YOUR HOME BUYING GUIDE

LORI STEEL, EAST TN REALTOR®



[ believe in going above and beyond to

provide top tier service & and
exceptional client experience.

Throughout life | have learned the value of hard
work, integrity, and showing up fully for the
people who depend on you. | am driven by a
genuine desire to help people succeed. Whether
it is guiding a first-time seller, preparing a home
for the market, or navigating the details of a big
move, | approach every situation with honesty,
transparency, and a commitment to making the
experience as smooth and stress free as
possible.

My goal is simple: to serve with integrity,
communicate openly, and be someone my clients
can rely on. Real estate is more than a transaction
to me. It is an opportunity to support people, build
trust, and create a positive experience from start

to finish.
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865-282-0554 cell
844-591-7325 office
LoriSteelRealEstate@gmail.com

East Tennessee
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Integrity Reviews

FROM THOSE WHO TRULY KNOW LORI'S CHARACTER
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| have known Lori for 12 years and have Lori is such a pleasure to work with. She's
been witness to her integrity, reliability detail oriented, will listen to your desires
and honesty. Her stellar work ethic for your new home, and do her best to
makes her the ideal choice to help match them. She will always keep the
navigate the path of home ownership. lines of communication open, and will do
She handles all situations with grace, her utmost to get the best deal. You can
patience and professionalism. trust Lori. So grateful to have worked with
her. .

MISTY YEAGER MARJORIE SORGE




FINDING YOUR HOME

Our Proven Home
Buying Roadmap

THE BUYER ROADMAP OVERVIEW

Interview Pre-Approval Search

Meet withalenderand
get apre-approval
letter

Findtheright Real
EstateAgent foryou

Begin your online
home search

Escrow Offer Showings

Wewill set upshowings and

Deposit earnest money and After findingthe right home, we will i
view the homes you are

completeloan application put in a strong offer and negotiate . ’
within time frame of the the terms of the contract interested in
contract

...........................................................

Inspections Financing Last Steps
Schedule inspectionsand Order appraisaland Receive clear toclose from
negotiate anyrepairrequests obtain homeowners lender and preform f'”q'
and issues from inspection insurance walk-through before closing

10

Closing

Hooray! Timetoget your
keysand celebrate buying
your home



THE BENTLEY MCKAY EXPIERENCE

The Home Buying
Timeline

Our Signature Process

Meet with a Professional

Before you even begin the homebuying
process, | suggest that you sit down with
a lender and get pre-approved. Together,
you will determine the best mortgage
type for your situation, as well as how
much house you will be able to afford. Be
sure to get a pre-approval letter before
leaving.

Pre- Approval

Afteryou have met with your lender,
we can sit down and discuss the type
of home you're looking for. We will
discuss style, price, location, and any
other features that you find important
for your home.

Search and Showings

Now the fun part! | will set you up on
a custom client search that will send
you every available home that meets
your criteria for your home. From
there, | will schedule showings and
we will go view the homes that you
are interested in.

Make an Offer

After finding the right home, we will
discuss important factors and
criteria needed to submit in a strong
offer. We will discuss offer price,
inspection time period, financial
contingencies, etc.



Step Five
Negotiation and Contract

The sellerwill have the opportunity to accept,
reject or counter your offer. | will help you
understand all the terms of the contract to
decide the best course of action for securing

your home on terms that work for you.

Step Six
Escrow

Youwill deposit the agreed upon earnest
money. You will schedule any inspections
during the time period negotiated in the
contract and we will negotiate any repairs
requests you would like to make with the

seller.

Step Seven
Final Details

The mortgagelender will typically order an

appraisal to determine the value of the home. |
will educate you on your rights as a buyer and
will offer you alternative routes to take if the

appraisal should come back low in value.

Step Eight
The Closing

Afteryour loanhas been processed you will

receive the clear to close from your lender.
We will perform the final walk-through
before closing. After you sign the

documents, it's time to celebrate because

your home purchase is now complete!




FINANCES

Finding Your Perfect Home

Before you officially begin your home search,lalways recommend to begin with talking
to a lender and getting pre-approved. A lenderwill beable to answer all of your
questions regarding finances and give you a clearunderstanding of the exact price range
you will be pre-approved for and an estimate of the expenses to expect.

QUESTIONS TO ASK WHEN INTERVIEWING
POTENTIAL LENDERS...

What is the best type of loan for me?

Do | qualify for any special discounts or loan programs?

What interest rate can you offer?

When can you lock in my rate?

What fees can | expect from you?

What are my estimated closing costs?




TALKING TO YOUR LENDER

PART 2: FINANCES

Finding Your Perfect Home

There a many different factors that the
lender will use to calculate your pre-
approval. It's always best to be prepared, so
here are a few of the documents you can
begin to gather together and can expect to
be requested:

Tax Returns
W-2 Forms
Pay Stubs

Bank Statements
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List of Monthly Debt




FINDING YOUR HOME

RECOMMENDED LENDERS

Preparing For Meeting With A Lender

Please feel free to reach out and interview some
of the lenders that I know and trust.

Rena Jackson, Stockton Mortgage

(865)363-5472 Cell
NMLS#1909710

rena.jackson@stockton.com

Beth Ann Blagojevic, Foundation Mortgage
865-368-6214
NMLS#1793637
bblagijevic@fmloans.com
=)
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Kenneth Chodock, One Real Mortgage

(313) 217-5737 Cell
NMLS#1855373

kenneth.chodock@onerealmortgage.com
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FINDING YOUR HOME

HOME SEARCH

Starting The Home Search

Step One

After you speak with a lender and get pre-
approved, we will begin your online home
search. | will set you up on an automated search
on the Multiple Listing Service (MLS).

Step Two

Weuwiill discuss your ideal price range, your
must-haves list, deal breakers, location
preferences, school districts, and all of the
other factors that will help me to best help you
during the home search period.

Step Three

When you decide you are interested in a home,
we will schedule a showing to view the home in
person. If you decide it meets your criteria, we
will write an offer for the home. When we get an
accepted offer, you will now be Under Contract.




YOUR PERSONAL PREFERENCES

IMPORTANT INFO

What other factors will influence your decision? (School zones, distance

to work, specific neighborhoods, etc.)

What features are important to you in your new home?

What are the must-haves in your new home?

What are the deal breakers in a new home?

What are the best days to schedule showings?

Any specifics not mentioned above:




Place a check mark next to any amenity that you consider a must have on your next home.

YOUR PERSONAL PREFERENCES

MUST HAVE CHECKLIST

What's Important To You?

Island
Updated countertops
Walk in Pantry

Updated cabinets

Breakfast nook

Updated appliances

Double Vanities
Bathtub

Updated bathroom
Walk in shower

Guest bathroom

Walk-in closet
Split floor plan
Storage space

Master on main floor

Hardwoodfloors
Fireplace

Office

Formal dining room
Open floor plan
Front porch

Separate laundry area

Parking space



FINDING YOUR HOME

OFFERS & NEGOTIATIONS

Presenting a Strong offer

Information
Needed

Before we begin writing an offer, we will
need to gather some documents and
discuss some important details...

Pre-approval letter

Offer Price

Financing Amount
Escrow Deposit
Closing Date
Inspection Period

Closing Costs
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FINDING YOUR HOME

OFFERS & NEGOTIATIONS

Presenting a Strong offer

Multiple Offer Situations

It's more common than ever to see homes go into multiple offer situations. This means that
your offer is not the only offer on the table for the sellers. Here are some of my best tips to
win a multiple offer situation...

« Submit your Pre-Approval letter with your offer

« Have your lender call the listing agent to share your Pre-Approval details

« Consider an Escalation Clause

« Offer more than the asking price

« Be flexible with your closing date

« Add a personal letter and a photo of you and your family

« Offer a higher amount for the Earnest Money deposit so the seller knows that
you are serious

« Keep your offer clean when it comes to contingencies and don't ask for any

that are not a deal-breaker for you

Escrow

Congrats! We are almost there. You will turn in your Earnest Money we will get inspections
scheduled, negotiate repairs, and move forward with your loan application. The entire
process from contract to close typically takes between 30-45 days.



FINDING YOUR HOME

INSPECTION
PERIOD

Types of Potential Inspections

Before we begin writing an offer, we will need to gather
some documents and discuss some important details...

Foundation Inspection

Home Inspection

e Radon Testing « HVAC Inspection
e Sewer Line Inspection e Mold Inspection
« Well/Septic Inspections « Lead Based Paint Inspection

Inspection Time Period

Thetypicalinspectionperiodisbetween 5-7 days.

Itis critical that we begin scheduling the inspections you
choose to have done as soon as we are under contract on
your potential new home. This will ensure that we do not
run out of time or have any delays in the process.

Recommended Home Inspectors

Use the listonthe followingpageto see several of the

Home Inspectors | recommend. Please feel freeto reach
out and interview some of the Home Inspectors that |
know and trust.

g,




FINDING YOUR HOME

MY RECOMMENDED
INSPECTORS

Preparing To Choose An Inspector

Please feel free to reach out and interview some
of the inspectors that | know and trust.

Solid Foundation Home Inspections

(865) 360-2627 Cell

O N\

Solid Foundation Home Inspections

solidfoundationrobby@gmail.com

A Pro Home Inspection

(865) 591-8100 Office

Schedule Online!

homeinspectionknoxvilletennessee.com

Ace Home Inspection

(865) 398-7098 Cell

ACE HOME

[NsRECTION

dave@aceknoxville.com

Recommendations are provided as a courtesy only. Buyers are free to choose any inspector. No guarantees or referral compensation apply.


https://homeinspectionknoxvilletennessee.com/request-an-inspection/
tel:865-398-7098
https://www.google.com/search?q=home+inspectors+seymour+tn&sca_esv=8836a3985e82810e&sxsrf=AE3TifPYlprXvpNk96oWPHf9KkmdmM0qFQ%3A1764212063429&ei=X70nae_3Gc_Mp84Pop68qAU&ved=0ahUKEwivo-WKqpGRAxVP5skDHSIPD1UQ4dUDCBQ&uact=5&oq=home+inspectors+seymour+tn&gs_lp=&sclient=gws-wiz-serp
mailto:dave@aceknoxville.com

OUR STRATEGY

PREPARING FOR
CLOSING

Buying Your Home

0l1.
Loan Application & Appraisal

You will typically have 3-5 days after the contracthas been executed to make application

for your loan with your lender. The appraisal will be ordered by your lender after we have
have made our way through the inspection period. If your contract is contingent on the
appraisal, this means that if the appraisal comes back lower than the offer you made, we
will have an opportunity to negotiate the price once again.

02.

Home Insurance

You will need to obtain a Homeowner's Insurance Policy that will begin on the day of

closing onyour home. If you don't already have an insurance company you plan to work
with, please feel free to reach out to me and | will be more than happy to provide you with
a list of recommendations.



03.

Important Reminder

Asexcited as you may be to begin shopping around for furniture and all of the things that
helpmake a house a home, don't! Be very careful during this period not to make any major
purchases, open new lines of credit, or change jobs. If in doubt, be sure to call your Real

Estate Agent or Lender.

04.
Clear To Close

Thesewordsare music to my ears, and yours too! This means that that mortgage
underwriterhas approved you loan documents and we can confirm your closing date with

the title company or attorney.

Get your keys and C eleb ratebuying your home




|
Your Home

Matters

Thank you for choosing me to
help you in the task of
purchasing your home. | look
forward to working with you
to help you achieve all of your
real estate goals.

REALTOR®

|| 865-282-0554 cell

{, 844-591-7325 office
LoriSteelRealEstate@gmail.com r e a J

@ East Tennessee
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