
buyer agents so they can answer any questicns and try 1o schedule a showlng right away
2% Help you coardinate your rélocation, if needed
24, Provide the seller with copies of oll the Contracts and necessary poperwork so yvou know what to expect, ond what
yau will be signing
5, Provide vendor contact informarion and help schedule any work nesded
& Conduct weekly Open Housas
27. Prepare a Seller Met Sheat on every offer received so when presented each offer ¥OU con make YOUR best decision
28, Wea have an in- house “Transaction Coordinator” thot follows up daily with the Title Company, Lenders and the Buyar's
Reqlvor 1o ensure everything |s going smoothly
29, Meat with the Transoction Coordinator daily to ensure there are no isswes
30.Motify you twice per week with escrow updates once your home is under
L Speok with the Lender represaenting the buyer Before their offer is presented to make sura the buyer and Lender are qualified
32. Provide a “Fire Me™ Guarantes
33 Coordinote ond schadulé showings with Realtors
34, Coordinate access for all Inspections
15 Coordinate access for the Appraiser
36, Emsure aamest money s deposited into escrow
3% Track all numbers to see where we are gatting the most buyar leads from on your property 5o we can adjust our markating
efforts os needed
ip. Discuss gquabifications of prospective buyers 1o haelp determine buyer motivation, ability to purchasa, and probability of
closing the sale on time
3. Improve the marketing of any wnder- performing marketing compaigns
&0, Meal with our preferred lendars 1o sea If they currently hove any gualified buyers that may be interestad In your home
4. Re-write advartisements to keep tham frash
&2, Coordinate final walk through access {or the buyer
L3, Ensure all contingencies in the contract ara met, and communicate with youw whan each contingency is satisfied
&4, Help you find your next homae, if nesded
&5 We ara invalved with numerous Masterminds, Networking grouvps ond Cooching companias and are alwoys looking for naw,
Innovative ways to marker homes and get top daliar in the fastest amount of time
L&, Sur Team Support Staff Departmeant will cross check all documents ond cheack in with all parties on a constant basis to
enswre nothing s missed
&7 We will always put your needs first and do everything possible 1o negotiate the best possible offer and terms for your home
LB, The number | complaint Seilers hove obourl their Realtor (8 the lock of communication. Thor will NOT be the case
with aur team! You will be natified and vpdated throughout the entire process and if ot any time
yiou feel we are not doing our job, wou can fire us and immediarely list with another real
astale company. becouse we are 50 confident that you will be happy with ol of
our sarvices thot we do not beileve In locking you info a coniract.
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RYEONG

REAL ESTATE

Thank You

Choosing a real estate partner is a big
decision, and we believe our proven
expertise, strategic approach, and
commitment to your success make us
the ideal choice. We're ready to put our
market knowledge and dedicated
service to work for you, ensuring a
seamless and successful experience.

Let's discuss how we can get your
property sold faster, for the best possible
price. We're excited to partner with you
and turn your real estate aspirations into
reality.

¥
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‘ +1 323.684.6935
RYEONG =

ryeong@lifetimerealtygroup.com
JEONG s

am  ryeong.lifetimerealtygroup.com
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